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Are you using YOUR 
$1,250,000.00 inventory? 


$1,250,000.00? That is correct. 


Your TOTAL inventory in actual dollar vol- 
ume amounts to at least $1,250,000.00! That is 
the investment in building materials and 
products you have access to at any one of the 
four rent-free, exclusively dealer-only ware- 
houses at Bristol (Central Warehouse), 
Knoxville (Dealers Warehouse) , Chattanooga 
(Reserve Warehouse) and Greensboro, N. C. 


CENTRAL WARENOUSE Chae 


CENTRAL WAREHOUSE CORPORATION 
512-16 Scott Street 
Bristol, Virginia 


DEALERS WAREHOUSE CORPORATION 
1530 Sixth Avenue, N. E. 
Knoxville, Tennessee 


(Hassinger Wholesale). This million-dollar- 
plus inventory of thousands of items within- 
few-minutes-location of your retail sales yard 
is completely catalogued, enabling you to 
show customers the TOTAL inventory you 
have available to promptly deliver their 
product and material needs. You can profit on 
ALL sales that can be made out of the 
TOTAL inventory you have on hand—there 
and at your rent-free warehouse! 


HASSINGER WHOLESALE COMPANY, INC. 
Warehouse St. and E. Wendover Ave. 0.R.D. 
Greensboro, North Carolina 


RESERVE WAREHOUSE CORPORATION 
3220 Williams St. at 33rd St. 
Chattanooga, Tennessee 











When you stock Ualco Awnings, you’re selling windows which offer the most 
wanted features to homeowners and contractors too. You're selling windows which 
install in minutes, and give satisfaction for a lifetime. The Quality is of the highest. 


When you stock Uaico Awning Windows, you’re stocking windows which are 
delivered from fully stocked warehouses near you in our own trucks. The service 
is fast and most efficient. 


When you stock Ualco Awning Windows, you’re stocking windows which give 


you a setting for more profits...without tying up a large investment. You buy L.C.L. 
or L.T.L. and we help you sell them with aggressive advertising. 


Yes, in any setting, your profits are greater with Ua! Aluminum Awning 
Windows. Call Southern Sash Today. 


SOUTHERN SASF 
Sales and Supply Co., inc. 


Sheffield, Florence, Huntsville, Montgomery, Ala., Santa Ana, San Leandro, Calif., Fort Lauderdale, Tampa, Fla., Atlanta, Ga., Elizabeth, N.J., Canton, Ohio. 
WRITE TO SOUTHERN SASH SALES & SUPPLY CO., INC., SHEFFIELD, ALA., FOR FREE PROFIT MAKING PLANS WITH UALCO. 
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BUILDERS BUY == =. 


FEATURES MONARCH WEATHERSTRIP 


soos ro WINDOW UNITS 





By capitalizing on the greater and growing demand 
for MetaLane weatherstripped window and exterior 
door units, you can increase both your volume and 
your profit with far less sales effort. 


Builders install more units equipped with MetaLane 
than any other weatherstrip because of unequalled 
competitive advantages—first, by providing visible 
proof of better construction and value; second, by 
offering the home buyer economy, comfort, cleanliness 
and convenience he will enjoy for years to come. 











Proved in millions of homes, MetaLane® never cor- 
rodes or discolors, never wears out or needs replace- 
ment, never loses its firm seal that keeps out drafts, 
dirt and moisture, cuts the cost of heating, air condi- 
tioning, interior decoration. 


Give builders what they want—QUALITY window 
and exterior door units equipped with MetaLane 
weatherstrip. Order from your Sash & Door Jobber. 




















MONARCH 
METALANE 
WEATHERSTRIP 


M 
ache. a ae CORP. Made from ANODIZED ALUMINUM 
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‘BETTER WAY’ 





D-I-Y Display Rack Sells Home Plan Books 


This dealer-designed display rack attracts customer 
attention, keeps books neat and orderly, and elimi- 
nates under-counter inventory. 


® - wee 
\ouw pHs -FUSED Ornamental Iron 


Success-Proved in the South! 


Build your Fall-Winter home improvement business with 
the South’s most popular Ornamental Iron... . Versa 
Phos-Fused Ornamental Iron. Quality constructed 
and artistically designed, it’s made in the South 
by Southerners. Give your customers what they 


want... a sure step, a firm grip for safety, plus : cd 
long-lasting grace and tasteful beauty. Stock Sheet of ordinary pegboard was cut x» x 40", and 
V the fine that werks to fatten your profits plywood headboard, featuring colonial scrollwork pat- 
“aici ey : y P tern, was attached. Entire rack was painted white and 
and increase your sales during the Fall-Winter professionally lettered with glossy black paint. 
with a complete Merchandising Kit. Resulting home plan book dispenser, fitted with 


Phone your local Distributor for complete details today! standard pegboard literature holders, cost less than 
$10 to make, and resulted in eye-catching automatic 
salesman unit. 


See Versa! Booth 911 NRLDA Convention 
SAN FRANCISCO NOVEMBER 13-16 Convincing Display Sells Roof Truss 


NEW ee be heal oo. STARE & Seay 


LUMBER 
With A Gang Rail toot 
from ; 


Vw 


Railings and Columns in Rust- 
Free, Care-Free, Long-Lasting 
Alcoa Aluminum. Write, wire or 
phone for special Introductory : 
Display Offer. 





: To increase interest in its Gang-Nail roof truss, Stott- 
=~ IDI AIS MAY eae, lemyer & Shoemaker Lumber Co., Sarasota, Fla., 

o eam: came up with a convincing idea of parking one of 

AN OUAGL RUST-FREE, CARE-FREE ALUMINUM its delivery trucks astraddle the product. Idea clicked 


RAILINGS and COLUMNS and demonstration — a dramatic display of the roof 


- a truss’s strength — proved a traffic-stopping attention- 
Versa Products aeeny- getter at local fairs and building shows. Sales of 





za 


the product have tripled, company officials report. 
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Southern 
Building 
Supplies: 


Striving to serve these Associations 
which serve building supply 
dealers throughout the South 


Alabama Building Material Exchange — 519 Stallings Building, 
Birmingham 3, Ala. Executive Secretary: Mrs. Mary K. Harless. 
Tel. ALpine 2-3195. President: Paul H. Earle, Birmingham, Ala. 


Arkansas Association of Lumber Dealers — P. O. Box 1896, 
Little Rock, Ark. Secretary: Allan Berry. Tel. FR 5-8283. 
President: James O. Shannon, Jonesboro, Ark. 


Building Material Merchants of Georgia — 351 Highway 41 
South, Perry, Ga. Tel. GArfield 9-2472. Executive Secretary: 
Herbert G. Drews. President: B. |. Thornton, Cordele, Ga. 


Carolina Lumber and Building Supply Association —- 3909 Mon- 
roe Rd., Charlotte 5, N. C. Secretary-Manager: E. M. Garner. 
aaa 6-1503. President: J. E. Divelbiss, Asheville, 
N. C, 

Florida Lumber and Millwork Association — 2218 Edgewater 
Drive, P. O. Box 7125, Orlando, Fla. Executive Secretary: L. 
Vincent Ogletree. Tel. GArden 2-3761. President: J. E. Grif- 
fin, Lake Wales, Fla. 


Kansas Lumbermen’s Association — Room 212, Farmers Na- 
tional Bank Building, Salina, Kan. Secretary: Marvin Von Fange. 
Tel. 4607. President: William H. Ransopher, Clyde, Kan. 


Kentucky Retail Lumber Dealers Association — Marion Na- 
tional Bank Building, Lebanon, Ky. Executive Vice-President: 
Donald A. Campbell. Tel. 72. President: E. W. Chinn, Owens- 
boro, Ky 
Louisiana Building Material Dealers Association — 528 Florida 
Street, P. O. Box 449, Baton Rouge, La. Executive Vice-Presi- 
dent: John J. Crawford. Tel. Dickens 2-4080. President: F. C. 
(Jack) Terzia Jr., Monroe, La. 
Lumbermen’s Association of Texas — P. O. Box 5222, 25th and 
Lamar Bivd., Austin 31, Texas. Executive Vice-President: Gene 
Ebersole. Tel. GReenwood 2-1194. President: Arthur Temple 
Jr., Diboll, Texas. 
Middle Atlantic Lumbermen’s Association — 2 Penn Center 
Plaza, Philadelphia 2, Pa. Executive Director: Robert A. Jones. 
Tel, PEnnypacker 5-5377. 
Mississippi Retail Lumber Dealers Association — 535 Col- 
lege Street, P. O. Box 1968, Jackson 5, Miss. Secretary- 
Treasurer: E. B. Lemmons. Tel. 3-2077. President: D. R. Burke, 
Ruleville, Miss. 
National Retail Lumb A iation — 302 Ring Build- 
ing, 18th and M Streets, N.W., Washington 6, D. C. Executive 
Vice-President: H. R. Northup. Tel. FEderal 8-3770. Presi- 
dent: Paul V. DeVille, Canton, Ohio. 
Oklahoma Lumbermen’s Association —- 905 Leonhardt Build- 
ing, Oklahoma City, Okla. Secretary-Manager: W. M. Morgan. 
Tel. CEntral 6-0338. President: Frank Carey Jr., Oklahoma 
City, Okla. 
Southwestern Lumbermen’s Association — 513 City National 
Bank Building, Kansas City 6, Mo. Executive Vice-President: 
G. Kenneth Milliken. Tel. Victor 2-2265. President: James H. 
Wiseman, Searcy, Ark. 
Tennessee Building Material Association — 226 Capitol Boule- 
vard Building, Nashville 3, Tenn. Secretary-Manager: Stan 
Owens. Tel.: ALpine 6-8102. President: John E. Smith, Jack- 
son, Tenn. 
Virginia Building Material Association — 3305 Monument 
Avenue, Richmond 21, Va. Secretary-Manager: Harris Mitchell. 
Tel.: EL 8-1749. President: Miss Carolyn B, Nettleton, Cov- 
ington, Va. 
West Virginia Lumber and Builders Supply Dealers Association 
— 405 Market Street, Spencer, W. Va. State Secretary: W. B. 
Parrish. Tel. 1377. President: Owen L. Duncan, Huntington, 
. Va. 
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SASH BALANCE 


and weatherstrip 
combination 


many designs available in 


ANODIZED 

GOLD ALODIZED 
and VINYL COATED 
ALUMINUM 


for further information 
send for CATALOG 57J 


Notched & recessed 
spring loops 


THESE FEATURES ASSURE 
CUSTOMER SATISFACTION 


Variable tension rods balance differ- 
ent size sashes 

Beaded spring covers for smooth op- 
eration with no snagging 

Springs flocked for silent operation 
Smooth jamb liner —— no rivets or 
double thickness of metal to bind sash 





BUILT FOR LASTING 
SATISFACTION 


Southern Thresholds 
“45 THRESHOLD TYPES” 


Modern sweep-over type threshold is completely water proof, 
protected at all floor contact points with long-lasting vinyl. 
Send for catalog 57B. 


All types of bronze, aluminum, and stainless steel weatherstrips 


SOUTHERN Metit PRODUCTS CORP 


WAYS e PHONE FA 7-843) TENN 


1775 AIR \ @e MEMPHIS 
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S 
E 
SIGNIFICANT TRENDS 





October 1960 


TO MEET HIGHER LABOR COSTS, U. S. RAILROADS anticipate increasing freight rates, 
effective October 24, on all commodities, including lumber and lumber 


products. 


The proposed schedule goes like this: All rates not exceeding 65 cents per 
100 lbs, up 1/2 cent; all rates higher than 65 cents per 100 lbs., up one 

cent. Per cord rates on all kinds of wood, wood chips, or wood cores up 

25 cents per cord or per unit, with one increase to be applied where rate 

is a combination of two or more factors. Finally, they're requesting a $5 

per car rate-hike on all kinds of wood, wood chips or wood cores. 


The Interstate Commerce Commission will welcome opposition statements from 
shippers through October 10, with railroad rebuttal statements due by 
October 17. ICC, if necessary, will hold hearings October 18. 








IT WILL HIT A $31.1-BILLION MARK BY '69, as compared to a current level of some 
$23-billion! That's the forecast on residential building recently advanced 
by F. W. Dodge Corp. Chief Economist Dr. George Cline Smith, who predicts 
that the building business in the 60's will provide the largest market 
ever attained by any fabricating industry. 


Maintenance and repair expenditures in the Sixties, he says, will probably 
run to more than $250-billion, and possibly $300-billion, with new con- 
struction alone providing a market of at least $650-billion for the decade 
as a whole. 


Smith foresees a trend toward more emphasis on multiple-dwellings than 
there has been in the past, with adult population growing most rapidly at 
both ends of age scale (among newly-married couples and elderly). These 
groups, he points out, are less likely to be interested in single-family 


homes. 











BUSINESS FAILURES IN 1959 PREDOMINANTLY OCCURRED as a result of poor management, a 
weakness, or failure of the individual — these reasons applicable in 91.4 
per cent of reported cases. The Dun & Bradstreet report of failures for 
1959 (all types of business) indicated that 3.2% failed because of neg- 
lect; fraud, 1.7%; and disaster (fire, burglary, flood), 1.3%. 


Comments one D&B chief: "In most years, more new businesses are born and 

Survive than die. But the number that fails is large because the American 
urge to strike out on one's own is strong, and because so many try to set 
up shop without adequate preparation." 


"BATHROOMS SHOULD BE THE MOST LUXURIOUS ROOMS IN THE HOME — even at the expense of 
some other rooms!" So stated Editor Edith Brazwell Evans of LIVING for 
Young Homemakers magazine recently to the Women's Auxiliary of the Na- 
tional Assn. of Plumbing Contractors. 


To Mrs. Evans, the "ideal" bathroom must be large enough to hold a terry- 
cloth-covered chaise lounge and a fireplace. "Just imagine stepping out of 
your bath or shower and relaxing in front of a nice, warm fire. Wouldn't 
it be wonderful?" she queried. 
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Here’s how to 


- MAKE 
MONEY 


NOVEMBER 
DECEMBER 


For five consecutive years, profit-wise 
dealers have used this tested plan 


Sell Easi-Bild* Patterns with which colorful BIG 
Christmas displays and gifts are made. Each pat- 
tern includes the full bill of materials and paints 
needed—and you sell them all. Every home, civic 
group, church, club and retail establishment is a 
prospect for one or more of these figures and 
displays. 


The full-size pattern is simply traced onto %” 
weather-proof Homasote, cut out with a key-hole 
saw and finished according to a foolproof, com- 
pletely specified, painting scheme. The method is 
quick and easy—the results are truly professional. 


There are also patterns for two motion displays 
(Santa Waves and Galloping Reindeer)—each 4’ 
high and 6’ wide. With these you also sell motors 
and linkage kits. 


Sell 5’ x 8’ Homasote as train boards. For Christ- 
mas tree platforms—simply cut Homasote to size 
desired. (No patterns required). These are always 
in demand. 


Get your patterns in and on display now! Exten- 
sive advertising is appearing—throughout October, 
November and December—in Popular Mechanics, 
Family Handyman, House & Garden, House 
Beautiful and Maclean’s Magazine. 


Write or wire us for full details. Please address 
Department K-4, 


“TM. Reg. Easi-Bild Pattern Company 


HOMAS OTE comeany 


TRENTON 3, NEW JERSEY 
Homasote of Canada, Ltd. « 224 Merton Street © Toronto 7, Ontario 
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. cardner’s | 
PROF T-LINE 


ROOFING, FLOORING 


Gardner is “solid” in the “Solid South.” More distributors sell 
more dealers Gardner Products than any other Roofing 
Compound line in Dixie. This unprecedented popularity means 
extra profits for your business! 


Write for our free booklet on Gardner's Sunsational, 
new MOBILASTIC ALUMINUM ROOF COATING. Diane 


TAMPA 2-1824 


PRODUCTS CO. 


912 RUBY ST., TAMPA, FLORIDA 


MANUFACTURED BY 
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Every homeowner's a hot sg 
for fast-moving : 


NATIONAL PRODUCTS 





All National Weatherstrip Products are good too—they are all priced to allow you a very 
money-makers. They’re attractively packaged, nice profit margin. 

easy to install, take up very little space, and Place a sample order now for National 
are made of the finest materials. Important, Weatherstrip Products— you'll be glad you did. 


**SEALER-STRIP”’ 

METAL AND FELT 

WEATHERSTRIP- 

PING—This big 

seller is bound to 

get a big play from 

all your customers. 

It’s particularly 

simple to install, 

7 used where units 

are out of square, covers wide 

cracks. Each box contains 17’ of 
material pius nails. 


CAROLINA METAL 
PRODUCTS COMPANY 


Division of National Metal Products Company 


2222 South Bivd., Charlotte 3, N. C. 





TWO-IN-ONE 
DOORSTOP— 
WEATHERSTRIP 
COMBINATION 
—Heavy gauge 
rolled aluminum | 
moulding has 
vinyl insert which 
weatherstrips 
doors or windows 
end assures noiseless closing. 
7’ lengths with screws. 





LINOLEUM BINDING & 
AND EDGING — < 
Colorfully-packaged. 

Each self-service 

carton contains 12 

clear plastic packages of %4” 
linoleum binding —12’ long. 
Also furnished in 75’ rolls. 
Comes in brass, aluminum or 
stainless steel. Edging is packaged 
same as binding. 





METAL AND FELT DOOR SWEEPS— 
Now available in an extremely wide 
price range and choice of materials 
(3 metals, 2 colors, 2 felts). They're 
1%” wide x 4" thick. Slotted holes, 
pierced through felt, allow adjust- 
ment for wear. Appropriate fasteners 
included. 





(] Please send catalog and price list 


[] Advise name of my nearest jobber. 





Name 





Address_—— 





ea 


_—_ i. tk eT 
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INDUSTRY NEWS 


Manufacturers, Wholesalers, Associations 





‘EVERYTHING DEALER COULD WISH FOR’ IS OUTLOOK 
FOR UPCOMING NRLDA SESSION AT SAN FRANCISCO 


SAN FRANCISCO, host city for 7th Annual NRLDA Building Materials Exposition, November 


13-16, is viewed from below San Francisco-Oakland Bay bridge. City admittedly is one of 
most beautiful and cosmopolitan areas in world. Location of 1960 exposition offers lumber 
dealers unique opportunity to combine profitable business trip with West Coast vacation. 


Everything a dealer could wish 
for from a national trade show 
purportedly will be on tap for tak- 
ing at the 7th annual Building 
Materials Exposition of the Nation- 
al Retail Lumber Dealers Assn. in 
San Francisco, November 13-16. 

More than 250 exhibit booths 
featuring the cream of building 
materials and services will fill to 
capacity both the San Francisco 
Civic Auditorium and the adjacent, 
newly-opened Brooks Hall. 

In addition, the San Francisco 
municipal authorities will block 
off two city streets (Grove Street 
which runs between the two exhib- 
it halls, and Fulton Street which 
is nearby) to both vehicular and 
pedestrian traffic. These streets 
will be used as outdoor display 
areas for exhibits too large to put 
inside the halls and for materials 
handling demonstrations. 

Monday Kickoff. The regular 
NRLDA business program will 
begin Monday morning, November 
14, with three clinics conducted 
simultaneously — “How to Sell 
Architects, Builders, and Contrac- 
tors”; “How to Use Money, Ma- 
chines, and Manpower for Efficient 
Financial Management’’; and “How 
to Develop a Home Improvement 
Center.” 

On Tuesday morning, clinics will 


10 


FIRST LUMBER DEALER officially to regis- 
ter for NRLDA 7th Annual Building Materials 
Exposition was Ed H. Chambers (right), 
president, Chambers Lumber Co., Gainesville, 
Ga. Oertell Collins, member of Exposition 
Advisory Committee is shown presenting 
Chambers with his Exposition credentials. 
Collins is president of Forest City Lumber 
Co., Savannah, Ga. Big San Francisco show 
is expected to draw more dealers than any 
previous show in the six-year history of the 
annual exposition. 


be “How to Recruit, Train, and 
Compensate Lumber Yard Em- 
ployees”; “How to Sell, Finance, 
and Profit in the Second Home 
Market”; and “How to Develop 
Retail Sales Power Through Bet- 
ter Merchandising.” 

A fourth clinic also will be con- 
ducted on Tuesday afternoon in 
the Civic Auditorium, rather than 
at the hotels, which have limited 
seating facilities. This special clinic 
is entitled, “Labor Relations — We 


All Have Them,” and the featured 
speaker will be Representative 
Robert P. Griffin (R.-Michigan), 
co-author of the Landrum-Griffin 
(Continued on page 14) 


‘FRISCO’ WEATHER DEMANDS WARDROBE PLANNING 


November in San Francisco, when the NRLDA Building Materials Ex- 
position will be held, can offer a wide variation of weather. 

Though “city fathers” have promised excellent weather, dealers and 
wives making a trip to San Francisco will want to be prepared for almost 
any eventuality. Having the “right clothes” can add immeasurably to the 
enjoyment of their trip. 

The San Francisco Convention and Visitors Bureau states that Novem- 
ber weather is generally balmy—flowers are still in full bloom and the 
hills are green. The average maximum temperature hovers around 63°, 
but it is quite possible to have a few warmer days. Showers at this time 
of the year may occur intermittently. The minimum temperature for 
November is 50°. 

Men in San Francisco dress conservatively. Flashy sports clothes are 
not as popular in this cosmopolitan city as in other California areas. Light 
to medium weight suits are preferred. The carrying of a lightweight top- 
coat or cloth raincoat is advised. Comfortable walking shoes for hilly 
stretches are necessary to make sight-seeing more pleasurable. 

Dress at the Annual Dinner Dance to be held at the Park-Sheraton 
Hotel, Tuesday, November 15, has been specified as “optional.” 
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SERVICE.. 


Our own fleet of trucks serves 
the building material dealers 
throughout the heart of the south. 


A glance at the trademarks sur- 
rounding this ad will show you 
that we offer you the best lines 
of quality products, allowing you 
to operate with a minimum inven- 
tory investment. 


A complete line of glass and re- 
lated products, including store 
front installation; available 
through our glass division. 


Cote MANUFACTURING CO. : 


WHOLESALERS 
BUILDING MATERIALS AND GLASS y 
BIRMINGHAM KNOXVILLE 
CHATTANOOGA MEMPHIS “ 
JACKSON (Miss.) NEW ORLEANS 
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LOOK what MW offers 


in Wood Window Values! 











WINDOW BALANCE 


REMOVABLE 


HIGH-LITE 


GLIDER 


MW’s 21 years of continuous and growing busi- 
ness attest to the popularity of our products and 


the satisfactory service rendered. 








From the precision balanced Lif-T-Lox to the 
versatile Vent-A-Wall you will find our wide 
variety of beautiful windows exceptional in 
quality, style and price. This is made possible 
through complete control of production from 


unmilled lumber to finished unit. 





ROCKY MOUNT, VIRGINIA 


MANUFACTURERS OF MILLWORK «+ DISTRIBUTORS OF BUILDERS SUPPLIES 


12 For more details on above items, use Coupon on Page 107 
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NATIONAL LOCK 


HARDWARE 

More 
Bele 
more 





_ people 
are 
saying 
MEDALIST... 
fel) ep a-betel 


name for 
NATIONAL LOCK 


EWele agents) 
trademark for 
outstanding 
value in 
builders 
hardware 


— 


MEDALIST HARDWARE DIVISION 


NATIONAL LOCK COMPANY 


Rockford, tlilinois 


INDUSTRY NEWS 





) 





MT 


REMODELING IDEAS GALORE — NRLDA Home Improvement Center, co-sponsored by 
Parents’ Magazine, will occupy 40’ x 40’ area at seventh annual NRLDA Building Materials 
Exposition, November 13-16, at San Francisco. Center will be staffed by magazine research 
workers and sales experts to help dealers with problems of developing profitable remodeling 
center in their own sales rooms. Complete kitchen remodeling project, part of it in full scale 
dimension, wil! occupy portion of Center. In addition, new remodeling and home improvement 
program, created by Parents’ Magazine, will be unveiled to lumber dealers. 


Yard Planning Center to Be Featured 
At NRLDA Building Materials Session 


Building materials dealers who 
attend the 7th Annual NRLDA 
Building Materials Exposition in 
San Francisco, November 13-17, 
will be shown all the latest meth- 
ods of receiving, storing and mov- 
ing merchandise in a special yard 
planning center 

Foremost among numerous visu- 
al aids and displays at the center 
will be a “talking” lumber yard. 
It’s an exhibit showing a properly 
designed yard, with colored blocks 
indicating the store, sheds, aisles, 
roadway, parking space, and other 
areas. 

Other features at the yard plan- 
ning center are geared to dealers’ 
personal needs and problems. 
Among them are: 

(1) Equipment Counseling Serv- 
ice. A skilled materials handling 
engineer is prepared to advise any 
dealer on the type of mechanical 
equipment he should have in his 
yard and why. Complete specifica- 
tions on all building materials han- 
dling machines will be available. 


14 


(2) Yard Layout Aid. Men will 
be stationed at drafting tables to 
help dealers revise the layout of 
their present yard. To take full 
advantage of this service, dealers 
are invited to bring land plots or 
diagrams of proposed remodeling 
plans for discussion with the lay- 
out experts. 

(3) Layouts of over 1,000 success- 
fully operated lumber yards where 
products are moved fast. These 
yards were developed by U. S. Gyp- 
sum men whose sole responsibili- 
ty is yard layout and materials 
handling. The professional blue- 
prints will be separated by state 
or area in racks so a dealer can 
easily find yards which he can 
visit when he gets home. Tables 
nearby will provide working space. 

Being readied for the back walls 
of the center are lighted trans- 
parencies showing “before” and 
“after” views of six yards. 

The yard planning center will 
be in operation during the entire 
four-day exposition. 


(Continued from page 10) 


‘Everything Dealer Wants’ 
(Continued from page 10) 


Bill (later the Labor Reform Act). 

On the final day, management 
clinics offered will be: “How to Re- 
capture Lost Markets,” and “How 
to Profit from Fun in the Sun — 
Selling Outdoor Living.” 

Numerous Highlights. In addi- 
tion to regular exhibits and man- 
agement clinics, a host of other 
special features will be highlight- 
ed at show. Among these are the 
special program on “Wood Prod- 
ucts Promotion for Profit,” which 
will be conducted by the National 
Lumber Manufacturers Associa- 
tion; three special features, which 
will provide dealers with mer- 
chandising ideas and yard plan- 
ning services; and a number of 
free tours, sponsored by the Cali- 
fornia Redwood Assn. and Kaiser 
Aluminum Building Products Di- 
vision. 

Because of numerous individual 
entertainment attractions in the 
cosmopolitan city of San Francis- 
co, planned social events during 
the exposition are being held to a 
minimum. There will, however, be 
the Annual NRLDA dinner dance 
on Tuesday, November 15. Dealers 
and guests attending the dance 
will be entertained by the world- 
renowned Glee Club of the Uni- 
versity of California. 


LU-RE-CO TO KICK OFF 
SAN FRANCISCO CONFAB 


The Lumber Dealers Research 
Council has been awarded oppor- 
tunity to kick off NRLDA’s 7th 
annual exposition in San Francisco 
on Sunday, November 13, with 
what amounts to a full day’s pres- 
entation on aspects of its Lu-Re-Co 
program. 

Speakers — said to be the cadre 
of the Lu-Re-Co Management & 
Sales Institute and to have suc- 
cessfully trained over 150 lumber- 
men over the past five years — 
will comprise a morning discussion 
panel to begin at 8:30 a.m. at the 
Mark Hopkins Hotel. 

Program participants,- with sub- 
jects, include Dr. R. G. Seymour 
— “Management Functions: Per- 
sonnel Training, Policy Formula- 
tion, Pricing for Profit, and Effec- 
tive Selling”; Prof. J. T. Lendrum 
— “Techniques of Construction: 
Coordination of Building Pro- 
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grams, Manufacture and Control 
of Components, Components in 
Future Construction, and Research 
in Process”; Dr. R. O. Harvey — 
“Construction and Mortgage Fin- 
ancing: Fundamentals of Financ- 
ing, Acquisition and Development 
of Land, Sources of Funds, and 
Controlling Land Uses’; and R. H. 
Harrell — “L.D.R.C. Programs: 
Sponsored and Cooperative Re- 
search Programs, New Sales and 
Merchandising Tools, and New 
Components.” 

At 1:30 p.m. on Fulton Street, a 
component material handling dem- 
onstration will be held, followed 
by a question-answer clinic in 
Polk Hall, from 3:00 to 5:00 p.m. 
on construction, management, fi- 
nancing, land control, and material 
handling of components. 


Hoadley to Interpret ‘61 
At SSDJA Winter Confab 


Walter F. Hoadley Jr., treasurer 
of Armstrong Cork Co., will prog- 
nosticate “The Economic Outlook 
for 1961” as highlight at the 1960 
fall meeting of the Southern Sash 
& Door Jobbers Assn., November 
13-15, at The Greenbrier, White 
Sulphur Springs, W. Va. 

Hoadley will appear at the busi- 
ness session on Monday, Novem- 
ber 14. A new type program with 
members divided into three groups, 
will provide provocative discus- 
sion on common problems and new 
ideas. Groups will consist of mul- 
tiple warehouse members, mem- 
bers whose annual sales volume 
in a single operation is a million 
dollars or less, and members with 
an annual sales volume of more 
than a million dollars, yet having 
a single operation. 

On the following, and conclud- 
ing, day, meetings of standing com- 
mittees will occur, and a general 
membership session in the morn- 
ing will be followed by a board 
of directors meeting in the after- 
noon. 


Lumber Imports Show Lag 


Lumber imports for the first 
six months of 1960 were estimated 
at 1.9-billion board feet — four 
per cent below the January-June 
period a year ago. Softwood im- 
ports totaled 1.8 billion board feet 
and hardwoods, 144-million board 
feet. If present pace is maintained, 
1960 will rank as second highest 
lumber import year, just behind 
1959 when total of 4.1 billion board 
feet was imported. 



































METAL PRODUCTS, Inc.1 


2801 6th Avenue, South, f 
NEVER YOu COMPETITOR Birmingham, Ala. 


SALES OFFICES: Birmingham, Ala.; Dallas, Texas; Indianapolis, Ind.; Liberty, 
Mo.; Los Angeles, Calif.; Marietta, Ga.; Mountainside, N. J.; New 
Smyrna Beach, Fla.; New York City. 


To: Vulean Metal Products, Inc. CHECK ITEM F PARTICULAR INTEREST TO YOU 


aA Ga dei South, [_screen rs | winoows | enctosures | 
Birmingham, Alabama NAME 








Please send me complete information 
about VULCAN Quality Products and 
VULCAN Service. No obligation. CITY __STATE wes 
ssa a BSS See eS Se eee eee ee 


ADDRESS ee tore? 
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Dependable 
Partners... 


COMPANY 


REDWOOD 
MERS & MANUFACTURERS 
RAGG, CALIFORNIA 


California Redwood Association 


San Francisco « New York + Los An 


For more details on above items, use Coupon on Page 107 SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 

















THE FINEST COSTS 


When you consider the small diff 


tween so-called economy locks 
Weiser, it becomes obvious that it 
use anything but the best. Weise 


quality only...the finest. With Weise: 
compromise for the sake of a fev 


WEISER iI 


WEISER COMPANY © SOUTH GAT 


SO LITTLE 


ence in cost be- 
nd finest quality 
false economy to 
nanufactures one 
there is no quality 
pennies in price. 


oCH Ss 


CALIFORNIA 





The Kitchen sells the home... 


Long-Bell Kitchen Cabinets 


sell the Kitchen 


For Homes on Quality Hill—New Super Micro- 
seal® process gives Long-Bell’s Natural Wood 
Kitchen Cabinets that hand-rubbed brilliance 
to enhance your finest craftsmanship. 


For High-Profit Long-Bell Kitchen Cabinets can 
be finished to match any decor . . . are delivered 
setup or knocked down. Made of Birch or Rift 
grain fir in 3” modules. 


With Loads of “Convenience Extras”. Special 
condiment cabinets . . . Lazy Susan corner cab- 
inets . . . Mixer cabinets . . . Elevated oven 
cabinets . . . Breakfast bar .. . Utility cabinets 
.«.and many other cabinet “firsts.” 


For Homes in Suburbia—And Long-Bell’s Super 
Satin Surface® needs no additional sanding . . . 
no primer coat . . . saves you up to 75% of the 
completed finishing costs. 





INTERNATIONAL PAPER CO. 


For complete information and prices, contact your local JonG—A pe ¥ 3 


Long-Bell representative or, WRITE—WIRE—PHONE 


@General Plywood Corp. 


18 For more details on above items, use Coupon on Page 107 


DIVISION 
Kansas City, Mo. Longview, Wash. 
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TIME AFTER TIME. . . 


Kompact's 
YLON ROLLERS 


Kitchen Kompact cabinets get betfer all the time! Now, all 
drawers are equipped with new, indestructible nylon rollers. 
The nylon roller in this unretouched Here is a feature that results in a stable, gliding drawer 


photograph reflects absolutely no wear action — time after time! 


after being tested 115,000 times. : 3 : 
Kitchen Kompact cabinets fulfill the requirements for all 


residential construction. Smart design . . . quality construction 
... attractive prices — you'll find them all in Kitchen Kompact. 


WRITE, WIRE OR PHONE TODAY FOR COMPLETE 
SPECIFICATIONS AND PRICES. 


“BES 
avi Tr BIRCH" Ps 


Kitther Kompactine. 


JEFFERSONVILLE, INDIANA 
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Masonite Begins Nationwide Contest 
To Name ‘Revolutionary’ New Siding 


- 


This contingent of Masonite Corp.’s Southeastern Building Products Division salesmen, all 
seated, is being filled in on particulars of firm’s “Name the ‘X’ Siding Contest” by: a crew 
of company officers from Chicago headquarters, including Don Moore, eastern sales man- 
ager; J. B. Palmer, siding manager; Howard Findley, interior products manager; and Jim 
Hurley, advertising and sales promotion manager. Standing with Chicago quartet, at extreme 
right, is John Moore, Southeastern Building Products Division manager, Atlanta, Ga. Reps 
in attendance include Gene Naylor, Charlotte, N. C.; Lew Fellers, Columbia, S. C.; Clarke 
May, Atlanta; Jim Funk, Macon, Ga.; Mal Anderson, Jacksonville, Fla.; Larry Pheil, Orlando, 
Fla.; Ben Jones, Tampa, Fla.; Mal Wall, Montgomery, Ala.; Harry Riddle, Birmingham, Ala.; 
Clarence Shoun, Knoxville, Tenn.; Fabian Bishop, Memphis, Tenn.; Bill Macy, Laurel, Miss.; 
and Elmer Stutes, Baton Rouge, La. The regional meeting was held on August 24 at Atlanta's 
posh Hilton Inn, adjoining Atlanta international municipal airport. 


A contest sponsored among home 
builders and lumber dealers by 
Masonite Corp. to name an all-new 
lap siding is designed to launch 
the product with fanfare and lead 
to immediate sales for dealers. 

“Name the ‘X’ Siding Contest” 
offers prizes to both builders and 
the lumber dealers named by the 
prize-winning builders. If the first 
prize winner lists the address of a 
residence he has built with the 
new siding, he will win a cash 
bonus of $250. 

The product is now available 
to dealers. The contest, which 
opened October 1, is scheduled to 
close at midnight, December 21. 

First prize for a builder is a 
two-week trip for two to Hawaii. 
Nine other prizes will be offered, 
such as TV’s, console and portable 
stereophonic AM and FM radios, 
and several transistor radios. 

For every builder-winner there 
will be a lumber dealer-winner — 
if the dealer’s name is listed by 
the builder on the official entry 
blank. Prizes for dealers are: Ist, 
round-trip, one-week vacation for 
two to Las Vegas, plus 150 silver 
dollars for “play” money; and nine 
other prizes including a 23” TV 
console, a 19” portable TV, a port- 
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able stereophonic phonograph and 
six transistor radios. 

Eligible in the builders’ contest 
are those who in 1959 and 1960 
have built five or more single 
family residences. Rules in the 
companion contest for lumber deal- 
ers require dealers to promote the 
contest and the new siding with 
their builders. 

The new product — lap siding 
12” x 16’ x 7/16” nom, — becomes 
the thickest siding in the Mason- 
ite line. 

Contest judges will be editors or 
associate editors of leading build- 
ing publications and an officer of 
the Chicago Chapter of National 
Assn. of Home Builders. 


FHA Mortgages Show Increase 


Applications for FHA mortgage 
insurance increased sharply in Au- 
gust. Applications on 74,000 units 
of housing were 15 per cent above 
the July figure of 64,400 units. This 
year’s reversal of a downward 
trend of July-August 1959 is said 
to reflect a highly favorable devel- 
opment for both the home-buying 
public and the ever-expanding 
housing industry. 


(Continued from page 15) 


BSN’s Parshall to Address 
Oklahoma Lumber Dealers 


“Merchandising Keyed to the 
Sixties” is topic of a talk by Exec- 
utive Editor Jack Parshall of 
Building Supply News, scheduled 
to enliven the 14th annual conven- 
tion and merchandising mart of 
the Oklahoma Lumbermen’s Assn., 
Oklahoma City, October 15-16. 

Parshall’s presentation will oc- 
cur during the 2:00 p.m. business 
session at the municipal auditori- 
um on Saturday, October 15. 

Set to kick off the initial day’s 
program will be celebration of 
Oklahoma Governor Howard Ed- 
mondson’s proclamation, declaring 
October 15 as “Lumbermen’s Day 
in Oklahoma.” All past officers and 
directors will unite as a committee 
to honor OLA past-presidents in 
attendance, including: Frank Ca- 
rey Jr., Alfred L. Leonhardt, and 
Barney Stewart of Oklahoma City; 
Dale Carter, Ira Crews, and Walter 
Kelly, of Tulsa; and Fred Temple- 
man, Enid; R. E. (Bob) Fraley, 
Ardmore; T. J. Hughes, Cushing; 
Virge Steger, Durant; R. A. (Bob) 
Parker, Ponca City; and Walter 
Hinton, Altus. 

Nationally-known entertainers 
— among them, Homer and Jethro, 
RCA-Victor recording artists, New 
York, and Debbie Kelly and the 
Diplomats, Chicago — will appear 
at the annual OLA “no speech” 
banquet in the Skirvin Tower 
Hotel’s Persian Room. 

A registration to exceed the 
3,000-mark is expected by OLA 
Secretary-Manager W. M. (Bill) 
Morgan. 


Record Attendance Forecast 
For NBMDA Convention 


Record attendance of 850-900 
persons is anticipated at National 
Building Material Distributors 
Assn.’s ninth annual convention in 
Chicago, November 16-19. 

Two and one-half days of session 
will be spent by wholesale distri- 
butors in discussing operating tech- 
niques and subjects aimed at in- 
creasing warehouse efficiency 
through cost reductions. In addi- 
tion, full day will be devoted to 
manufacturers’ meetings, where 
top management executives will 
discuss their particular phase in 
building materials distribution. 
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STRONGHOLD and SCREW-TITE Nails 
have revolutionized construction methods. 
Scientifically engineered threads “lock” 
with the wood fibres. Nails hold tight, 
permanently; add strength, cut repairs 

and maintenance, save money. 


they re asking for 


Your customers know STRONGHOLD” Annular Thread 
and SCREW-TITE® Spiral Thread Nails—the nails 


that have revolutionized construction methods. 





STRONGHOLD Drywall Nails virtually 
eliminate nail “popping” that ruins beau- 
tiful drywall. Engineered in cooperation 
with leading applicators. Meet stand- 


ards of Gypsum Association and FHA. 
They make tight fastenings that stay tight. They make 


structures stronger, permit improved nailing techniques, 
virtually eliminate loosening nails and “popping” 
nail heads—cut repair and maintenance costs 


. 7 _ —_— 
FI sss ference Srey od : we a to little or nothing. They save time, labor, money. 
pa or towspere ge te Aap < Backed by research and scientific laboratory testing— 
3 i ee Kia } and by a continuing program of advertising 
and promotion to help you sell. 


All Types Available 
in 
DISTINCTIVE BLUE-AND-RED 
1-Pound & 5-Pound 


STRONGHOLD Shingle Nails BOXES 
hold shingles and shakes 
permanently tight. Types for face 
nailing wood, asphalt or asbestos Easy-to-identify boxes are prac 
shingles and shakes. tically “self selling’ when 
played on your shelve 

or counters. Informative labe 
ing makes choice of size 
type easy for customer. Easy 
stock, handy to handle 
weighing or wrapping. 


STRONGHOLD Un erlay Floor Nails 
fasten underlayment to stay smooth, 


tight, squeak-free. Won't work up to IN ALUMINUM 
make holes or “bumps” in linoleum, they‘re 


tile or wall-to-wall carpeting. ® 
DRIVE -RITE 
“Made Stiffer to Drive Better’ 
. 
STRONGHOLD and SCREW-TITE Made from a special A n Alloy 
Roofing Nails assure permanent Available in a wide va f sizes and 
fastening for asphalt shingles. Galvan- types, for all applicat bulk car- 
ized or aluminum. Also with Neoprene tons, and in distinctiv e-and- 


washers attached for sheet metal aluminum sealed boxe t. They 
roofing or siding. sell themselves” from elves 


‘Drives Like a Naib... olds Liko a Screw, 


Made only by 


Tr oy yuuay Independent Nail & Packing Company 


STRONGHOLD LINE 
—the Original ee Pioneer Developers and Largest Man f Threaded Nails 


BRIDGEWATER, MASSACHUSETTS 


| | - Insi i — 
SCREW-TITE Masonry. Nails—best 1 | A, - on STRONGHOLD LINE Nails by name 
nail yet devised for fastening to brick, 224 and don’t accept substitutes. Write us for 
one P yreiet hagas “ete ; ‘ samples, helpful information and names of 
ard materials. Hardened steel; = —| (aa | 2 F} ° 
teutlid, Standend or hanes dite. i distributors who stock them in your area. 
: a Ub, Our Technical Service Department will help 


you select the right nail for any purpose. 











© Copyright 1.N. & P. Co., 1969. Trade Marks Reg. U.S. Pat. Off 
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RPACGCYVING UP 
im the industry 





Burns 


NATIONAL GYPSUM CO. . 
New manager of company’s Savan- 
nah plant is Alfred C. Olsen, who 
succeeds retiring John J. Burns. 
Burns joined National in 1926 as 
mill and board plant superintend- 
ent of company’s first manufactur- 
ing facility in Clarence Center, 
N. Y. Olsen began his career with 
firm in 1936 as tester in Clarence 
Center laboratory. He most recent- 
ly served as Westwego, La., plant 
manager. . . . Colon Brown has 
been named vice-president in 
charge of corporate development. 
Brown succeeds William M. North, 
who has been promoted to presi- 
dent of American Encaustic Tiling 
Co., National ceramic tile subsidi- 
ary. Malcolm A. Schweiker, Na- 
tional director, will continue as 
chairman and chief executive of 
American Encaustic. Brown will 
report to Chairman Melvin H. 
Baker and will activate long-range 
planning, coordination of subsidi- 
aries, corporate development, and 
acquisitions. 


WILLAMETTE VALLEY LUMBER 
Co... . Named general sales man- 
ager of this Dallas, Ore., firm is 
Ward E. Moore, who replaces Ar- 
thur F. Quirin. Moore has been 
with lumber and plywood firm for 
six years. Quirin was sales mana- 
ger for Willamette for 12 years, 
having joined firm in 1946. 


BESTWALL CERTAIN-TEED 
SALES CORP... . Newly-appoint- 
ed sales supervisor for corpora- 
tion’s Kansas City sales district is 
Robert Walton Hoops. During past 
three years, he has been territory 
sales representative, with head- 
quarters at Topeka, Kans. 


REYNOLDS METALS CO... . 
Former Eastern regional sales man- 
ager for architectural and building 
products, Bert P. Moore has been 
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assigned to company’s headquar- 
ters in Richmond, Va., where he 
will assume duties as manager, 
farm building products market. 
Moore has been with Reynolds for 
11 years, prior to which he was as- 
sociated with Johns-Manville Sales 
Corp. 


KEASBEY & MATTISON... 
Elected executive vice-president, 
materials, and board of directors 
member is Ralph L. Lanz. He will 
be in charge of K&M’s research 
and development, planning and in- 
ventory, and purchasing depart- 
ments. Lanz has been general man- 
ager-materials since 1959. 


MARQUETTE CEMENT MANU- 
FACTURING CO... . Newly-ap- 
pointed assistant sales manager at 
the Jackson, Miss., office is William 
L. Caughman, former southern 
Mississippi company salesman. 
R. Jeff Clepper of Hattiesburg, 
Miss., will take over Caughman’s 
sales territory. 


° 


Dunn Walker 


LIBBEY-OWENS-FORD ... Nam- 
ed Southwestern regional manager, 
with headquarters in Dallas, is 
Glenn T. Dunn Jr. He succeeds 
James E. McHenry, who replaces 
H. L. (Monty) Monteith in New 
York. McHenry’s assignment takes 
him back as manager to post where 
he started with firm as assistant 
six years ago. Dunn began as field 
representative in Dallas, and was 
promoted to district manager of 
distributor sales in Indianapolis. 
... W. Z. Frederick Walker, for- 
merly Denver district manager, has 
been transferred to Richmond, Va., 
replacing H. S. (Hank) Steece, who 
retires. 


FORMICA CORP... . Presently 
district manager, H. K. Gladfelter 
has been named Eastern regional 
manager. John J. Conway succeeds 
Gladfelter as East Orange district 
manager. Formica’s Eastern region 
includes district sales offices in 
Baltimore; Charlotte, N. C.; Miami; 
Philadelphia; Richmond; Tampa; 
and Washington. Gladfelter has 


been in firm’s sales organization 
since 1940, serving as Milwaukee 
district manager from 1956 to 
1957. Conway joined company in 
1951 and has been sales represent- 
ative in New York and East Orange 
offices. 


QUEEN CITY VALVES, INC.... 
Elevated recently to a full vice- 
presidency by this Covington, Ky., 
manufacturer of plumbers brass 
was M. H. Schrier, firm’s. former 
national sales manager. 


PITTSBURGH PLATE GLASS 
CoO. . . . Selected manager for 
firm’s Houston Paint Division is 
A. Donald Wagen, succeeding re- 
tiring James F. Crouch. Wagen 
transferred to Houston plant as 
assistant manager from Milwaukee 
Paint Division, where he served in 
similar capacity. 


MASONITE CORP... . Appointed 
to position of marketing manager, 
component panels, is James C. 
James Jr. For past 15 months, 
James has been assistant to general 
sales manager. He has spearheaded 
Masonite’s developmental work in 
component panels, and their mar- 
keting. In his new assignment, he 
will devote full time to marketing 
component panels. ... Vincent F. 
Van Scoy has been promoted to 
assistant general sales manager. 
He formerly was assistant to West- 
ern sales manager, building prod- 
ucts department. . . . Donald J. 
Gray, vice-president and general 
manager of Laurel, Miss., plant, 
has been appointed presidential as- 
sistant, with headquarters in Chi- 
cago. Dean B. Thatcher, presently 
general manager of Ukiah, Calif., 
plant, will succeed Gray as general 
manager of Mississippi operations. 


Kurfees 


KURFEES PAINT CO... . Ap- 
pointed to board of directors is 
D. B. Kurfees. Assistant vice-presi- 
dent, he has charge of product dis- 
tribution and covers Midwest and 
South for paint company. Kurfees 
succeeds Allen P. Dodd Jr., who 
resigned from board. 
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MIXED 
CARS 


OF FIR LUMBER 


Now order just what you need for 
shipment in one car: Kiln-Dried Uppers: 
Unseasoned and/or Kiln-Dried 
Dimension; timbers; boards; studs. 
Georgia-Pacific can fill your order swiftly. 
This service is as close as your phone: 
Simply call G-P at Portland, Oregon— 
CApital 2-5561. Or, for further 
information, write Georgia-Pacific, 
Department SBS1060, 

Equitable Building, Portland 4, Oregon. 


"See the Georgia-Pacific 
exhibit in NRLDA show — Booth No. 518” 


GEORGIA-PACIFIC 


Plywood ¢ Lumber * Redwood * Hardboard ¢ Pulp © Paper * Chemicals 


For more details on above items, use Coupon on Page 107 





New 


Andersen 
Patio Wall! 


Beautiful, functional, profitable 
.../deal for cashing in on big trend 
to indoor-outdoor living 


H=: a wonderful new idea and money-maker. You sell the 
new Andersen Patio Wall as a complete, quality package. Yet 
it actually consists of handsome Andersen Gliders—plus matching 
door furnished by you. You have no new parts to stock. There are 
no installation headaches. And the new Andersen Patio Wall gives 
you all of the following sales advantages over metal sliding doors. 


Easy to sell! The new Andersen Patio Wall is sold only through 
dealers like you. You’re not competing with direct selling sources 
that handle most metal sliding doors. Despite its superior con- 
struction, and weathertightness, it usually sells for less than metal 
sliding doors of acceptable quality. 

Trouble-free, weathertight! Famous Andersen precision 
manufacturing assures lifetime, trouble-free operation. Andersen 
Gliders open effortlessly, close in the same plane. Lock pressure- 
tight for all-weather protection. 


Hinged—not sliding—door'! Practical. Convenient. 
Weathertight. No floor level tracks to be damaged or collect dirt 
and water. No glass at floor to which so many women object. 
Added protection against dirt, driving rain. 
Baseboard convenience! Your customers can instail 
heating, electrical outlets under windows. Protects against rain. 
Gives floor level insulation and comfort. Eliminates floor breakage 
of glass. 
Natural beauty! Fashioned in wood, new Andersen Patio 
Wall adds natural warmth and beauty instead of cold metal look. 
Penta-treating of Andersen Gliders provides permanent protection 
against termites, decay. 

Get complete facts on new Andersen Patio Wall from any of dis- 
tributors below or write: Andersen Corporation, Bayport, Minn. 


Quickly available from complete stocks of these distributors: 


ALABAMA 


Ww Birmingham Sash & Door Co., Birmingham 
FLORIDA 


Huttig Sash & Door Co., Jacksonville 


GEORGIA 


Huttig Sash & Door Co., Atlanta 


KANSAS 

Rock Island Wholesale Co., Wichita 

Rounds & Porter Co., Wichita, 
Dodge City and Salina 


KENTUCKY 

Huttig Sash & Door Co., Louisville 
Weyerhaeuser Distributing Yard, Louisville 
MISSOURI 

American Sash & Door Co., Kansas City 
Toombs & Co., Springfield 


NORTH CAROLINA 
Huttig Sash & Door Co., Charlotte 


OKLAHOMA 
General Sash & Door Co., Tulsa 
Rounds & Porter Co., Oklahoma City 





to SSAA ate I i 


TENNESSEE 
Huttig Sash & Door Co., Knoxville and Nashville 
Memphis Sash & Door Co., Memphis 


TEXAS 

Davidson Sash & Door Co., Austin 
Houston Sash & Door Co., Houston 
Huttig Sash & Door Co., Dallas 


VIRGINIA 
Morgan Millwork Co., Arlington 
Huttig Sash & Door Co., Roanoke 


Andersen\\ 


ANDERSEN CORPORATIOD 


indowalls 








TRADEMARK OF ANDERSEN CORPORATION 


AYPORT, MINNESOTA 
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The Johnson “Gopher” goes where the work is and easily, 
quickly goes to work as a single remote-controlled batch-plant 
or as three independent units. Maximum versatility at minimum 
investment makes the “Gopher” welcome as a one-stop concrete 
batch-plant, a commercial transit-mix plant, a ready-mix sub 
station, or a concrete products plant. Big capacity, too! You get 
60 to 70 cubic yards of aggregates and cement per hour. Find 
out more right away {rom your Johnson distributor. 


GOPHER MONEY-SAVING 3-WAY FLEXIBILITY 


* Bulk cement plant on wheels 


285-Bbi. Porto-Silo, 8-foot diameter, has integral 180-bbl.-per-hour bucket 
elevator. Air-ram operated 4,000-lb. cement batcher . . . can be remote- 
controlled from aggregate plant. Wheels, axle, air-brake towing assembly 
for job-to-job portability. Sets up quickly, easily anywhere. 


2 Portable aggregate batcher, conveyor 


6 Cu. yd. capacity batcher has three 
12,000-Ib. weigh beams, avto-stop water 
meter with 2-in. piping. 24-In. discharge : 
belt conveyor on hinged fold-away legs | 
serves as towing assembly for wheel- 
mounted batcher. Electric control panel 
has cable, plug-in connections to all 
motors. Pre-fit couplings on all piping, 
air lines for quick, easy hook-up. 





3 Overhead storage bin 


40 Or 100-ton capacity, with 3 aggregate compartments, 
completes the Johnson® “Gopher” plant. All you need in 
just 3 portable, preassembled units for one-stop batching, 
commercial ready-mix, or concrete products operation. Syatakd 


hulls 


manyeactuacas 
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c. s. JOHNSON: 
fips COMPANY 


CHAMPAIGN, Ill. © STOCKTON, CALIF. 

















CONVENTION 
CALENDAR 





OCTOBER 15-16: Oklahoma Lum- 
bermen’s Assn., Municipal Auditori- 
um, Oklahoma City. Exhibits. 


NOVEMBER 13-15: Southern Sash 
& Door Jobbers Assn., The Green- 
brier, White Sulphur Springs, W. 
Va. 


NOVEMBER 13-16: National Re- 
tail Lumber Dealers Assn., Brooks 
Hall Annex, Civic Auditorium, San 
Francisco, Calif. Exhibits. 


NOVEMBER 16-18: National Build- 
ing Material Distributors Assn., 
Palmer House, Chicago, III. 


JANUARY 15-18: Kentucky Retail 
Lumber Dealers Assn., Kentucky 
Hotel, Louisville. Exhibits. 


JANUARY 19-21: West Virginia 
Lumber & Builders Supply Dealers 
Assn., Civic Center, Charleston. Ex- 
hibits. 

JANUARY 21-23: Southwestern 
Lumbermen’s Assn., Municipal Audi- 
torium, Kansas City, Mo. Exhibits. 


FEBRUARY 7-9: Carolina Lumber 
& Building Supply Assn., Memorial 
Auditorium, Greenville, S. C. Ex- 
hibits. 

FEBRUARY 15-17: Virginia Build- 
ing Material Assn., The Homestead, 
Hot Springs. 

MARCH 5-7: Mid-South Building 
Material Convention, Peabody Hotel 
and Municipal Auditorium, Mem- 
phis, Tenn. Exhibits. (Sponsored by 
Tennessee Building Material Assn.) 


MARCH 9-10: Arkansas Assn. of 
Lumber Dealers, Hotel Marion, Lit- 
tle Rock. 


MARCH 17-18: Kansas Lumber- 
men’s Assn., Lamer Hotel, Salina. 


MARCH 21-23: Louisiana Building 
Material Dealers Assn., Jung Hotel, 
New Orleans. Exhibits. 


APRIL 9-11: Lumbermen’s Assn. 
of Texas, Houston, Sam Houston 
Coliseum. Exhibits. 


APRIL 16-18: Building Material 
Merchants of Georgia, Corsair Motel, 
Jekyll Island, Ga. 


APRIL 30-MAY 3: Florida Lum- 
ber & Millwork Assn., Carillon Ho- 
tel, Miami Beach. Exhibits. 





Construction Values Drop 


Value of new construction put- 
in-place in July amounted to $5.2- 
billion. This figure reflects a re- 
vision of estimated residential con- 
struction expenditures made pos- 
sible by the recently revised series 
on housing starts. 
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Electronics. Bellwood hollow-core doors, solid-core doors, Fold-Aside wardrobe doors, Bellwood /Laminex prefinished doors. 
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DFPA promotion brings you new customers 


Stock and seil only DFPA trademarked plywood. This year over $6 million will be invested in your behalf by 
the manufacturers of DFPA trademarked plywood to keep your sales on the upswing. This is big money and it 
does a big job. First, it creates new customers and new markets with a well rounded promotion program— 
including nationai advertising . . . publicity . . . field promotion . . . research . . . work with FHA and building 
codes... dealer sales aids. Second, it pays for an effective and meaningful quality control program that assures 
you of consistently dependable quality plywood. It takes both to do the job, and the results speak for them- 
selves. In the past five years fir plywood sales by dealers have more than doubled. This year they will be bigger 
than ever. That’s why it is good business to specify only DFPA trademarked plywood. For only DFPA ply- 
wood supports you with proven promotion and quality that have—and will continue—to pace your sales. 








ARE YOU USING THIS STAMP ON ALL YOUR PLYWOOD ORDERS? 


If not, send for your free stamp today. 


It’s the best way to make sure you are getting good plywood, manufactured 
by one of the more than 130 reliable mills who think enough of your 
business to give you quality plywood . . . and back it with promotion and 
research needed to help you sell it properly and profitably. Your support 
is vital if these multi-million dollar programs are to continue in your behalf. 


DOUGLAS FIR PLYWOOD ASSOCIATION, TACOMA 2, WASHINGTON 





All softwood plywood on this order 
must bear DFPA GRADE TRADEMARKS 
legibly applied to each panel. 








SAYS HERBERT O. ROOT, President, 
Dade Truss and Manufacturing Co., Inc. 
Leading Florida Truss Manufacturer 


“Ss OUT! HERN PINE meets 


the exacting requirements for 


TRUSSED RAFTERS — 


That’s why | use it exclusively.” 


The Federal Housing & Home Finance Agency 
says that the requirement for an all-purpose, 


full-length stress-rated grade for use in 


trusses and light framing “‘is most 
nearly approached today 
in Southern Pine.” 


What does this mean to the Retail Lumber Dealer? 
This specialized component requires exacting grading 
standards .. . and they’re more than fulfilled with strong, 
dry, grade-marked Southern Pine. 

Trussed rafters offer proven economy in home building 
today . . . without the sacrifice of quality! As the utili- 
zation of trussed rafters and other components increases, 
the demand for dependable materials will also increase. 


DRY SOUTHERN PINE OFFERS THESE ADVANTAGES: 


@ A high quality, all-purpose product in ever-increasing 


The lumber dealer who stocks grade-marked Southern 
Pine will strengthen his competitive position. 


Progressive dealers who are moving into the com- 
ponent market can be assured of highest quality when 
they use Southern Pine. They are assured, too, of a 
dependable supply line. The U.S. Forest Service says 

. the future concentration of the lumber industry 
will be in the South. 


Write today for these FREE bulletins! 
@ Stress Grade Guide @ Trussed Rafter Data 


supply. @ How to Specify Quality Southern Pine 


@ A uniform product, carefully manufactured and 
properly seasoned under rigid grading standards. 


@ SPA Buyer's Guide 


SOUTHERN PINE ASSOCIATION 
P. 0. Box 1170—New Orleans 4, La. 


Whether you fabricate, or supply manufacturers or builders who do, you 
are assured of dependable quality when you insist upon trade-marked 


SOUTHERN PINE 


FROM THE MILLS OF THE SOUTHERN PINE ASSOCIATION. 
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Two Southern dealers say: 


a 
“lve heen doing 
business with Bestwall 
for 37 years” 


There are definite reasons why so many South- 
ern dealers do business with Bestwall. Here two 
of our dealers—old and new—tell why they do. 


Widely known as “Mister Bob,” Robert F. Evans, 
Sr., owner of the Mississippi Lumber Co., Vicks- 
burg, is president of a building and loan associa- 
tion, a bank director and past president of the 
Mississippi Retail Lumber Dealers Association. 


“Mister Bob,” a loyal customer of Bestwall and 
its predecessors for 37 years, says: “I’ve never 
carried any other gypsum line since the Bestwall 
folks started in business. They’re real dependable 
and their line is first rate in quality. I like the fine 
service they give me and the friendly way they 
do business.” 


“I've been doing 
business with Bestwall 
for 7 weeks” 


Bestwall’s exclusive feature—glass fibers—is one 
of the reasons Lee Roberts, manager of the 
Reagan Lumber Co., Houston, switched to 
Bestwall recently. “I find it’s a strong selling 
point,” says Lee, who at 35 has been in the trade 
19 years. “Also, I’ve noticed I don’t get com- 
plaints from customers when Bestwall materials 
are used on the job. I’m convinced they’re the 
best on the market.” 


If you’re not already handling our line, contact 
our nearest office and learn first-hand the advan- 
tages of doing business with Bestwall. 


FIREPROCE CY PSU 


BUILDING 


BESTWALL GYPSUM COMPANY sSouUTHERN DISTRICT OFFICES 


Kansas City, Mo. 
4233 Blue Ridge Blvd. 


East St. Louis, lil. 
17th St. and Broadway 


Jackson, Miss. 
P, O. Box 4625 
Fondren Station 


Houston, Tex. 
Bayou Building 
3115 Buffalo Dr. 


Dallas, Tex. 
P. O. Box 6030 


Brunswick, Ga. 
P. O. Box 1397 
Foot of Union St. 


Atlanta, Ga. 
1412 Rhodes Haverty Bidg. 
134 Peachtree St. 
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Nu-Loc is made of selected pieces of 
scientifically kiln-dried lumber, carefully 
machined for precision fit. The pieces 
are end-glued or end- and edge-glued 
together with a light-color waterproof 
exterior glue, then finished to uniform 
smoothness. Lumber to be used for 
Nu-Loc is cut thicker than regular stock 
to allow for surfacing after gluing. In 
order to minimize differences in color 
and grain, the pieces are sorted and 
matched into as many as five groups 
(depending on species) before gluing. 
Melamine urea resin adhesive is used 
because it creates a strong bond that is 
both waterproof and colorless. 


Close-up shows precision-machined, interlocking 
Nu-Loc end joint before and after bonding. 


Principle Advantages 


Nu-Loc improves appearance by pre- 
senting a smooth, even surface with 
snug fitting joints. It takes and holds 
paint or varnish extremely well. Nu-Loc 
cuts labor costs by minimizing cutting, 
fitting, and handling time. It speeds 
construction by covering more area 
faster, and reduces waste because you 
order it in the lengths and widths you 
need. Made only of kiln-dried lumber, 
it has good dimensional stability, lays 
flat, resists cupping and warping. 


Principle uses of NU-LOC 


Nu-Loc is interchangeable with regular 
lumber in all non-structural uses. Nu- 
Loc is offered in American Lumber 
Standard and in West Coast Industry 
sizes. It is made in clear grades of Doug- 
las Fir, Western Red Cedar, West Coast 
Hemlock, Ponderosa Pine, Idaho White 
Pine, Inland Red Cedar and Larch... 
and is also available in common grades 
of Idaho White Pine, Inland Red Cedar 
and Larch/Douglas Fir. 

Nu-Loc exterior wall coverings—drop 


Weyerhaeuser NU-LOC is lumber produced for 
specific needs and better performance 


siding, vertical patterns, board and bat- 
ten—are available in lengths to 22’, 
widths to 12”—bevel siding in lengths to 
16’. Nu-Loc casing and base, and Nu-Loc 
mouldings are available in standard pat- 
terns, and in specified or random lengths. 
Nu-Loc door jamb sets are made in many 
sizes and patterns. Wide Nu-Loc Lum- 
ber can be ordered in lengths to 20’, 
widths to 28”. Nu-Loc Lumber is also 
ideal for window frames, cornices, rake 
trim, soffits, fascias, porch ceilings, signs, 
cabinet faces, shelving, drawer sides, 
drawer fronts, stair trim, valances, and 
bay window sills. 


Fully Accepted 


The combination of modern equipment, 
carefully trained operators, and strict 
quality controls assure consistent 
uniformity and durability. Nu-Loc is 
backed by over 20 years of research, 
testing, and development. It is produced 
in accordance with grading rules of the 
West Coast Lumber Inspection Bureau 
or Western Pine Association. 


For wide widths, the end-glued pieces are grain 
matched and edge-glued together. 


Summary 


Advantages in wider widths: Gluing up 
of narrow pieces tends to stabilize wide 
widths by reducing cup and twist. Nu- 
Loc provides wider widths than avail- 
able in regular lumber. 


Advantages in long lengths: Long 
lengths of Nu-Loc require fewer end- 
fitted joints to give better appearance 
and save labor. Both specified and frac- 
tional lengths are available in quantity. 


For additional information write: 
Weyerhaeuser Company, Lumber and 
Plywood Division, Tacoma Building, 
Tacoma 1, Washington. 
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Every customer benefits—and you profit more— 
by promoting NU-LOC 


Weyerhaeuser’s made-to-measure Nu-Loc 
lumber is the kind of product that helps build 
customer confidence as well as increase your 
profits. The reason: Nu-Loc eliminates need- 
less cutting and fitting on the job. . . it reduces 
waste .. . saves time and labor . . . and gives 
improved appearance. And you can sell it for 
dozens of uses—from sidings to soffits, from 
stair trim to shelving and counter tops! You’ll 


find a quick summary of how it’s made, its 
quality, performance, and availability on the 
facing page. Plan to stock it in preferred lengths, 
order it to measure to meet specific customer 
requirements. Call your Weyerhaeuser District 
Representative for information on delivery, help 
in planning a profitable basic inventory of this 
top quality Weyerhaeuser building product that 
offers important advantages to your customers. 


Weyerhaeuser Company 


Lumber and Plywood Division 


For more details on above items, use Coupon on Page 107 
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WEPCO the BUY-WORD 
for Quality in Aluminum 
Building Products 


Self-Storing Combination Storm-Screen 
Windows and Doors . . . Prime House 
Windows . . . Californian Screen Door... 
Floridian Jalousie Door . . . Aluminum 
Siding ... . Grilles, Thresholds, 

Door Protectors . . . Door Sweeps .. . 
Push Bars and Trax Wax 


wer co 


LITCHFIELD, ILLINOIS 








Distributed in this Area By: 


Sash Door & Glass Corp. Toombs & Company Central Warehouse Roanoke Hardware Co. 
Richmond, Va. Springfield, Mo. Bristol, Va. Roanoke, Va. 


Reserve Warehouse Corp. Dealers Warehouse Corp. Delph Hardware Company _ Hassinger Wholesale Co. 
Chattanooga, Tenn. Knoxville, Tenn. Charlotte, N. Carolina Greensboro, N. Carolina 


34 For more details on above items, use Coupon on Page 107 SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 








We believe nothing builds 
your business like selling 
good products. Products 
like these have built a 
growing and profitable 
business for our dealers 
for the past 102 years. 


JOHNS-MANVILLE 


and now 
turn the 
page 











J-M, Asphalt shingles provide 
quality roofs at minimum cost 
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New J-M pl: urface Rock Shakes® 
epee xu .. last like stone © 
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J-M Fiber Glass and Spintex® offer Ms the page 


two complete lines of home insulation os again 
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New J-M -Terraflex wood-design New J-M Solid Vinyl] flooring 
wiles really look liké wood stays lustrous, is quiet underfoot 


Why not let our complete 


line of building products 


help build your business? 


For details, see your J-M Representative or write 
to Johns-Manville, Box 158 I, New York 16, N. Y. 
Cable address: JOHNMANVIL. In Canada, address 
Port Credit, Ontario. 


JOHNS- MANVILLE 








Sawing skill at the mills gives WPA lumber 
the quality your customers know 


Here’s a critical moment in the manufacture of lumber — critical for the mill, 
for you and for your customers. How the sawyer cuts each log into boards 
and framing lumber bears directly on the quality of each piece —as well as 
upon the yield of the log. 


Properly turned cuts are taken from each side, the log is worked down i Rs 
with knot angle, grain and growth rings as signal guides. Such care means Western Pine Association 
straight, flat lumber with maximum stability...the best type of man-made es " a faites gps 
quality you can buy. t nt ris available in these species 


Inherent, natural qualities in the eleven Western Pine Region lumber PONDEROSA PINE / IDAHO WHITE PINE / SUGAR PINE 
DOUGLAS FIR / LARCH / WHITE FIR 


species are ideal for every building need. For information about them, write ENGELMANN SPRUCE / LODGEPOLE PINE 
Western Pine Association, Yeon Building, Portland 4, Oregon. INCENSE CEDAR / RED CEDAR / WESTERN HEMLOCK 


TODAY’S WESTERN PINE TREE FARMS ARE GROWING TOMORROW'S LUMBER 























SUGAR PINE—this superb wood pos- LARCH—a dense wood, straight-grained, RED CEDAR—durable, one of the most LODGEPOLE PINE—an ideal interior 
sesses famed workability. It is uniformly strong, tough, and durable. Outstanding dimensionally stable woods. Tin j paneling wood with small, tight knots and 
sized and high in stability. As interior for structural use. Its scuff resistance  somely and is highly workable. tr th a satiny finished surface. Handles easily 
woodwork, it provides great beauty in Joins natural beauty to make it ideal or rough surfaces and a variety of patte and holds nails well for sheathing, siding 
natural or color finishes. interior paneling. is excellent for siding and sheathing and subflooring. 
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design yout Own’ 
CUED TILE FLOOR 


. 











Look at your floor tile sales...the profit picture is 
better with Ruberoid’s sales-making mirror display 


IT TAKES MORE THAN QUALITY FLOOR TILE Check with your RUBEROID distributor or your local 


TO BUILD A PROFITABLE “DO-IT-YOURSELF” representative for details on the line of Asphalt and 
Vinyl-Asbestos tile now available — and the Mirror 


FLOORS RECESS. Display. The RUBEROID Co., 500 Fifth Avenue, New 


That’s why so many dealers have taken on the RUBEROID York 36, New York. 


line and show it with the dramatic Mirror Display. They 
find the sale is easier to make when the customer designs Re U af E 4 re) $ D 
his own floor and sees it to scale—right in the showroom. 


The Mirror Display has everything: the samples, the 
FLOOR TILE 


space, “See-It-Yourself” appeal, and the SELL. 
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WESTER 


Albany, Oregon 


Phone ALpine 8-3341, TWX Alby 696 
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VENEER’S 


QUALITY PLYWOOD 
GRADE STAMP 
































protects your building investment 


| 


The Teco Grade Stamp on every sheet 
) means that plywood 
oduction line inspec- 


guarantee of superior quality. TEC 


carrying this stamp has undergone p1 
tion and testing by a technician empk 
Engineering Company. This technician 


watching and checking every step 


process. He knows what goes between 
the kind and type 
fact the whole operation from log to fin 


the core material, 


when piywood meets TECO’s rigid 


the TECO grade stamp approval. | 
needs use Teco Tested plywood and 


investment. 


For more details on above items, use 


of plywood is your 


yyed by the Timber 
is on duty every day 

the manufacturing 
the two outer plies— 
of glue, patching, in 
ished product. Only 
juirements is it given 


vr all your sheathing 
protect your building 


Coupon on Page 107 








GENERAL CONTRACTOR: SMISER CONST. CO., OKLAHOMA CITY 


Flintrock makes the magnificent possible! 


And here is how—in the words of the architect and the plastering contractor 


“‘T should like to commend your firm on the execution of the lath and plaster work in 
the Hightower Building Suite. We feel the craftsmanship could not be improved. The 
manner of introducing light into the area was conceived as being possible only 
through the techn:que of lath and plaster. With the material and the very fine work- 
manship encasing the light, the result was very gratifying to us.”’ 

William L. Howard, Jr. 

Howard Samis Davies-Architects 


Hightower Building 
Oklahoma City 


“We found Flintrock Gypsum Plaster to be excellent workable material; uniform 
setting time, and possessing the desirable strength properties that we require.” 
Robert L. Maidt 

R. G. Maidt & Son Plastering Company 


16 N.W. 42nd St. 
Oklahoma City 


If you would like to find out more about how Flintrock 
can be used—magnificently —write: 


A-nerica’s broadest line 


Ei Se eee ROCK . es of building products : 


GYPSUM SALES OFFICE, BOX 8127, DALLAS 5, TEXAS 
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ALL THE ADVANTAGES OF WOOD—and then some 


The Wolmanized® brand makes every 
piece of wood it’s on—something spe- 
cial, This quality building material 
has all the traditional advantages of 
wood plus permanent termite and 
decay protection. The Wolmanized 
brand is the “Mark of Quality”, iden- 
tifying the finest pressure-treated 
wood. It is produced under license 
and by Koppers Company, Inc. itself 

. world’s leading supplier of pres- 
sure-treated wood and wood products. 

Wolmanized pressure-treated lum- 
ber is the simplest and most effective 


Wolmanized 


way to insure built-in protection 
against decay and insect attack, Use 
it anywhere wood is near the ground, 
in contact with masonry or where high 
humidity and moisture conditions pre- 
vail. Application is easy — standard 
building and finishing methods. And 
Wolmanized pressure-treated lumber 
is available as dimension stock, ply- 
wood and timber. 

The cost for this assured protection 
is surprisingly little .. . about 2% of 
total costs in residential construction, 
even less in commercial and industrial 


struc 
for 


PRESSURE-TREATED LUMBER + TERMITE AND DECAY RESISTANT - 





tures, Next time you are looking 
long-life construction material, 
re to specify Wolmanized pres- 
reated lumber. It’s branded for 
protection. 
- the full story of Wolmanized 
ire-treated lumber, how it is pro- 
where to use it, how to specify 
i where to get it, write for the 
16-page booklet, “Safeguard 
ling Dollars.” 


man Preservative Department 
Koppers Company, Inc. 
Koppers Bldg., Pittsburgh 19, Pa. 


(LEAN * PAINTABLE * ODORLESS + FIBER-FIXED 
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HANDSOME VISTARAMA CASEMENT WINDOWS enhance and brighten this modern 
kitchen setting. Graceful slimline mullions admit maximum light for cheerfulness and lasting charm. 


Home buyers want these Vistarama features: 


BEAUTY, INSULATION OF WOOD— Vista- 
rama windows, made of clear Ponderosa Pine, 
have beautiful natural grain and texture. Wood, 
nature’s own insulator, conducts 1800 times less 
heat and cold than metal. 


MORE WEATHERTIGHT— Neoprene weath- 
strip, wood bead glazing—these Vistarama fea- 
tures afford tighter seal in any weather. Units of 
wood are designed to reduce condensation . 


resist expansion and contraction, for trouble-free 
year-round operation. 
VERSATILITY — Vistarama offers a complete 
line of Casement, Picture-Awning and Panel 
window units for every home, every room. Each 
is precision-engineered for easy installation in 
countless attractive groupings. 
ENGINEERING KNOW-HOW -— Vistarama’s 
field-leading design and construction features 


*Kitchen built-in appliances by Preway, Inc.; “Continental” kitchen cabinets by Yorktowne. 
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PRACTICAL VISTARAMA PICTURE-AWNING UNITS afford p v... fresh air, too. 
New! Removable framed grids for smart decorator touch. Vistarama available with 


diamond, horizontal and divided light grids 


are the product of over 75 years of Wabash 
woodworking skill. 


PROMOTIONAL AIDS—Check your Vista- 
rama jobber’s high-powered arsenal of promo- 
tional and selling aids. Examine his complete 
stocks. Get the facts on this modern line of 
quality wood windows, and you'll settle for 
nothing less than Vistarama. 


WABASH VISTARAHA 1S THE REGISTERED TRADE-NAME OF 









WABASH _.. 


\VistaraMA 


® 





CRIBUTED BY: 


idesal, Inc., Atlanta, Ga. 
Warehouse Corporation, Bristol, Va. 
dwork, Inc., 
phis and Jackson, Tenn 
sash & Door Co., Cincinnati, Ohio 
Warehouse Corporation, Knoxville, Tenn. 
Kansas City, Missouri 
er Sash & Door Co., Nashville, Tenn. 
Nholesale Supply Company, Inc., 
Wilkesboro, North Carolina 
Mfg. Company, Mobile, Alabama 
Narehouse Corporation, Chattanooga, Tenn. 
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“Not one customer complaint 
assures me repeat business 


"No costly callbacks when we build with Insulite,”’ left, below) says “‘Insulite Sheathing is easy to 
says builder Alexander Caplan (below, right). “It handle, easy to saw with practically no waste. We 
helps make salesmen of satisfied home buyers.” have no warping or buckling problems even after 
And ‘‘Red” Tichener, job superintendent (shown exposure to rain and snow.” 


Te a ee ae 


osha 








in 12 years with Insulite 
from this quality builder!” 


says Dave Kahn of Summit Lumber 
Company, Summit, New Jersey 


e learned a lot from Alexander Caplan, Presi- 

dent of Rolling Hill Company—one of our 
top quality builder customers—and a long-time 
user of Insulite products,” reports Dave Kahn. 

“Mr. Caplan’s company builds many homes 
in the $25,000 to $50,000 range. Mr. Caplan 
tells me he has never had a customer callback 
or complaint on Insulite products in the 12 
years that he has used Insulite. If it’s Insulite, 

Mr. Caplan knows he can depend on it. And he 
uses Insulite Sheathing, Primed Siding, Primed 
Graylite,® and Shingle-Backer on his homes. 

‘Builder satisfaction like this is good business ing—plus local sales contacts with your cus- 
for me,” Mr. Kahn continued. “It builds repeat tomers—bring in new business, too. Insulite 
business, of course; and it helps my sales contacts products are easy to handle, fast-turning, with 
with other customers because I can promise a minimum of waste, breakage, returns. 
satisfaction with complete confidence. And the 
Insulite line is a steady profit-maker for us.” Want more facts on building your busi- 

Many lumber dealers all over the country have ness with Insulite? Just drop a note to Insulite, 
found that Insulite product satisfaction is a sales Minneapolis 2, Minnesota. There is no obli- 
and good-will booster. Insulite national advertis- gation, of course. 


sells easy...sells fast...stays sold 


_ MISULITE. 


:) Insulite Division of Minnesota and Ontario Paper Company. Minneapolis, M 


= “a Ea _ SIP ir ad sips: ae 
Extra strength of Insulite Sheathing Pre-primed surface of Primed Gray- Beautifu! exteriors help sell these 
resists racking and buckling—elimi- _lite makes it ideal for soffits. Builder homes fast. And Insulite Primed 
nates costly callbacks. And because Caplan estimates a saving of $15 per Siding is easy to saw, easy to nail... 
it’s asphalt impregnated itshedswa- home by using Primed Graylite for handles well on the job, without 
ter perfectly; can be stored outside  soffits, instead of other materials waste, cuts construction costs. Mr. 
on the job in all kinds of weather. that need both priming and painting. Caplan finds it saves as it sells. 





S\V/A\NIS launches a 


nationally advertised line of 





this history-making offer!’ 


(Offer restricted to a limited time only.) 


| Evan first revolutionized the steel tape 
market 10 years ago... AND NOW 


EVANS DOES IT AGAIN... 


WITH THESE WOOD 
FOLDING RULES! 


EVANS No. X40 “‘Gold-Tip,” 
Boxwood Finish Extension Rule 


EVANS No. 060 ‘'Silver-Tip,”’ Snow White 
Professional Quality Folding Rule 
(Both available in inside reading) 


During the past decade EVANS made steel 
tapes a mass market item by pioneering 
product improvements, new packaging and 
merchandising . . . made them fast-moving, 
volume hardware store items. 
And now EVANS ‘is doing it again — for 
WOOD FOLDING RULES! 
Never before so many features —- so much 
extra value to give new life to folding rule 
sales! . 
NA-Meolao ll ia-Yo Mel’ aol. Zi tole Male] o)(-mic-t-t Melle, 
designed and built our own lumber mill in 
Maine. In Elizabeth, N. J. we constructed 
and equipped. the world’s first factory de- 
signed specifically and: exclusively for the 
relgelol Ula tlels Moh mm azelelomeie) el lsleMmaul( +m 
We have made a product with all the 
pluses. that EVANS is noted for and now 
in addition — for a limited time only — we 
present this special-introductory offer 


“GOLD-77/P" Extension Rule 
You buy 6 only X40 (or X40F) na- 
tionally advertised at $2.50 each, 
and you get an extra one free! 
Your total cost (per box) $10.00 
You sell for 
YOUR PROFIT 

43% PROFIT! 


“SILVER-7T/P” Folding Rule 
You buy 6 only 060 (or 060F) na- 
tionally advertised at $1.80 each 
and you get an extra one free! 
Your total cost (per box) $ 7.20 
You sell for 

YOUR PROFIT 


43% PROFIT! 


Gentlemen: 
Please send me immediately: 
Quantity 


Circle which number 

Ya doz. box No. X40 (or X40F) Rules (and 

1 free) @ $10.00 per box 

..”a doz. box No. 060 (or 060F) Rules (and 

1 free) @ $7.20 per box 

Introductory Display offer No. 12 (or 12F) 

(12 rules plus two free with display rack) 
@ $17.20 each. 


INTRODUCTORY OFFER: (timites time onty. 
7 Rule FIREE with every SIX! 


EXTRA! Ses 


GET A FREE PEG- 
DISPLAY UNIT 
PLUS 2 RULES 
FREE... BY OR- 
DERING THE IN- 
TRODUCTORY 
DOZEN! 


Display 
No. 12 
You buy 6 only 
X40 and 6 only 
060, with two free rules, one of each. 
(Specify 12F for inside reading.) 


Your total cost with display 
You sell for 
YOUR PROFIT 


43% PROFIT ! 


Ship and bill through: 
JOBBER 
MY FIRM NAME 
ADDRESS 
SEs asi cicbacncrens 


Mail this coupon to: 
EVANS RULE CO., 400 Trymbull St. © Elizabeth, N. J. 





Here is the QUALITY LINE of 


PEP ETT TT TTT q EVANS EXCLUSIVE! Brass 
nameplate on all rules ys full set 
lA P W SPRING 5 of ‘A to Z"’ metallic f initials. 
Customer can personalize his rule 

en: imum quickly . . . easily. 


EVANS EXCLUSIVE! All rules marked in inches 
plus feet-and-inches for quicker reading. STUD MARKS 
every 16 inches. ‘‘FLAGS" at every foot. 


EVANS EXCLUSIVE! 


Built-in graduated brass 

tips at Kors ends on all | EVANS EXCLUSIVE! (For X40 

rules, for accuracy and X40F models y) FREE 
; " vinyl holster with metal clip — 


protection. 
fastens to belt, keeps e handy. 


EVANS EXCLUSIVE! EXTRA HEAVY SLATS BRASS EXTENSION, ma- 
Newly developed pat- of quarter-sawn maple for chine graduated w k cali- 
ented spring joints for long life, greater rigidity brations for inside urement. 
absolutely rigid locking (On X40 and X40F 

when open. 














EVANS EXCLUSIVE! MANUFACTURER'S REPLACE- 
MENT AND REPAIR SERVICE! In addition to the 
standard guarantee of materials and workmanship, 
Evans will repair their folding rules broken by misuse 
or accident for a handling charge of only 30¢. 


TN a WU WWM ap 
» 9} sons 110 ee "1/2 





No. 060 ‘svveR-7P" No. X40 “Gozp-77P’ 
FOLDING RULE EXTENSION RULE 
Finest Professional Quality with RULE HOLSTER and Belt Clip 
Triple-Dipped White Finish Finest Boxwood Finish 
Nationally AdVertised,; $1.80 each Nationally Advertised, $2.50 each 
Available in Regular R ading (060) Available-in Regular Reading (X40) 
relate Mm alelm@.d-teleflate® COlo10) and Flat Reading ( X40F) 





VOC 7-6 RULE ‘ol ©} Factories at Elizabeth, N. J. and Montreal, Que. 


‘Older hands put me on the 


“After representing a hardware distributor for pointed out that L-O-F is the easiest cutting 


several years, I decided to get into the retail 
end of the business. Naturally, I had a lot to 
learn, so I turned to older hands for advice. 


window glass on the market. They said it was 
less brittle, too. And that it’s the best known 
label on window glass. 


“So, of course, I took their advice. Now I’m 
finding out there’s still another advantage—the 
wonderful service and merchandising help my 


L-O-F Distributor gives me.” 


“I was surprised to learn that these experienced 
hardware men had a definite preference in win- 
dow glass. They-advised me to stock L:O-F. 
They spoke highly of its uniform quality, and 


SELLING AIDS FOR THE FALL SELLING SEASON 


Order from your L‘O'F Glass Distributor (listed under ‘‘Glass”’ in the Yellow Pages). 


oe 


pn an agit 


WG-23 Do-it-yourself stuffer tells custom- 


WG-2 Press-sure-seal® envelope for enclos- 
ers how to replace window glass, and 


WG-54 Window glass-rack sign made of 


lightweight aluminum, with bright red, 
blue and white colors. Size 24” x 6”. 


WG-24 Decalcomania (red, white and 
blue) for store window or door. Size 
10” x 54”. 


ing small items such as glazing points, 
etc., sold across the counter. Size 5”’ x 3”. 


WG-20B Booklet for dealers about window 
glass; ways to stock and merchandise it. 
Contains glass-rack designs. 16 pages. 


how it is made. Att: active. Two colors. 


WG-49 Colorful sign with Kleenstik, top 
and bottom, for easy application on 
window or door. 17” x 22”, 


LIBBEY* OWENS: FORD WINDOW GLASS 
The glass that cuts easier, snaps clean 


TOLEDO 1, OHIO 


Far more details on above items, use Coupon on Page 107 
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right path! 


says Arvid D. Nord, Jr. 


Laurel Hardware, Inc., Brunswick, Ohio 
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Contact Your Nearest 
Dierks Representative: 


ARKANSAS 

EL DORADO 
Gordon Couch 
2207 Helena 

FT. SMITH 
Bill Chisholm 
P. O. Box 744 

LITTLE ROCK 
Ray Glover 
P.O. Box 2098 
Guy F. Landes 
P.O. Box 2098 


GEORGIA 
ATLANTA 
D. C. Schaefer 
P. O. Box 6267 
667 Greenwood Ave. N.E. 


KANSAS 

WICHITA 
Kansas Wholesale Lbr. Co. 
901 Beacon Bldg. 


LOUISIANA 

ALEXANDRIA 

Lloyd Click 

#6 Caroline Drive 
NEW ORLEANS 

Doyne Smelser 

242 Little Farms Avenue 
SHREVEPORT 


x 631 
413 Louisiana Bank Bidg. 


MISSISSIPPI 
CRYSTAL SPRINGS 
C. E. Klumb Lumber Co. 
P. O, Box 391 


MISSOURI 
KANSAS CITY 
Luck L. Cox 
1006 Grand Ave. 


W. M. Hall 
481 E. Kansas St. 
ST. LOUIS 
Lyle F. Heap 
9313 Manchester Rd. 
SPRINGFIELD 
Jack C. Carter 
National Station 
P.O. Box 2047 


NORTH CAROLINA 
CHARLOTTE 
Fred Carder, Jr. 
3139 Willow Oak Road 


OKLAHOMA 
ADA 
F. W. Nims, Jr. 
P. O. Box 823 
LAWTON 
John G. Burnett 
1622 No. 24th St. 
OKLAHOMA CITY 
F. K. Duncan 
P.O. Box 3672 
2201 Classen Bivd. 
TULSA 
W. B. Campbell 
P.O. Box 253 


TENNESSEE 
MEMPHIS 
Duke Forest Products, Inc. 
P.O. Box 6251 
213 Plaza Building 
3387 Poplar 


TEXAS 
ABILENE 
J. Hunter Lamb 
Wooten Hotel 
AMARILLO 
R. H. Kelly 
P. O. Box 244 
DALLAS 
Clay Burnett 
Burnett Forest Prod. Saies 


°. 

Meadows Bidg. 
HOUSTON 

D. J. Saunders 

P. O. Box 1654 
SAN ANTONIO 

J. P. Hart 

P. O. Box 2165 

Gibbs Building 
TYLER 

Morris C. Wells 

P. O. Box 461 

105 E. Hillsboro 
WICHITA FALLS 

Clarence L. Moore 

P. O. Box 982 


DIERKS MITERED PACKAGED TRIM 


Two dust-proof packages of Dierks Satin-Like Trim contain every- 
thing you need to trim a window opening. The horizontal parts are in one 
package, the verticals in another. All pieces are cut to exact length— 
mitered ends are grooved to receive metal reinforcing splines, which are 
furnished. (Vertical casings and stops are cut slightly long to permit better 
fitting on the job.) Stool and apron have the ends returned. For door 
openings, all parts are in one package. 


Dierks Mitered Packaged Interior Trim is made from fine-textured, 
slow-growth Southern Pine, selected for figure and freedom from defects. 
It is carefully kiln-dried and then smoothly milled on high speed modern 
machines. In your yard the dust-proof packages keep the material mill- 
fresh. On the job there are no shortages, no overages, no material to be 
returned. 


When specified, stock will be guide-drilled for easy nailing. 
EASY TO SELL BECAUSE IT’S EASY TO USE! 


Dierks Forests, Inc. 


810 Whittington Avenue NA 3-7766 Hot Springs, Arkansas 


available in a variety of popular patterns, modern or traditional 


RR 


Ranchline Streamline Clamshell Slim Trim 
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STAKE YOUR CLAIM THIS WINTER 
IN A $70-BILLION GOLD MINE! 


In Dixie, building supply dealers 
have proved they don’t take threats 
of sub-freezing winter weather ly- 
ing down. 

Subsequent pages in this issue 
of Southern Building Supplies tes- 
tify that retailers throughout the 
South — harassed by last winter’s 
hideously prolonged stay — took 
matters by the scruff of the neck 
and came up with ingenious winter 
merchandising ideas to prop sag- 
ging volume turnover. 

Key to Success. Probably the 
key to most successful cold-weath- 
er operations hangs on a dealer’s 
early solicitation for inside remod- 
eling jobs. Agreement is unani- 
mous that you don’t just wait until 
temperatures fall below freezing 
to halt a sudden sales-loss. It has 
to be done in advance — several 
menths, in fact — with a plan of 
action held in readiness for instant 
use. 

As for the remodeling market, 
one head of a leading consumer 
credit firm financing home-remod- 
eling projects and home repairs 
recently emphasized that a “$70- 
billion gold mine” beckons alert 
lumber dealers who aggressively 
exploit the nation’s fast-growing 
home-improvement market. 

Although property improvement 
sales have grown fantastically in 
the past few years, the full poten- 
tial of such vast market obviously 
is yet to be realized. 

Vast Spending. At present, 
American home-owners are spend- 
ing some $20-billion a year fixing 


up, enlarging, or modernizing their 
homes. This adds up to a sizable 
chunk of business — almost as 
much as current annual spending 
on new home construction. (But 
it’s only a fraction of what it could 
and should be, most authorities 
admit.) 

These same sources estimate 
there to be at least 40 million 
homes in America in need of re- 
pairs or alterations just to put 
them in acceptable shape and to 
meet space requirements of grow- 
ing families. 

It also has been claimed that 
such improvements would average 
about $1,800 per home in material 
and labor costs. And for average 
lumber dealer, the key to a deeper 
penetration of this market amounts 
to sale of a complete remodeling 
package, including the financing 
plan. 

The South’s Role. How does this 
affect the South? The U. S. Dept. 
of Commerce recently reported 
that, to meet a rapidly burgeoning 
population, the South in the past 
decade had established an average 
of nearly 1,000 housing units per 
day. And it is safe to assume that 
fully half of that total today needs 
modernization in some form. 

The annual flood of new and im- 
proved products and housing ideas 
makes new items obsolete over- 
night. Today, a ten-year-old house 
actually is out of date. Few people 
will buy a new home every few 
years; but modernization will al- 
low them to maintain the best of 
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new-home features without mov- 
ing. 

Paced by Florida and Texas, two 
of the nation’s “up-fronters” in 
construction, the Southern region 
— comprised of Alabama, Florida, 
Georgia, Mississippi, Tennessee, 
the Carolinas and Virginias, Mary- 
land, Delaware, Kentucky, Ark- 
ansas, Louisiana, Oklahoma, Kan- 
sas, Missouri, Texas, and the 
District of Columbia — today has 
17,300,727 housing units for nearly 
54% million people, an increase 
of 3,646,942 since 1950. 

This year’s count of housing 
units, made by the Bureau of Cen- 
sus in connection with the 1960 
census of population, credited the 
South with leading by safe mar- 
gins the number of housing units 
existing in all other of the nation’s 
broad regions. 

FHA Claims. The Federal Hous- 
ing Administration recently ob- 
served that a big portion of Amer- 
ican families today is housed be- 
low its potential standard. FHA 
claims, furthermore, that many of 
these families could afford up to 
50 per cent more house on their 
present incomes. 

Armed with such facts, the lum- 
ber dealer, if he can’t sell them a 
new home, should be able to sell 
customers on the idea of updating 
present homes. That 50 per cent 
obviously covers a_ stupendously 
profitable modernization job. 

This winter can provide oppor- 
tunity for dealers to start that 
gravy-train rolling 





WINTER MERCHANDISING: 


These Dixie dealers discover 
ways to prop up slumping sales 
during cold-weather doldrums 


At Clyde, Kans., Geo. W. Hays 
& Son finds it necessary to 
improvise ways to keep busy 
during severe weather and slack 
periods of year, mainly winter 
months and harvest seasons. 
Farmer supplies have become 
No. 1 fabricating and sales 
items. 


Small independent Kansas operation takes up winter slack 
by fabricating in yard much-wanted farm equipment items 


By William H. Ransopher @ President 
Kansas Lumbermen’s Assn. 

Geo. W. Hays & Son 

Clyde, Kans 


Our small independent operation 
in Clyde, Kansas, a town of 1,000 
population in northeast Kansas, 
depends largely on farm trade as 
its principle source of business. 

Not being blessed with a tropi- 
cal climate, we have to improvise 
ways to keep busy during severe 
weather and slack periods of the 
year. Our winter months and har- 
vest periods are our slowest times, 
and we try to keep three or four 
people busy doing some fabricating 
in the yard. 

We are lucky to have the first 
element of success in this process 
in having yard men who are famil- 
iar with tools and are able to use 
power equipment to best advan- 
tage. So we first decide what sells 
best that the farmer needs. 

From small items like hog 
troughs, non-sag gates, and feed 
bunks, we go to cattle self-feeders, 
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William H. Ransopher 


wood grain bins, and bale and 
grain trailers. Recently, we com- 
pleted five 12’ x 16’ combination 
hog shelters and farrowing houses 
ordered by a local pork producer. 

You can see that to establish 
ourselves as a source of farm 
equipment, we have to produce not 
only when we want to, but when 
the farmer wants us to. And this 
fact usually forces us to hire extra 


labor when this work slops over 
into our busy seasons. 

This is more than justified in 
our thinking by the fact that all of 
us clean out our yards and rid 
ourselves of some of our buying 
mistakes when we are doing our 
own building. Besides this feature, 
when an item is already built, few 
ask how much the dimension in it 
costs, how much the roofing costs, 
etc., and a good price can be got- 
ten for everything incorporated 
into the project. Price fades in 
importance as the item is priced 
complete with all labor and ma- 
terial included. 

You might ask what local car- 
penters think of our invading their 
labor field. Frankly, we get the 
jobs they have either turned down 
or do not want. Many times they 
have referred people to us for 
some of these services, rather than 
do such small jobs themselves. 

Some non-farm items that we 
make include window frames and 
screens, trellises, wood fences, bird 
houses, picnic tables, and bulletin 
boards. Once we actually remodel- 
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ed a house trailer in the yard and 
we have built several dog houses. 
If this were a bigger town, we 
would certainly try some chil- 
dren’s playhouses. In the winter 
we apply plastic laminates, and 
sometimes even lay floor tile, a 
good cold weather job. Of course, 
we install window glass and re- 
place and repair windows. Our 
customers like to buy awnings and 
aluminum combinations installed, 


Basic psychology, 
sales techniques 
‘up’ winter volume 


By Thomas J. Dyer @ President 
Home Builders Supply Co. 
Memphis, Tenn. 


A period of about 45 days — from 
December 15 to January 31 — is 
problem-time for us. 

But the problem of how to keep 
volume up during this slack period 
isn’t as big a headache now as it 
was before we started applying 
some basic sales techniques and 
psychology. 

We now offer special mid-winter 
prices on some types of home re- 
modeling and conversion work. We 
figure if we can keep all of our 
regular employees on the pay roll 
during this slack period and then 
break even, we really aren’t do- 
ing too bad. 

We never let our employees off 
during these normally slack peri- 
ods. 

We try to push interior remodel- 
ing and conversion work during 
the mid-winter — work such as 


so we sell these things applied. 

Prefabbing of homes is limited 
in this area because new homes 
are being custom-built. Since there 
are no housing projects near here, 
components in new homes would 
be different. We have built some 
trussed rafters in the yard, but it 
is seldom that we get work of this 
type. 

Even in our little town, we are 
sure that service is becoming in- 


creasing 
that cal 


which } 


from the 


dered 


we have 


all of 
times, 
send the 


his way 


anoth«s 
ing t 


For farm items, like this 12 
x 16’ combination hog shelter 
and farrowing house, at left, to 
such things as non-sag gates, 
wood grain bins, and bale and 
grain trailers, Hays firm has 
happily established itself as a 
dependable farm equipment 
source, 


ly important. The yard 
not perform the service 


eople want is going to fade 


scene. This service ren- 
one of the best answers 
to price problems which 
; are coping with. Many 
ervice will enable us to 
strictly price-customer on 
and to replace him with 
wanting service and will- 


pay to get it. 


President Thomas J. Dyer of Home Builders Supply Co., Memphis, above, lines up advance work. 


making extra bedrooms or dens 
out of attics and making duplexes 
out of single dwellings. We have 
found that if we can line up 
enough work in advance to keep 
us busy during the first half of the 
slack period, the rest of the period 
can’t hurt us much. 

By emphasizing the opportunity 
to save money during this period, 
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we get 
not 


phasized 


teria 
we 
during 
We 
prog! 
that 
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bs that normally we might 


tain. We have always em- 


quality — in both ma- 
und workmanship — and 

trim or sacrifice either 
ur special price period. 


have a classified advertising 


in the daily newspapers 


; quite effective. We use it 
r ‘round. 





WINTER MERCHANDISING 


Paul F. Wire 





To offset declining winter business, 
begin promotion in summer, dealer says 


By Paul F. Wire @ Partner 
Wire Hardware & Lumber Co. 
Rockville, Md. 


To offset declining business during 
winter months, we get our promo- 
tion program rolling in late sum- 
mer and early fall. 

Having used various means of 
communication — newspaper, cir- 
cular, direct mail, TV, and radio 
— we vary types of promotion 
used every fall, always stressing 
remodeling, renovating, home ad- 
ditions, repairs, and home im- 
provements. 


Cooperation in Promotion 


Some promotion is handled in 
cooperation with our supplier or 


| manufacturers; some, independent- 


ly; some is handled through an 
advertising agency we engage. Our 


purpose, however, is always the 
same. It is to keep our name before 
the community, increase traffic, 
and stimulate sales. It is very dif- 
ficult for me to say to what extent 
our winter business is due to each 
medium, but there is no doubt 
that such promotion pays off. 


Flyers Effective 


We have put out 5,000 flyers on 
building materials. During the fall, 
we have had a half-minute skit on 
radio and television promoting 
home improvements, renovations, 
and remodeling. We have put out 
an additional 5,000 circulars 
through an advertising agency on 
this theme. Also, in a series of six 
mailings — 350 pieces each, ad- 
dressed to different areas in our 
locality — we have worked with 
our manufacturers on direct mail. 


Arkansas lady-dealer reveals market 
for ornamental iron in cold seasons 


By Miss Kay Carroll @ Owner 
Twin City Lumber & Moulding Co. 
North Little Rock, Ark. 


We like to use newspaper advertis- 
ing and appealing store displays 
to kick off prosperous cold-weather 
business. 

Our 1960 winter sales theme is 
“Indoor Time Is Coming — Make 
Home Pleasant for Indoor Living.” 
Beginning early in September, our 
advertisements carry punchful 
messages about converting garages 
and breezeways into dens, enclos- 
ing open porches with glass, build- 
ing new closets, painting, and a 
profitable specialty for dealers — 
ornamental iron, which we custom- 
make in our own iron shop. 


Best Winter Line 


Ornamental iron is one of our 
best lines for winter selling. Home- 
owners use it extensively for in- 
terior decorating, as well as for 
exteriors. We sell it to stores, too. 
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We like to consider the color- 
selection area of our paint depart- 
ment as one of our handsome spots 
on the sales floor. It’s arranged 
especially to give people ideas 
about winter home decoration. Col- 
or panel is hung in a garden-like 
background of growing plants and 
white ornamental iron patio and 
garden furniture. Actually, this 
particular spot was designed to in- 
fluence people into buying paint all 
winter for interior use. 


Beneficial Effects 


Advertising and promotions 
created especially to make people 
want to get ready for indoor living 
also have a beneficial effect on our 
personnel. It makes us all better 
sales people. We plan our entire 
series of fall advertisements well 
in advance of the initial insertion. 
F. M. Garner, our promotion man- 
ager, creates the series weeks 
ahead, running weekly insertions 
until cold weather sets in. 


Miss Kay Carroll 
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D. L. Cook 


Longhorn makes 
surveyor-stakes 
from scrap wood 


By D. L. Cook @ Office Manager 
Home Lumber Co. 
Midland, Texas 


Although popular comment in west 
Texas is that there’s nothing be- 
tween here and the North Pole 
except a few barbed-wire fences, 
cold and rainy weather is not a 
basic problem with us. 

However, it does rain more in 
winter than in any other season, 
and occasionally a blue norther 
whines down from Canada or the 
Rockies and curtails outdoor ac- 
tivity for two or three days at a 
stretch. When this happens, we 
turn to our workshop and take up 
the slack by transforming scrap 
lumber into surveyors’ stakes. 

We have so little bad weather 
that there’s virtually no difference 
between our winter and summer 
business. But we find that stake- 
cutting eliminates loss of time on 
the part of truck drivers and ware- 
housemen, and enables us to avoid 
a loss on their wages during those 
few days when outdoor work is ill- 
advised. 


Constant Demand 


There’s a constant demand for 
surveyors’ stakes in the area, par- 
ticularly from the petroleum in- 
dustry, because of construction of 
pipelines and feeders. 


Truck drivers and warehouse- 
men, totaling four, spend their 
spare time turning scrap lumber 
into stakes of specified sizes and 
lengths. We then store them for 
future sale. Although all spare 
time, created by inclement weath- 
er, goes into this activity, we sell 
all the stakes cut during spring 
and summer, and usually find it 
necessary to put the men to work 
on them to meet current orders. 

Actually, this stake business rep- 
resents a double recovery for us. 
We utilize men’s time which other- 
wise would be wasted; and we uti- 
lize waste materials, too. 


Wood Lumber’s power tools “go big” in win- 
ter. 


Alabaman pushes 
‘do-it-yourself 
in cold months 


By R. R. (Pete) Rector @ General Manager 
Wood Lumber Co 
Birmingham, Ala. 


Cold weather doesn’t catch Wood 
Lumber with its paints down — or 
its power tools and hardware. Long 
before the slack season, we have 
set our plans in motion to re-mer- 
chandise our do-it-yourself store, 
one of the South’s finest, we think. 

The revamping usually is com- 
pleted in October with advertised 
specials to increase customer traf- 
fic, and attractive displays of hard- 
ware gift items — particularly 
power tools — for the man of the 
house, and garden shop greenery 
for the Mrs. We pride ourselves 
in keeping our regular crew the 
year ’round. They sell as usual, 
and pre-cut toy boxes, desks, etc. 
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Geerge H. Squires 


‘Guess’ contest 
provides leads 
for busy winter 


By George H. Squires @ Owner 
Campbell Street Lumber Co. 
Springfield, Mo. 


Our winter promotion is anybody’s 
guess. During October we launch 
a guessing contest as a “come-on” 
for our two-day fall promotion sale. 
We fill a jar with nails. As people 
register for the prize — which 
goes to the one closest guessing the 
number of nails in the jar — they 
write down their names, addresses, 
telephone numbers, and indicate 
which phase of home improvement 
they are most interested in—room 
addition, remodeling, siding, roof- 
ing, maintenance, garage, even a 
new house 


Lead Follow-Up 


We follow up these leads and 
locate enough business to keep us 
busy throughout the winter. 

We first tried this gimmick last 
year, and it was so successful that 
customers came from as far south 
as northern Arkansas, a radius of 
60-70 miles. 

Radio saturation, amounting to 
25 spots per day per each of four 
local stations — ran 30 seconds a 
spot, and was begun three days 
ahead of the sale. Institutional ad- 
vertising calling attention to the 
sale took up the spot time. Special 
items were plugged in the news- 
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paper during that period, too. 
Because prefabs are a coming 
thing, we are going to investigate 





the roof truss operation this win- 
ter. It is on our agenda for Decem- 
ber, January, and February. Being 


new in the field, we need a testing 
and organization period. Winter, 
we believe, is the perfect time. 


Dealer has contractors line-up millwork jobs in advance 


C. E. Thompson 


By C. E. Thompson @ Owner 
C. E. Thompson Lumber Co. 
Memphis, Tenn. 


By balancing our business and 
planning for the normal winter 
slack period, we can point to a 
volume that varies little the year 
round. 

We don’t lay off any of our men 
in January, February, or March. 
We have found ways to keep them 
busy and to keep our sales volume. 

About 60 per cent of our busi- 
ness is with contractors, the rest 
with individuals. Of the 1,200 ac- 
counts on our books, about 100 are 


’ 


This display sells 400-plus dog houses annually. 


builders or contractors. 

While we do millwork, we make 
no installations. We encourage in- 
dividual customers and contractors 
to get houses lined up for custom 
millwork that can be dene in win- 
tertime. ° 

One way we keep our labor 
force busy in winter is by unload- 
ing carload shipments. From May 
through October, we contract for 
unloading of cars. The cars aver- 
age about one a day. During the 
rest of the year, we use our own 
trucks and employees to unload 
the cars. 

We also contract for hauling of 


materials to job sites, using five 
or more trucks. But we always 
haul millwork ourselves in order 
to prevent damage. 

Four or five years ago, during 
a slack period, I decided to use 
some short lumber and build a 
few dog houses to test public de- 
mand. A display in front of the 
store promoted them. They sold 
well, and now we build and sell 
400 to 500 dog houses annually 
making 100 at a time when the 
shop is idle. Dog houses sell better 
in winter than summer because of 
the weather. When the fall rains 
start, the demand really picks up. 


Plumbing fixtures sell faster in winter, retailer finds 


es H. Wiseman 


By J. H. Wiseman Sr. @ Manager 
Wood-Freeman Lumber Co. 
Searcy, Ark. 


To beat cold weather slumps, we 
promote plumbing fixtures. Our 
special sales-and-promotion efforts 
have increased volume 50 per cent 
in our plumbing fixture depart- 
ment. 

Modern plumbing fixtures and 
repair parts sell faster during cold 
weather when preceded by a 


planned promotional program. Our 
outside salesman makes direct 
calls on people who need modern- 
ization of kitchens and baths. 
Some prospects are rural folks 
who have to start from scratch and 
buy electric pumps. We sell 
pumps, too, of course. And while 
the salesman is in one rural area 
calling on a customer, he makes a 
few “cold calls” on other farmers 
who could likewise use modern 
water systems, plumbing fixtures, 
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or a complete new kitchen. 

When our store was modernized 
a few years ago, plumbing fixtures 
were taken from dark corners of 
the main building and given a sep- 
arate building, constructed espe- 
cially for showroom and warehouse 
loading space purposes. This show- 


Promotion tie-in 
lends prestige 
to remodeling 


By George Staten @ President 
Lander Lumber Co. 
El Paso, Texas 


We welcome winter months to in- 
troduce new lines and scout up and 
sell remodeling jobs for early- 
spring completion. Down here, 
while we’re never under three-feet 
of snow, chill in desert air coming 
off the mountains drives people 
indoors and puts a temporary end 
to outdoor living, indigenous to 
this area. Hence, we have found 
winter months to be the ideal time 
to solicit interior remodeling jobs 
and room addition-type work. 

This year, we have tied in with 
American Home magazine’s home 
improvement promotion, and we 
plan to go all out for this type 
business, publicizing ourselves as 
the approved home improvement 
center, a source geared to immedi- 
ate one-stop gratification in our 
field. 


room is arranged in complete bath- 
rooms and kitchens, where water 
heaters, electric pumps, and hand- 
some plumbing fixtures show up as 
major necessities for any home. 
From early fall to spring, plumb- 
ing fixtures and supplies are ad- 
vertised regularly by newspaper, 
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direct mail, and radio. Winter is 
the ideal season for special adver- 
tising on plumbing fixtures and ac- 
cessories. Cold weather, after all, 
necessitates more repairs, creates 
the need for better water heaters, 
and makes people value modern 
plumbing fixtures. 


President George Staten of Lander Lumber, El Paso, left, discusses promotion piece with his 


yard manager, Bill McQueen. 


Core of this drive will be “‘sell- 
ing the package” to a target audi- 
ence of home-owners, where in- 
fluence of promotion and advertis- 


ing appears laterally because 
everybody can be exposed to the 
one-stop source via the same 


media 


Roof-truss fabrication takes up dealer's winter slack 


John D. Poole 


By John D. Poole @ President 
Congressional Lumber Co., Inc. 
Gaithersburg, Md. 


We have taken up winter slack by 
building roof trusses. We had had 
a good volume in roof trusses for 
many years, but bought our roof 
trusses from a firm on the eastern 
shore of Maryland. 

in order to give our truck driv- 
ers and seven yard personnel year- 
‘round employment, we began 
building our own roof trusses and 
continue to do so successfully, with 
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a 30 per cent operating profit on 
an investment of $2,000 in train- 
ing, inventory, and equipment. 

To let our customers know, we 
put out a flyer, inserted in all ac- 
counts receivable statements, and 
sent a booklet to architects and 
large volume builders. Winter 
months are expected to bring our 
biggest volume in roof trusses be- 
cause builders usually want to get 
roof trusses up as fast as possible 
to close the house and make work- 
ing conditions tolerable in bitter 
weatnel! 
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Irwin Selsor 





So-called ‘nuisance jobs’ enliven 
Missourian’s cold-weather business 


By Irwin Selsor @ Manager 
Grant Selsor & Sons Lumber Co. 
Springfield, Mo. 


Cold-weather business is a hot top- 
ic — summer and winter. We court 
winter volume on a year-’round 
basis by distributing U. S. Gyp- 
sum’s Popular Homes and The 
Business of Farming. In addition, 
we mail out Mulehide Roofing four 
times a year. 

Seasonal stuffers go out with our 
monthly bills. When winter sets in, 
we take on small jobs that a car- 
penter doesn’t care to bother with. 
We'll glaze a window, build a pic- 
nic table or a dog house, hang or 
size a door, build in a cabinet, or 
adjust cranky doors and windows. 


We are opposed to taking on jobs 
our carpenters want, but these 
“nuisance stops,” as the trade calls 
them, fall into the handy-man 
category. We will put a man on a 
truck, load him up with enough 
tools and materials to handle his 
schedule of service stops, and send 
him out on a day when things are 
dull in the yard. We let these 
“nuisance jobs” accumulate until 
just such a time comes up. 

We maintain our winter volume 
with sale of boat stock and fencing 
— farmers do most of their fencing 
in the winter. Mahogany and red- 
wood boat stock — redwood is an 
exclusive with us — are lively 
winter items. When it is too cold 
to fish, fishermen build boats. 


Firm reports brisk volume turnover 


in children's playhouses in winter 


By Bedford F. Seale @ President 
Seale Lumber Co. 
Birmingham, Ala. 


For several years, our firm has 
realized good returns in production 
and sale of doll houses and dog 
houses during fall and winter. The 
store displays 12 to 15 of the 
houses out front. Inside our newly- 


Ira Friddle 


remodeled retail sales room are 
sale-priced items, such as ladders 
and water hose. 

The store advertises numerous 
Christmas gift features with spe- 
cial financing as an added induce- 
ment. We also keep open our mod- 
el vacation cottage through the 
winter, staffed by a full-time host- 
ess. 


Bedford F. Seale 


Little Rock dealer promotes plywood 
to attract winter throngs to store 


By Ira Friddle @ Owner 
Friddle Lumber & Building Supplies 
Little Rock, Ark. 


With a clearly defined program for 
swelling winter volume, we strive 
to please contractors with our fall 
plywood promotion. 

In August, through newspaper 
display and classified advertise- 
ments, we promote plywood spe- 
cials which bring people in to ask 


about varied uses for plywood and 
the variety of finishes that we 
supply. Most of our advertising 
uses the slogan — “Trade Where 
the Contractors Trade.” 

On our front door, we hang a 
quarter-page advertisement, clip- 
ped from the newspaper, which 
pictures a working contractor. Ply- 
wood, in a variety of sizes and 
finishes, is played up. A sub-head- 
ing announces: “August Building 
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Strictly Carload Prices.” 
Because we operate to please 
contractors, 90 per cent of our vol- 
ume comes from them. They like 
our early fall plywood promotion 
which pays off throughout the 


winter by stirring interest. 

We keep our contractors loyal 
by giving them the best service 
possible. Our four trucks make 
runs as needed, all day long. We 
buy in carload lots and pass the 


To eliminate bad-weather slow-downs, 
they specialize in ‘livable’ dog houses 


By Frank M. Jackson @ Manager 
Lynn Lumber Co., Inc. 
Odessa, Texas 


Winter slump is minor in most of 
Texas, including our west Texas 
town of Odessa, but wintry blasts 
do occasionally swoop down from 
the Rockies and make it imprac- 
tical to carry on outdoor construc- 
tion. 

When such periods occur, we 
simply put our truck drivers and 
two warehousemen to work build- 
ing dog houses. As a consequence, 
we not only keep workmen busy 
and thereby eliminate necessity of 
paying wages for little or no work 
or laying off men, but it has built 
a local reputation for building and 
merchandising dog houses which 
contributes to sales throughout 
most of the year. 

We construct two standardized 


Major Cockrum 


COVER PHOTO: Shop of Major Cockrum Co. 
at Knoxville, Tenn., is kept busy during 
winter months on custom-built cabinets and 
numerous other special orders, such as that 
on which W. W. Ivey is working. 


sizes: 24” x 30” and 30” x 36”. Fin- 
ishing varies to lend individuality 
to houses. When weather slows 
down outside activity, men pro- 
duce three or four houses a day — 
even more when they work all day 
at the job. The specialty not only 
utilizes otherwise waste time, but 
also waste materials, as most lum- 
ber that goes into houses comes 
from scrap piles. 

Regardless of supply on hand, 
we keep men building dog houses. 
There is ample warehouse space 
for storing accumulation, which 
sells during remainder of the year 
when men are busy on their regu- 
lar jobs. Seldom do we have left- 
overs when it is time to start 
building again in late fall. Our 
merchandising of the item is done 
mainly through displays of dog 
houses in the store and occasional- 
ly on the lawn outside. 


WINTER MERCHANDISING 


savings on to contractors. We open 
early at 7 a.m., and close at 
6 p.m. We stay open until noon on 
Saturda Such hours, we have 
found, especially helpful to 


contract 





Frank M. Jackson 


Custom-made cabinets, gun cases keep 


Tennesseean’s workers 


By Major Cockrum @ President 
Major Cockrum Co. 
Knoxville, Tenn. 


In winter. we go in for custom- 
made cabinets or whatever people 
want made, including gun cases 
and kitchen cabinets. It helps keep 
our men busy. 

We never know what kind of a 
special order we will: get for our 
shops. They even may be for such 
things as custom-designed dog 
houses. Some customers will have 
kitchen cabinets made for Christ- 
mas gifts. We make display cases 
for stores, too. 

Stove pipe is on display in our 
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profitably busy 


1 is a big item, along with 
dampers, fire clays, flue lining, 
and furnace cement. Window glass, 
cut to order, is another big item 
in the early part of winter. When 
glass ts broken in the summer, 
customers usually wait until cold- 
er months to replace it. We also 
promote plumbing supplies, elec- 
tric heaters, and wires. Pipes burst 
in very cold weather. 
We try to keep something for 
to do the year-around. 
We ve men who can drive a 
wait on customers or get 
lers. We have employees 
ive been with us ever since 


irted. 


store 
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Power-tool exhibition at county fair 
attracts 60,000 potential customers 


By Clarence O. Mohler @ Manager 
Leland L. Fisher Co., Inc. 
Rockville, Md. 


We experience no winter slump 
because we maintain our 12-month 
stock levels, even during Decem- 
ber, January, and February. 

We don’t let our inventory run 
down. It would be a disservice to 
our contractors, who depend on 
us for carrying on their business, 
to do otherwise. 

With our outside salesmen in 
constant contact with contractors, 
with construction continuing 


throughout the winter now through 
use of polyethylene-wrapping 
around construction sites, we an- 
ticipate no letdown in _ business 
during the winter. 

We schedule deliveries of ma- 
terials just as conscientiously; we 
lend out locksets to builders who 
return them after a house is com- 
pleted; and we continue all our 
service the year around. 

Another way we have found to 
beat winter slump is our partici- 
pation in the Montgomery County 
Fair. To some 60,000 visitors dur- 
ing the week, we demonstrate use 


A: hia 
Clarence O. Mohler 


of power tools, wood paneling, ceil- 
ling tile, builders hardware, and 
other items. 


Holiday cut-out promotion brings unexpected profit source 


By Albert Herberg @ Partner 
Boulevard Lumber Co. 
Falls Church, Va. 


We put a Christmas display in 
the store entrance and window — 
a life-size Santa, sleigh, and rein- 
deer, complete with pasted pattern 
mounted on a fir plywood cut-out 
— in early November. Contacting 
every customer whom we thought 
would be interested in such ex- 
terior holiday decorations, we sold 


some 100 cut-out sets, and multi- 
plied sales in exterior fir plywood, 
lumber, paint, and electrical sup- 
plies. 

I think we sold about 50 sheets 
of 4x8 plywood, 25 gallons of 
paint, and a quantity of 2x4s for 
white pine frames. Lively sales in 
electric spotlights, wires, plugs, 
extension cords, doorlights, and 
strings of lights were tie-ins where 
Christmas figures were mounted 
on the house or placed on lawns. 


Fabrication of component house parts 
busies Tennessee dealer's off-season 


By W. S. Sextoa e@ President 
City Lumber Co. 
Knoxville, Tenn. 


We do a lot of maintenance work 
in winter and restocking of bins 
with fast-moving items. We also 
produce in our special millwork 
department all items that can be 
made without field measurements 
and stored away. This relieves 
production of this much work in 
busier seasons. 

We push, if possible, component 
parts for presses and export crates 
for industry. 

In the administrative end, win- 
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ter gives us opportunity to review 
and bring up to date our pricing 
system, cost records, and catalog. 

We feature a complete pre-built 
house that can be assembled with- 
out too many tools. We build these 
parts where possible during the 
off-season, so that we are all ready 
for spring. 

We have never had occasion to 
lay off our men during winter 
months, other than reducing their 
schedules to a 40-hour week. Dur- 
ing peak season, of course, we 
must rely on overtime to keep our 
orders up. 

The pre-built-type house we 


Some 250 pieces of Douglas Fir 
Plywood Assn. literature on these 
decorative cut-outs were mailed 
in the late fall. Many were dis- 
tributed from our store counter. 
When we talked to people, we 
showed them how simple it was 
to make their own cut-outs and 
how inexpensive. I would estimate 
that our total sales exceeded 
$1,000 alone from these Christmas 
cut-outs, all of it worthwhile 
volume coming during the holiday. 


W. S. Sexton 


build is a do-it-yourself item. The 
owner can do all the labor himself 
and effect a savings, which is to 
his advantage. 
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With Christmas in the offing. . . 


PLYWOOD ZOO 
PROMOTION 
PULLS POPS, 
GRANDPOPS 


Oldsters may like rockin’ and tea sippin’, 
but this youngster has other ideas. He's 
riding on rocking lion, part of new Plywood 
Zoo pattern series developed by Douglas 
Fir Plywood Assn. Series also includes camel, 
horse, and elephant. Plans available to lum- 
ber dealers for $5 per hundred, and include 
full-size cutting patterns for toys. 


A new series of do-it-yourself pat- 
terns designed to appeal to fathers 
and indfathers of children at the 
rocking horse age is now offered to 
lumber dealers for Christmas pro- 
motions by the Douglas Fir Ply- 
wood Assn., Tacoma 2, Wash. 
Full-size cutting templates are 
included in the package, along 
with ‘complete materials list and 
detailed instructions. Plans for a 
rocking camel, horse, elephant, 
and lion are available from DFPA’s 
Merchandising Department for $5 


lywood Zoo was designed by 
itect Philip Thiel, and each 
es a 3’ x 4’ piece of %” DFPA 
fir plywood. Glue, nails, 
paper, and paint also are need- 
1 can be offered in tie-in dis- 


(Continued on page 117) 


Colorful sign and set of brightly painted Plywood Zoo animals stop passers-by at model lum- 
ber company. Each cleverly-designed animal is made from 3’ x 4’ piece of 48” DFPA plywood. 
At right, proud papa stops at display aimed at selling Plywood Zoo do-it-yourself plans. 
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FLORIDA 
DEALERS 
BUILD, 
MODERNIZE 


Yes, they're finally 
beginning to practice what 


they preach to customers 


By Bill Abbott e SBS Field Editor 


While many building supply deal- 
ers are seeking ways to bolster a 
sagging winter business curve, 
those in Florida have prepared for 
a peak sales period between now 
and next spring. 

Barring a disastrous cold spell, 
such as the state suffered two 
years ago, Florida dealers are hop- 
ing for an all-time record during 
the next six months. 

Prospects for reaching this goal 
were never brighter. Preparations 
to achieve it were never greater. 

Statistics are most promising. 
The Florida Development Commis- 
sion reports that an average of 
3,000 new residents is being added 
weekly to the Florida population, 
and many more are arriving as 
visitors. 

This year’s federal census show- 
ed that in the last decade Florida 
had risen from eighteenth to tenth 
place among states in total popula- 
tion, and now leads all states with 
its growth rate of 76.2 per cent. 
Florida also has the nation’s fast- 
est growing city, Tampa, and the 
fastest growing county, Broward, 
home of the great Cape Canaveral 
missile center. It has 11 other 
counties among the country’s top 
45 in rate of growth. 

The U. S. Commerce Depart- 
ment reports that Florida had the 
largest per capita income, $1,980, 
last year among all Southeastern 
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Gulfstream Lumber Co. on Dixie Highway at Boynton Beach, Fia., displays its entire interior 
through a 62’ glass front in a landscaped tropical setting, all of which is spectacularly lighted 
at night for interminable numbers of passers-by. 


states. It also led all other states 
in percentage of increase in per- 
sonal income. Its total, $9,273,000,- 
000, was up 11 per cent from 1958. 

FLMA Executive Opines. ‘“The 
Florida building supply industry, 
like many others in similar lines, 
is in good shape,” said Vincent 
Ogletree, executive secretary of 
the Florida Lumber and Millwork 
Assn. “All business has stabilized 
itself after the hard winter of ’58 


and a couple of fair summers. The 
missile and aircraft industries are 
booming. Many new industrial 
plants are under construction. Na- 
tional chains are still expanding 
their operations. The tourist, citrus 
and vegetable interests are grow- 
ing. All these things together make 
big sales possibilities for building 
supplies.” 

For the first time, the Florida 
association is publishing a state di- 
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Bach’s Building Supplies, 
above, grew up with brand 
new Florida housing devel- 
opment at Apollo Beach. 
Sirmons Supply Co., St. 
Petersburg, at right, added 
false redwood half-front to 
emphasize clean, modern 
lines of retail store in which 
electrical appliances and 
housewares are emphasized. 
Growing rock garden be- 
neath sign of Atlantic Hard- 
ware & Lumber Co. at 
Pompano Beach, below, is 
conversation-piece for pass- 
ers-by. 


rectory of building supply dealers, 
and it will list more than 1,000 
establishments handling building 
supply items, the largest number 
in Florida history. 

Of these, hardly anyone of them 
has not made some plant addition 
or improvement during the sum- 
mer off season. Millions have been 
spent by both large and small con- 
cerns to modernize and expand 
their operations. 

Obviously, this expenditure is 
not wholly altruistic. New loca- 
tions, new plants, modern fronts, 
lighting, and equipment have not 
been added merely for decoration. 
The activity is essential in a situ- 
ation where competition is increas- 
ing proportionately with sales po- 
tentials. Although customers and 
their dollars are increasing, so are 
the places and opportunities for 


spending those dollars. With all its 
growth, Florida is still probably 
the nation’s leading buyers’ mar- 
ket which requires a major sales 
effort to crack. 

Under these conditions, the Flo- 
rida industry is giving its counter- 
parts in other states a good lesson 
in aggressive and effective sales- 
manship. It is demonstrating what 
can and must be done to cope with 
the changing and spreading busi- 
ness situation of the 60’s. 

The Florida industry is conduct- 
ing its sales drive along two major 
fronts. On one, business is follow- 
ing concentrations of population to 
the suburbs and new communities. 
On the other, it is holding fast and 
proving that hearts of cities are 
still excellent business locations. 
The individual dealer takes his 
choice, and as of now, the score is 
about equal between cities and 
suburbs. 

Improvement in facilities, how- 
ever, is universal. The old lumber 
shed and box-like office down past 
the slums is gone. Bright, inviting 
building supply shopping centers 
have taken their place. Florida 
dealers have begun to practice 
what they have been preaching to 
their customers, to build and mod- 
ernize. 

Nearly all have added hardware 
to their inventories, many have 
taken on sidelines of electrical ap- 
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housewares, and garden 
supplies. Some have even changed 
their entire images from yardstick 
operations to women’s shopping 
centers. Dimensional lumber. of 
course, is still kept in the back. 

Customer appeal has _ been 
broadened outward from a former 
exclusive patronage of contractors 
and craftsmen, and the expansion 
generally is directed toward five 
aims meet today’s competitive 
pressure. These are: 

(1) Traffic—Those choosing new 
locations have done so largely on 
basis of traffic counts. Most new 
establishments are on _ principal 
highways. The owners theorize 
that sales outlets now must be seen 
to be used, and add buying impulse 
to otherwise “unromantic” mer- 
chandise 

(2) Identity—It must be increas- 
ed with bright fronts, signs, light- 
ing, and displays to help associate 
a firm with its products, making 
each synonymous with the other. 

(3) Convenience — Easy access, 
parking facilities, quick and cour- 
teous sales assistance must be pro- 
vided to bring repeat visits from 
casual buyers. The buying public 
today is both lazy and demanding. 

(4) Attractiveness — For years, 
contractors, carpenters, and paint- 
ers have been willing to trudge 
through sawdust to get their sup- 

(Continued on page 117) 
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Richard W. (Dick) Scott, left, of Vancouver, 
B. C., retiring Snark of the Universe, con- 
gratulates his successor, Ernst (Big Ernie) 
Hammerschmidt of Lombard, IIl., Chicago re- 
tail dealer. Hammerschmidt wears robe and 
cap of office, just handed him by Scott. 


* 


Delegates numbering 240 traveled in five buses to Gurdon, Ark., birthplace of Hoo-Hoo and 
Hoo-Hoo monument. Others went by private car for speaking and public concatenation, 
followed by barbecue. It was a round-trip of 110 miles. Preparing for concatenation, above, 
are 11 kittens and a Memphis, Tenn., degree team. Group was positioned within few feet of 
Hoo-Hoo monument, site of which was donated by Missouri Pacific railroad, whose tracks 
are within hat-toss of monument. During ceremony, mile-long freight stopped proceedings. 


HOO-HOOS TO STRIVE FOR MORE DIGNITY, DECORUM 


Hoo-Hoo Secretary Ben Springer, center, is 
always shortest man at any Hoo-Hoo gather- 
ing. So he stands on bench to congratulate 
Frank Langley, left, general convention chair- 
man, and Herman Thomas, co-chairman, on 
convention arrangements. Both Langley and 
Thomas are executives of Dierks Forests, Hot 
Springs. They drafted much company per- 
sonnel for convention work, such as those 
two lovely misses, Bonnie Henderson, left, 
and Ginger Ellis. 


At 69th annual convention, lumbermen vote to de-emphasize their 
traternity's social life and frivolity and to accelerate national 
efforts to promote wood and wood products in the ensuing year... 


By Baron Creager @ Southwestern Editor 


Hoo-Hoo will accelerate national 
efforts on wood promotion and the 
new National Forests Production 
Week during the coming year, 
with less emphasis on social life 
and frivolity, according to what 
amounted to a directive to the 
Supreme Nine from the 69th annu- 
al convention in Hot Springs, Ark., 
Sept. 18-21. 

This directive came in the form 
of a unanimous vote by the con- 
vention supporting resolutions 
brought in by three different com- 
mittees — resolutions, administra- 
tion and legislative. In substance 
the resolutions gave hearty en- 
dorsement to the wood promotion 
program and recommended con- 
tinuation. Wording of one was 
more specific, calling for Hoo-Hoo 
to be recognized “fas a wood pro- 
motion and watchdog vehicle.” 


And although there were no 
negative votes from the convention 
floor, there is negative thinking on 
the part of a minority, whose mem- 
bers expressed themselves forcibly 
in caucus and over coffee cups. 
They want Hoo-Hoo to continue 
as a social fraternity. 

More Dignity. The convention 
also agreed with and endorsed a 
resolution by the administration 
committee, calling for removal of 
any officer, national or local, for 
dereliction of duty. And the con- 
vention agreed with the legislative 
committee that there should be 
more dignity and decorum in club 
meetings. This committee urged 
the Supreme Nine to introduce 
regulations that will bring about 
the desired decorum. 

The legislative committee also 
asked the Supreme Nine to investi- 
gate the advisability of eliminating 
titles now assigned those nine men, 
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with reservation of such titles for 
degree teams only. However, the 
Snark of the Universe would re- 
tain his title. 

On these matters, convention ac- 
tion was not final, the ultimate de- 
cision being left to “the nine,” but 
sentiment indicated there was lit- 
tle doubt that Hoo-Hoo will take 
the courses suggested. 

Lively Election. At the outset 
there was a lively contest for elec- 
tion to the office of Snark of the 
Universe between Ernst Hammer- 
schmidt, Lombard, IIl., retailer in 
the Chicago area, and Eugene Mad- 
den, Washington, D. C., wholesaler. 
This contest dissolved with elec- 
tion of Hammerschmidt as Snark 
and election of Madden to head 
Jurisdiction 9. 

It was apparent soon after the 
first business session got under 
way that Hoo-Hoo is satisfied with 
the results of the wood promotion 
program and will lay more em- 
phasis there. 

The meeting was opened by 
W. A. (Bill) Russell, Supreme 
Gurdon of Jurisdiction 7, the host. 
Russell called attention to National 
Forest Products Week, Oct. 16-22 
in both the U. S. and Canada, and 
then introduced R. W. (Dick) Scott, 
the Snark from Vancouver, B. C. 
Referring to the order’s wood pro- 
motion program, Scott declared: 

“A year ago I said Hoo-Hoo 
would have to stop fooling around 
without a program. Now we can 
be proud of our wood promotion 
and forest products promotions. 

“We are the only organization in 
the industry without j@alousy or 
prejudice. A trade association could 


not possibly hire the talent to do 
the job that Hoo-Hoo can do. And 
by that I do not mean that Hoo- 
Hoo should become a trade associa- 
tion. 

“T find that nine out of ten lum- 
bermen are 100 per cent for the 
new look in Hoo-Hoo and the tenth 
thinks it should be wholly social.” 

He added the belief that the 
order should have 30,000 members. 

As Ben Springer, the short-stat- 
ured national secretary, stepped 
to the microphone to make his 
report, there were scattered cries 
of “Stand up.” Springer held up 
his hand, saying, “Now, I’ll lead 


Huge Dierks mill and properties were toured 
by convention delegates who were conducted 
on the inspection in small groups. At left, 
immediate past-Snark Dick Scott displays 
plaque presented him by Jurisdiction VII. 
Plaque includes wood from five states of 
jurisdiction — Kansas, Missouri, Oklahoma, 
Arkansas, and Texas. 


you and we will do that in unison,”’ 
so, at his signal, the delegates 
roared, “Stand up.” 

Springer’s report included the 
information that during the year, 
1,400 new members had been add- 
ed, 300 reinstated, with five new 
clubs and three others reactivated. 

Likable Men. Ross G. Kincaid, 
managing director, Western Retail 
Lumbermen’s Assn. told a capacity 
stag luncheon audience he had 
found that men who are qualified 
for Hoo-Hoo are men you like to 
be witl 

“We have a love for the forest 

yntinued on page 119) 


Members of Hoo-Hoo’s Supreme Nine and their jurisdictions, indicated by Roman numeral, 
are (I to r seated) Edward J. Roche, Chicago, II; Ben Lantz, re-elected, Omaha, VIII; Harvey 
Koll, re-elected, Los Angeles, VI; Eugene Madden, Washington, D. C., IX. Standing (I to r) 
are Ed Wade, Eugene, Ore., I11; Carlton Smith, Memphis, IV; Frank Langley, Hot Springs, 
Vil; Harvey McDiarmid, Vancouver, B. C., V; and George McKnight, Boston, |. 
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INDUSTRY NEWS 





CROSS-COUNTRY AIR TOUR — Unique cross-country air tour, emphasizing importance of 
National Forest Products Week, October 16-22, has been planned by Pacific Lumber Co., 
one of largest producers of California redwood lumber products. Carl W. Bahr, vice-president- 
sales, announced that Palco-Panorama will consist of whirlwind two-week flight into ap- 
proximately a dozen states in Midwest, East, and South, in advance of FPW. Lumber dealers, 
builders, and architects, will view displays of wood products of today and possible future 
developments. These displays represent more than 100 Palco specialties in redwood, Douglas 
fir, and plywood. Flight schedule for Palco-Panorama was September 25 - October 8. 


Distributors to Theorize 
On Warehouse Efficiency 


Ways to increase efficiency of 
distributors’ warehouses through 
cost reductions will be major dis- 
cussion objectives at the 9th an- 
nual convention of the National 
Building Material Distributors 
Assn. in Chicago, November 16-19, 
at the Palmer House. 

One NBMDA session-day will 
be devoted exclusively to meeting 
with manufacturers, and a formal 
program has been developed to 
provide top management execu- 
tives opportunity to discuss their 
particular phases in distribution. 

Frequent seminars and round- 
table discussions will award dis- 
tributors from throughout the 
country an opportunity to discuss 
problems with other non-compet- 
ing wholesale distributors. 

M. C. Blackstock of Seattle, 
NBMDA president, stated that con- 
tinued growth of the association in 
1960 forcibly indicates need for a 
national association of wholesale 
distributors. He further pointed 
out that sales of NBMDA members 
this year will be close to the $1- 
billion mark. 
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D. G. McNair Succumbs: 
Southern Pine Executive 


D. G. MeNair, vice-president and 
general manager of Temple Lum- 
ber Co. at Diboll, Texas, died of 
a heart attack recently in Houston. 

McNair, 67, headed 38 Texas 
retail outlets of Southern Pine 
Lumber Co. Temple is subsidiary 
of Southern Pine Lumber Co. 

A native of Brookhaven, Miss., 
MeNair received his education in 
Jackson, Miss. He joined Temple 
Lumber Co. as bookkeeper in 1927. 
He was board member of Southern 
Pine, and another subsidiary, Tem- 
ple Builders Supply Co. McNair 
was member and former officer of 
Lumbermen’s Assn. of Texas, and 
treasurer of Retail Lumber Dealers 
Assn. of Houston. 


Building Outlook Is Good 


F. W. Dodge Corp. predicts that 
new construction during the 1960’s 
will provide a market for more 
than 650 billion dollars in goods 
and services. This will be, by far, 
the largest market ever attained 
by a fabricating industry. 


(Continued from page 22) 


Southern Pine Lumber 
Creates Four Divisions, 
Names Vice-Presidents 


At regular mid-summer meeting 
of its board of directors, Southern 
Pine Lumber Co. recently created 
four new division vice-presidents. 

New officers are Clyde Thomp- 
son, vice-president of forest har- 
vest; Kenneth Nelson, vice-presi- 
dent for land and timber; Joe 
Carter Denman, vice-president for 
lumber products; and Carrol Allen, 
vice-president for fiber products. 


Denman Allen 


Promotions are reportedly made 
necessary by continued expansion 
and intensification of Southern 
Pine’s operation, making it essen- 
tial to enlarge responsibilities of 
key division heads. 


N. C. Lumber Executive Dies 


Lumber-executive John Calvin 
Shepherd, 79, of Charlotte, N. C., 
died August 19 in a local hospital. 
He established John C. Shepherd 
Lumber Corp. in Charlotte in 1915, 
serving as president of firm for 
43 years and as board chairman 
for two years. Shepherd also had 
been president of Lumber River 
Pine Corp. of Lumberton and 
board member of National Ameri- 
can Wholesale Lumbermen’s Assn. 
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allnw\MASONITE “X"-SIDING 
can take you to 


ag age ame 


Other prizes, too! 
Your builder does not have to be the 
big winner for you to earn a prize! Just 
look at these enviable dealer awards for 
the ten best entries submitted by their 
winning builder customers. 
1. Trip for 2 to Las Vegas. Includes 100 silver dollars for 
play" money. 2. Zenith “La Boheme" Extended High-Fidelity 
Stereo Phonograph with FM/AM Radio.3.PhilcoBriefcase”’ 
19” Portable Television. 4. Philco ‘The Music Maker"’ Port- 
able Stereophonic PI ograph. 5. Magnavox “Sportsman”’ 
All Transistor Portable Radio. 6. Motorola “X19” All Tran- 
sistor Pocket Portable Radio with Carrying Case. 7. Motorola 
x19" All Transistor Pocket Portable Radio with Carrying 
Case. 8. Zenith ‘‘Royal 275" All Transistor Radio. 9. Magna- 
. f vox “Companion" All Transistor Portable Radio. 10. Philco 
vest'’ any way you choose “The Independence" Al! Transistor Portable Radio. 


Your builder merely has to Z ™ 
asonite's ALL-NEW “X"’- 
Sidir made with the exclusive 
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MASONITE CORPORATION 
Dept. SBS-10, Box 777 
Chicago 90, Illin« 
Ady Please send me entry blanks, plus all other collat- 
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PRESIDENT EISENHOWER signs proclama- 
tion officially designating October 16-22 as 
National Forest Products Week. Present at 
the White House ceremonies September 15 
were (I to r): Mortimer B. Doyle, executive 
vice-president, National Lumber Manufac- 
turers Assn.; Henry Bahr, secretary, vice- 
president, and general counsel, NLMA; 
Thomas J. McHugh, president, NLMA; John 
L. Jones, vice-president, Union Lumber Co.; 
Philip E. Frankfort, president, Southern Pine 
Assn.; Senator George D. Aiken (R-Ver- 
mont); Senator John L. McClellan (D-Ark- 
ansas) ; Martin Wiegand, past-president, Na- 
tional American Wholesale Lumber Assn.; 
H. R. Northup, executive vice-president, Na- 
tional Retail Lumber Dealers Assn. Aiso 
present were: R. W. Scott, Snark of the 
Universe, International Concatenated Order 
of Hoo-Hoo; and Howard Whitaker, president, 
American Paper and Pulp Assn. 


RISING SALES—Highlight of recent Marsh 
Wall Products, Inc., sales meeting at Dover, 
Ohio, office was announcement by Executive 
Vice-President and General Manager V. R. 
Marsh that Marlite sales had increased 28 
per cent during past fiscal year. Sales of 
the plastic-surfaced paneling were up in 
each of company’s six divisions. Attending 
session were (front row, | to r): E. P. McCar- 
thy, J. J. Marsh, D. A. Nixon, V. R. Marsh, 
and E. C. Crampton. (Back row, | to r): 
G. R. Williams, G. F. Polen, S. X. Thomas, 
A. E. Jost, R. F. Arpan, E. A. McDonnell, 
J. L. Burris, and R. A. Huff. 


FULL-SPEED EXPANSION — Lloyd A. Fry 
Roofing Co., among world’s largest manu- 
facturers of asphalt roofings and allied 
products, is constructing new factories in 
Lubbock, Tex.; Atlanta, Ga.; Woods Cross 
(Salt Lake City), Utah; and in Ohio. All 
factories will be constructed from standard 
plans (at left), consisting of approximately 
100,000 sq. ft. of floor area. 
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automatic 
dishwasher 

in matching 
style and colors 


v ‘ 
—— 
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8 EY a A 








washes all your 
dishes cleaner . . 


MODERN MAID multi-cycle automatic dishwashers in matching color perform almost any 
dishwashing chore. There’s an extended wash for extra soiled loads, a regular wash, 
an automatic pre-rinse, and even a warming cycle to heat dishes before serving. 














Matching instrument panel conveniently locates automatic control at waist level. Just dial your cycle, turn handle, 
and dish washing is completely automatic. MODERN MAID automatic dishwasher uses water too hot for human 
hands, too hot for most bacteria. Tests reveal that families with automatic dishwashers have fewer colds than 


families who wash dishes by hand. 


Lazy Susan basket revolves constantly by water 
action during the rinse and wash cycles to assure 
better cleaning. Adjustable to three different 
positions. Slides out front for easiest loading. 
Washer handies up to twelve full place settings. 


Four 
power spray rinse leaves dishes sparkling clean. 


a 
aaa ¥ 
A 
" |= we 
jo) 
| NLET SIDE OF | 
| “WATER VALVE 
| a | 
i ~ | ~~ PPER TUB 


Bottom rack rolls out on nylon rollers for easy 
access to dishes in the back. All racks covered 
with soft, resilient vinyl covering for extra insur- 
ance against chipping or breakage. Big silverware 
basket is positioned just right for maximum 
cleaning. Basket lifts out for easy access. 


powerful rinses insure that dishes and tableware come out cleaner. A pre-rinse before the first washing 
operation whirls away food particles. After the washing cycles, two rinses remove all detergent, and extra 


Twin detergent dispenser. Just pour detergent into 
one section of the twin dispenser recessed in the 
door for normal loads or into both sections for 
extended wash (heavy loads). it is automatically 
distributed in just the right amount at separate 
times during the washing cycles. 


Revolving guarded impeller creates a high velocit) 
swirling spray of water (equivalent to 2640 gallo 
per cycle) for thorough washing and rinsing. 


whirling impetier blade. 1000 watt heater elemen’ 
keeps water super hot and assures quick drying 


Add a dish cycle means forgotten dishes and silver can be included at any time during the washing cycl 
without loss of water or detergent. The washing cycle is not interrupted. 





DIMENSIONS 
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24” wide 
Dimensions 24-3/16" deep 
34-1/2” high 
Electrical connections—115 volts, 60 
cycles AC. Motor 1/3 h.p. 


Plumbing connections easily accessible 
at front of cabinet.’ Drain pump is 
standard equipment. Air gap on inlet 
Extended 


Total water consumption: 
wash 10.5 gallons. Regular wash 7 
gallons. 


Distributors of 
Quaker State Metals offer 
the most complete line of 

RAIN-CARRYING 
PRODUCTS - 


eel 


BS ARMCO INGOT IRON ERNE 


Now... you never need say “‘no”’ to a 
customer because you don’t have... 
or can’t get... the rain-carrying prod- 
ucts he wants. 

Your Quaker State distributor has 
them all .. . in the right material, in 
the right size, in the right shape... 
and he can get them to you fast! 

For information on the complete 
line of QSM metal building products 
and rain-carrying equipment... 








Quaker State Metals Company 
Box 1167-N, Lancaster, Pa. 


Fill in the coupon and mall tedey..... | suicccj cucu sev, complete tne of mobil iuiiee'smnsine 
QUAKER STATE cco Mma 


METALS COMPANY | ~"— 


A Divisi f HOWE SOUND COMPANY 
ivision o % 


—-, LANCASTER, PA. cer ec 


Salad 


ie THE MOST COMPLETE LINE tam a dealer () Lam @ contractor (] 
ae _ OF METAL BUILDING PRODUCTS kien 0 dette C) 
* _ MANUFACTURED AT ONE SOURCE 
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NO OTHER BUILDING BOARD 
MEASURES UP TO RUBEROID STONEWALL 


RUBEROID STONEWALL BOARD is 
the ideal asbestos-cement flat sheet for 
farm construction and remodeling. The 
easy-to-handle 4’ x 8’ sheets go up fast 
over barn and service building sidewalls. 
Stonewall-covered walls last years longer 
without maintenance. 


RUBEROID STONEWALL BOARD is 
the perfect answer to cost-cutting in qual- 
ity board-and-batten new homes. It’s 
easy to apply. Just score and snap to 
size. Stonewall takes paint beautifully if 
desired. Reduces homeowners’ mainte- 
nance year after year. 


RUBEROID ) 


RUBEROID STONEWALL BOARD has 
thousands of uses whether indoor or out 
wherever a fire-resistant, moisture-re- 
sistant, vermin-proof building board is 
needed. See your Ruberoid representa- 
tive or write: The RUBEROID Co., 500 
Fifth Ave., New York 36, N. Y. 


HELPS YOU BUILD...BUSINESS! 


For more details on above items, use Coupon on Page 107 
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PRODUCT PARADE 





GUIDE-LINED-SIDING 


“X” Siding — 16’ long, 12” wide, 
with 7/16” nom. thickness—is avail- 
able from Masonite Corp., Dept. 
SBS, 111 W. Washington, Chicago, 
Tl. 


Speedier erection is reportedly 
made possible by two guide lines at 
top and bottom edges, for sighting 
to get course in perfect alignment. 
Overlap is either 1” or 11%”, leaving 
exposure of 10%” or 11”. Faces and 
edges are factory-primed and backs 
sealed. Edges are treated identically 
so that top and bottom are reversi- 
ble for installation such as gable 
ends. 

Write KI on reply card, page 107. 


HIGH SPEED NAILER 


Powasert lightweight, high-speed 
nailer is distributed by United Shoe 
Machinery Corp., Dept. SBS, Boston 
7, Mass. 


Nails are automatically fed from 
feeder-separator hopper through 
transparent hose to gun, which 
drives them flush or countersunk 
with single blow, reportedly as fast 


as tool can be touched to succeeding 
spots on work surface. 
Write K2 on reply card, page 107. 


TERMITE LIQUID CONTROL 


Fully-approved, field-tested termite 
liquid control for do-it-yourself mar- 
ket is offered by Van E Chemicals, 
Dept. SBS, Box 127, Alton, IL, 

X-Termite is concentrate, emul- 
sified liquid. As emulsifiable concen- 
trate, X-Termite reputedly will not 
wash out. Gallon size reportedly 
will effectively termite-proof average 
five-room home for over five years 
when used as directed. It is easily 
applied with ordinary sprinkling can 
or small pressure sprayer. Requires 
no digging or trenching. 

Other uses include control of out- 
door lawn insects and household 
insects. X-Termite is claimed safe 
to use and absolutely non-harmful 
to homes, woodwork, etc. 

Write K3 on reply card, page 107. 


PEG-BOARD PANEL KIT 


DO IT 
YOURSELF 
WITH 


MASONITE 


Eye-catching displays and exhibits 
reportedly can be made or rear- 
ranged in minutes with Peggo-Sign 
kit by A. C. Burgess Corp., Dept. 
SBS, 1 Burgess Rd., Scarsdale, N. Y. 

Kit contains peg-board display 
panel, colorful letters, and numerals. 
15%” x 23%” Masonite Pegboard 
panel has black satin finish on both 
sides, and will not splinter or crack 
from hard usage. Letters, numerals, 
symbols and punctuation marks are 
polystyrene with fluorescent coloring. 
Letters are in chartreuse, numerals 
in red or white. 

Each letter has permanently-at- 
tached peg that fits into panel’s per- 
forations. All characters are purport- 
edly durable and washable. Pegged 
clips and sticks also available for 
displaying cards, photos and posters 
on panel. 

Write K4 on reply card, page 107. 
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FOLDING DOOR HARDWARE 
Line of folding door hardware that 
allows for installation of room divid- 
er of two to 200 doors is introduced 
by Kennatrack Corp., Dept. SBS, 
Elkhart, Ind. 


Series 1300 hardware features ex- 
clusive Auto-Close jamb bracket for 
tightly closed doors without springs 
or rubber bumpers, Top-mounted 
“snap hangers have four big 
nylon wheels for smooth, silent glid- 
ing act 

Write K5 on reply card, page 107. 


INTERIOR SHUTTER SET 


designed to meet de- 
do-it-yourself segment of 
interi hutter market — is an- 
nounced by Sam A. Wing Co., Inc., 
Dept. SBS, 5035 Willis Ave., Dallas 
6, Tex 
Simple chart printed on each car- 
ton determines Shutterset size re- 
quired. Easy-to-follow instructions 
are also printed on carton. Each 
package contains four panels hinged 
together with hinged hanging strips, 
brass plate hinges, porcelain knob, 
and latch sets. Home-owner merely 
fastens hanging strips to windows. 
Shutters are made of white fir, easy 
to trim and finish. 


Shutte 
mand 





Available in 24 different set sizes 
to fit all windows — no size “gaps.” 
Write K6 on reply card, page 107. 
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Wind Break 
Silo Caps 


~ 


Silage Cover 


Crawl Space 
Liner 


Outdoor Furniture 
Cover 


% 


What new uses can you 
promote for greater sales? 


ORDER GER-PAK TODAY in Sunlight-Resistant BLACK, 
opaque WHITE and CLEAR. In seamless widths up to 40 
feet, folded down to convenient-to-stock rolls. Thicknesses 
up to 10 mil. Designed to meet FHA requirements. 
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Portable Garage Drop Cloth 


ZN 


The short way to say superior polyethylene sheeting 


Eur PaK 


GERING PLASTICS, division of STUDEBAKER-PACKARD CORP., 
Kenilworth, N.J. 


CONVENIENTLY WAREHOUSED 
FOR OVERNIGHT DELIVERY IN: 
Kenilworth, New Jersey e Dallas, Texas 
Memphis, Tennessee e« Chicago, Illinois 
Los Angeles and Oakland, California 
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You get excellent service and supply from 


Reynolds Aluminum Supply Company on 


a 


The modern chemical miracle that produced the versatile Each Reynolds Aluminum Supply 
Company distribution center stocks 
large inventories of GER-PAK Vir- 
modern system of supply you’ll find at eleven Reynolds gin Polyethylene Film in all widths 


polyethylene films so useful to builders, is backed by the 


Aluminum Supply Company distribution centers through- and in three colors. 
out the Southeast. Your orders for polyethylene film in Make y branch a ONE-STOP 
widths from 10 inches to 40 feet can be filled promptly acta y for all building materials 


and accurately. Be sure you get what you want, when you 


: Sa 


| Been 2 a 


REYNOLDS ALUMINUM SUPPLY CO. 


General Office: 756 West Peachtree, Atlanta, Georgia 


want it ... for this and any other building material, check sab ae 
SUPPLY CO. 


first with your nearest RASCO branch. 


ATLANTA, GA. BIRMINGHAM, ALA, JACKSONVILLE, FLA. TAMPA-ST. PETERSBURG, FLA. LOUISVILLE, KY. 
1530 Ellsworth Dr.. N. W 2828 Fifth Ave., N. 1612 E. Eighth St. 2700 23rd St., N., St. Petersburg, fF Fern Valley Rd. & Crittenden Dr 
SY¥camore 4-9511 FA 2-5461 EL 6-7636 Phone 7-4107 EM 6-0314 
MEMPHIS, TENN. MIAMI, FLA. RALEIGH, N. C. RICHMOND, VA. SAVANNAH, GA. NASHVILLE, TENN. 
703 North Royal Ave 3690 N. W. 52nd St. 1431 Courtland Dr. 1910 Petersburg Pike 309 St Harrison St. at 7th Ave 
JA 5-4717 NE 5-0647 TE 4-6221 BE 3-9693 AD 6-24 AL 5-1152 
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PALCO-—over 90 years of leadership built by people, plant, product 








head filer... 


..» Lumber dealer or weekend 
carpenter, everyone who works 
with wood knows well the vital 
importance of keen-cutting, 
finely-adjusted saws to do the 
job quickly and clean. Nowhere 
is this more critical than in 
Pacific’s giant mill operations, 
where an entire department is 
charged with keeping our band, 
gang, rotary and chain saws 
properly sharpened and ten- 
sioned for perfect performance. 


Head man in this department at 
Scotia is big, competent Charies 
Langdon, known as “Bevo” to 
his compatriots in the Scotia 
Municipal Band. His practiced 
eye and touch checks every 
filing job before the new blade 
is installed; using the skill and 
experience gained from 28 years 
in this important and exacting 
operation. 


Should you have occasion to 
visit our mills (and we hope 
that you will), you will see this 
high degree of professional com- 
petence and craftsmanship at 
work all through the company. 
In addition to modern methods 
and equipment, it is the basic 
factor in maintaining Pacific’s 
90-year tradition of leadership 
in supplying the finest products 
— Architectural Quality Palco 
Redwood, the industry’s stand- 
ard of comparison. 


PALC @ 


THE PACIFIC LUMBER COMPANY 


Mills at Scotia, Eureka, and Elk, California 


100 Bush St., San Francisco 4, Calif. 
35 E. Wacker Dr., Chicago 1, Ill. 
2185 Huntington Dr., San Marino 9, Calif. 


Member of California Redwood Association if 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 


REMOVABLE SUPPORT POST 


Timber-Topper — for use in making 
temporary, removable support post 
— is offered by Reproduction Engi- 
neering Corp., Dept. SBS, 111 Plains 
Rd., Essex, Conn. 


Timber-Topper consists of metal 
sleeve measuring 12” x 2” x 3” with 
coil spring inside. To erect post, one 
simply slides Timber-Topper over 
end of 2 x 3 — cut to correct floor- 
to-ceiling measure — and springs 
post into place. Depressed spring 
holds post firmly upright. Removal 
reportedly is equally fast and easy. 

Timber-Topper said to offer rela- 
tively inexpensive and convenient 
way to make temporary supports for 
hundreds of uses. 

Write K7 on reply card, page 197. 


BUILT-IN WALL HEATERS 


Newly-designed 1961 models of 
Suburban Counter-Flo built-in gas 
wall heaters are marketed by Samuel 
Stamping & Enameling Co., Dept. 
SBS, P. O. Box 1031, Chattanooga, 
Tenn. 

Features include one-piece front, 
contemporary design and porcelain 
enameled combustion chamber that 
carries 20 year guarantee. 


Counter-Flo forced air models pull 
cool air in heater top and heated air 
is blown out bottom assuring warm 
floors. Available in 35,000 B.T.U. 


single wall and 50,000 B.T.U. dual 
wall models 


Write K8 on reply card, page 107. 


CHALK LINE REEL 


Chalk reel — compact, light- 
weight, and guaranteed unbreakable 
— is offered by King Cotton Cord- 
age, Dept. SBS, 105 Duane St., New 
York 8, N. Y. 

Case is rigid polyethylene with 
special metal bushings at all points 
of wear. Chalk reservoir is integral 
part of case. Chalk line itself is 
special spun nylon line designed 
especially for chalk line use. Reel 
is available in 50’, and 100’ sizes. 
Each chalker is bubble-packed on 
individual card, three cards on per- 
forated strip. Packaging said ideal 
for peg-board, hang-up wall display, 
or for bins and counter boxes. 

Write K9 on reply card, page 107. 


OVEN HOOD MODEL 


Oven hood in coppertone or in 
brushed chrome to match Modern 
Maid built-in ovens is available from 
Tennessee Stove Works, Dept. SBS, 
Chattanooga 1, Tenn. 


Hood has exclusive up-front switch 
away from grease and heat, and 
snap-out washable grease filter. 

Powerful impeller ventilator said 
to quickly exhaust cooking odors 
and grease fumes. Unit is styled to 
match other Modern Maid hoods. 

Write K10 on reply card, page 107. 


ALL-PURPOSE COATING 


All-purpose black coating for pro- 
tecting metal against rust and other 
exposure conditions is announced by 
Maintenance, Inc., Dept. SBS, Woos- 
ter, Ohio 
Paint is reputed to produce bright 
ebony black finish, impervious to 
water and resistant to chemical at- 
tack by gas fumes and smoke. Be- 
cause of penetrating and spreading 
qualities, it reportedly can be used 
after minimum surface preparation. 
According to manufacturer, J-41-B 
remains elastic, permitting expan- 
sion and contraction with metal dur- 
ing extreme temperature changes. 
J-41-B dries quickly, is adaptable 
sither brush or spray application. 
Write K11 on reply card, page 107. 
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LIQUID ASBESTOS SIDING 


Liquid asbestos siding that can be 
applied by brush or spray to reju- 
venate weatherbeaten wood and ma- 
sonry surfaces is announced by Nu- 
Side Corp., Dept. SBS, 424 W. 42nd 
St., New York 36, N. Y. 

Available in 11 colors, manufac- 
turer claims material will not hide 
or alter original architectural build- 
ing lines. Costs less than 14¢ per 
square foot, yet is purportedly equal 
in appearance to expensive sidings. 

Product contains asbestos, mica, 
siliceous minerals, and other in- 
gredients embedded in waterproof 
vehicle. Comes ready-mixed for im- 
mediate use. 

Backed by ten-year material re- 
placement guarantee against crack- 
ing, peeling, and chipping, Nu-Side 
reportedly can be used on new con- 
struction as well as remodeling work. 

Write K12 on reply card, page 107. 


PREFAB METAL FIREPLACE 


Modern corner fireplace installation 
— open-end “Harthside” all-metal 
model — is announced by Majestic 
Co., Dept. SBS, Huntington, Indiana, 


Harthside is wood-burning fire- 
place said to require no mortar or 
masonry for installation. Designed 
for either floor-leve] or raised hearth 
and available with left- or right- 
hand corner opening. It is engineer- 
ed with inner-air circulation to pro- 
vide adequate clearances for butting 
unit directly against combustible 
surfaces with absolute safety. 

Corner-opening model equipped 
with firebox floor of high-tempera- 
ture ceramic. Side and back are 
heavy metal, and smoke dome sec- 
tion and flue connection are corro- 
sion-resistant steel alloy. Harthside 
fireplace model has 36” x 24” front 
opening and 20” x 24” side opening. 

Write K13 on reply card, page 107. 


AUTOMATIC STUD GUN 


Advanced model of Columbia-matic 
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“8” —. fully automatic powder-actu- 
ated fastening tool — is announced 
by Columbia-matic “8” Corp., Divi- 
sion of Columbia Mills, Dept. SBS, 
120 W. Onandega St., Syracuse 1, 
Oe 


Model incorporates full inter- 
changeability of all parts for ‘“on- 
job” servicing. Design permits eight- 
shot cylinder to use longer nails and 
studs, accommodating fasteners up 
to 3 5/16” overall. 

Designated “Mark II,” fastener 
can be operated with two pre-load- 
ed cylinders. Eight shots are fired 
successively from one cylinder, 
which then is replaced by second 
loaded cylinder, to give total of 16 
shots per minute. 

Write K14 on reply card, page 107. 


RING BARB NAILS 


Ring barb nails — said to cut cost, 
while improving quality of work- 
manship — are manufactured by 
Hillwood Mfg. Co., Dept. SBS, 21700 
St. Clair Ave., Cleveland 17, Ohio. 
Their shanks have ring grooves, 
similar to buttress threads. Ring 
barb nails are purportedly excellent 
for drywall and other construction 
jobs, as well as nailing down cedar 
shingles, Plyscore floor sheathing, 
and underlayments, crating, pallets 
and metal fastening. Nails have 
needle-sharp points for easy inser- 


tion. Come in variety of lengths and 
choice of finishes: blued, sterilized 
blued, enameled, bright, cement 
coated, and electro-galvanized. 
Available in 1-lb, 5-lb, 10-lb, 25-Ib, 
50-lb, and 100-lb packs. 

Write K15 on reply card, page 107. 


HOUSE COMPONENT PLAN 


System, tailored to set up local lum- 
ber retailers to manufacture and sell 
house components, has been develop- 
ed by Pan-L-Plan Systems, Dept. 
SBS, 1119 Burton S. E., Grand Rap- 
ids, Mich. 

Consultants inspect lumber yard 
facilities and give appraisal of equip- 
ment and jigs needed. Pan-L-Plan 
does not offer equipment, being serv- 
ice system only. Plans will be drawn 
showing needs, keeping in mind 
owners present equipment and its 
use. 

Representative personally super- 
vises jig construction and actual 
shop set-up to assure most efficient 
operation and quality control, Com- 
pany offers continued service in de- 
sign and prefabrication — each plan 
comes complete with shop schedule. 
Complete system adapts to any style 
architecture. 

Write K16 on reply card, page 107. 


PREFINISHED PARTITION 


Prefinished free-standing partition, 
with matching prefinished paneling, 
for enclosing and finishing room is 
distributed by Simpson Logging Co., 
Dept. SBS, 2041 Washington Bldg., 
Seattle 1, Wash. 


Products are manufactured in 
2’ x 8’ panels, prefinished with wood 
grain in either Cherry Mocha, dark 
brown, or Cherry Mist, silvery grey. 
Washable vinyl finish reportedly 
provides permanent maintenance- 
free wall that will not stain or fade. 
Each 15%” thick partition is faced 
on both sides with durable wood 
grain hardboard. Thick, rigid core 
of insulating board provides com- 
pletely finished wall with purported 
high heat and sound insulation value 
and exceptional strength, 

The %” thick Easy Wall paneling 
is hardboard faced one side, and 
backed with %” insulating board. 

Write K17 on reply card, page 107. 
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Eldon McNamer, left, and meee 
Jerry Stubbs, two of ae 
White City’s owners, 





e FORT VANCOUVER 
PLYWOUD CO, 

¢ NORTH PACIFIC 
PLYWOOD, INC. 


@ TILLAMOOK VENEER CO. 


@ SOUTHERN OREGON 
PLYWOOD 


@ THREE SISTERS 
PLYWOOD, INC, 


e HUB CITY PLYWOOD 
CORP. 


e PORT PLYWOOD 
COMPANY 


@ PV BRAND HARDBOARD 


© WHITE CITY 
PLYWOOD CO, - 


© VAN-EVAN CO. 





inspect high quality veneer 
ready for layup. 
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Another one of owners, Walt Marugg, right 
supervises accurate trimming at saws 


Quality control receives constant attention of the experienced 
on-the-job owners of White City Plywood Co., 100% DFPA mill 
near Medford, Oregon. 


This is one of the reasons buyers can count on dependable quality 
plywood (lumber and imported products, too) from Vanply, sales 
agents for White City and other leading producers in the West. 


And one call does it all. Save time and make more money by calling 
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VANCOUVER PLYWOOD CoO. 


P. 0. BOX 720 « VANCOUVER, WASHINGTON « ne OXford 3-2514 » TWX VAN 648 
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GLASS SCREENING 


Fiberglas screening is guaranteed for 
ten years against denting, shrinking, 
corroding, rusting, and resultant 
sidewall stain by its manufacturer, 
Owens-Corning Fiberglas Corp., 
Dept. SBS, National Bank Bldg., 
Toledo 1, Ohio. 





Guarantee applies to first-quality 
Fiberglas screening for approved 
uses in windows, screens, porches, 
breezeways, patios and pool enclos- 
sures. 

Fiberglas screening is made of 
vinyl-coated fibrous glass yarns, 
which reportedly combine exception- 
al strength and stability with ease 
of handling. It is available in four 
colors — forest green, aqua, bronze, 
and grey. 

Write K18 on reply card, page 107. 


HARD-SELL AD PROGRAM 


Merchandising program — reported- 
ly hand-tailored to fit each lumber 
dealer’s individual selling pattern 
in home improvement field — is of- 
fered by Look magazine, Dept. SBS, 
488 Madison Ave., New York 22, 
N. Y. 

Program includes free merchand- 
ising counsel by Look’s merchandis- 
ing executives on all phases of retail 
sales problems. 

Called “Retail Sales Power,” it 
consists of year-long merchandising 
program featuring four separate 
thematic promotions. On each pro- 
motion, Look will provide lumber 
dealers with four-page advertising 
circulars, hand-tailored to include 
whatever sales items dealer wants 
featured. In addition, on each pro- 
motion Look will provide dealers 
with newspaper ad mats, suggested 
radio spot commercials, art service, 
and point-of-purchase sales kit, 
which includes pennants, streamers, 
display price tags, and signs. 

Starting price for Look package 
is $150 for each promotion. Price 


82 


includes 5,000 circulars, plus all 
promotion material. Dealers who 
need more than 5,000 circulars may 
obtain them at very reasonable cost. 

Representatives from Look will be 
on hand November 13-16 at upcom- 
ing National Retail Lumber Exposi- 
tion in San Francisco to explain how 
program works. 

Write K19 on reply card, page 107. 


UNDER-EAVE VENTILATOR 


Under-eaves (soffit) ventilator, Mod- 
el No. 624, is introduced by Leigh 
Building Products, Division of Air 
Control Products, Inc., Dept. SBS, 
Coopersville, Mich. 

Revolutionary design of Model 624 
said to offer builders 11% to 17% 
greater free area than some vents, at 
20% to 40% lower price. 

Two popular sizes feature all-alu- 
minum construction, heavy emboss- 
ed margin for greater rigidity, round 
corners and %” openings — same 
as eight-mesh screen, specified in 
F. H. A.’s Minimum Property Stand- 
ards. 

Ventilators purportedly are ideal- 
ly suited for fast, easy installation. 
Used in conjunction with Leigh roof 
or attic ventilators, they are claimed 
to insure proper air movement to 
eliminate moisture and temperature 
problems within home. 

Write K20 on reply card, page 107. 


CLIP-STRIP SYSTEM 


Clip-Strip — lightweight, metal strip 
said to simplify application of Gold 
Bond wood fiber ceiling tile — has 
been developed by National Gypsum 
Co., Dept. SBS, Buffalo 2, N. Y. 

Product primarily replaces wood 
furring and permits sliding tiles into 
place permanently without nailing 
or stapling. Do-it-yourselfers will be 
offered do-it kit with purchase of 
Gold Bond ceiling tile during Big 
Top promotion. Kit contains chalk 
and chalk line, instructions, and cir- 
cus items for children. 

Hanging picture frame displays 
featuring tile patterns can be order- 
ed by dealers. Also available, Clip- 
Strip counter display has cutaway 
illustration that shows how strip 
locks between tongue and edges of 
tile. 

Write K21 on reply card, page 107. 


PATCH CEMENT COMPOUND 


New-formula grouting compound 
and patch cement is offered by 
Tilette Cement Co., Inc., Dept. SBS, 
401 Lafayette St., New York 3, N. Y. 

Perfected after intensive laborato- 
ry research, compound is said equal- 
ly applicable on ceramic as well as 
plastic tile. It is simple water-mix 
product, 100 per cent waterproof 
upon drying. It is reportedly unaf- 
fected by atmospheric conditions — 
steam, extreme cold, or humidity. 
Properly applied, it will not shrink 
or flake. Nor will it lump, disinte- 
grate, or lose its effectiveness during 
long storage periods, manufacturer 
claims, 

Write K22 on reply card, page 107. 


MULTI-PURPOSE TARP 


Multi-purpose tarp and silo cap 
made of sunlight-resistant polyethy- 
lene and designed for farm use in 
silos as fertilizer cover is announced 
by Kordite Co., Dept. SBS, Macedon, 
Ns. 

Made of high-quality black film, 
in .004” gauge, polyethylene covers 
are available in three sizes: 14’ x 14’, 
16’ x 16’, and 20’ x 20’. 

Free counter displays containing 
various sizes of covers are offered. 

Write K23 on reply card, page 107. 


PORTABLE POWER DRILL 


Heavy duty portable two-man power 
drill is latest innovation of General 
Equipment Co., Dept. SBS, Owaton- 
na, Minn. 

General model 32 earth and ice 
drill has 2% hp, 2-cycle air cooled 
engine with automatic rewind start- 
er, straight in-line drive with bal- 
anced torque control for easy han- 
dling, well-balanced transmission 
with extra gear reduction to drive 
larger augers easily in difficult con- 
ditions, and heavy duty centrifugal 
clutch which disengages at idle 
speeds. Finger-tip throttle control 
reportedly gives operator instantane- 
ous control of machine for starting 
and stopping. 


Full line of interchangeable and 
quickly detached augers are avail- 
able in sizes from 2” to 12” in dia- 
meter 
Write K24 on reply card, page 107. 
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Interiors by Charles Anna Marsh For above doors, specify Float-Away “Colonial,” 8'-0" height, any width required, 


Photographs by Hulin of Alderman Studios 


Does *14.97 Extra Profit 


per Closet Installation Interest You? 


Realize more profits on every home you build with Float-Away metal closet doors. Every 


Float-Away closet door you install can add up to $14.97 profit per closet — add up to $74.85 
per five closet home. Write or wire collect today for proof that Float-Away metal closet doors 


make good sense for profit-minded builders! 


FLOAT-AWAY 


1173 Zonolite Road, N. E. Si P ; Atlanta 6, Georgia 
269 


Float-Away metal closet doors are made to fit all standard modular openings — available in Flush Panel, 
Louver, or Colonial, prime coated — also prefinished Lavan and Birch. Five-year guarantee. 
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The First Truly Modern ‘\ 
\ loose. It’s tamper-proof, too! 


Wood Casement Window 
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This concealed hinge 
is one of the many 
outstanding features 
of the BILT-WELL 
Casement Window 


A casement that incorporates all the latest 
thinking in fenestration engineering 


Insist on these BILT-WELL Features: 
1. Double weatherstripped for lowest heating 
and cooling costs. 
2. Unitized sill construction facilitates group- 
ings. 
. Nylon bearings, stainless steel track, cad- 
mium-plated steel hinge arm. 
. Angle and radial bays from stock parts. 


. Three glass widths: 16’, 20” and 24” and 
five glass heights: 24”, 32”, 36”, 48” and 60”. 


. Gold-tone finished operators, locking han- 
dles, storm panels and screens. 


. Single or double insulating glass. 
. Dove-tailed frame joints. 


Theres more to sell with 
BILT @ WELL 


wooo’ WORK by Caradco 


For more details on above items, use Coupon on Page 107 
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Permits unbroken exterior 
lines. Window can’t sag or pull 
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ARKANSAS 
Carr-Adams Mfg. Co. 
104 North Culberhouse 

Jonesboro, Arkansas 

DELAWARE 

Delmarva Sh. & Dr. 
of Md., Inc. 
Barclay, Marylond 
GEORGIA 


Binswanger & Co., Inc. 


P.O. Box 1305 
Macon, Georgia 
Neal-Biun Company 


50th & Montgomery Sts. 


Sevannah, Georgio 


KANSAS 


Shawnee Lbr. Co., Inc. 


1815 Konsos Ave. 
Topeka, Kansas 
Adams & Kelly Co. 
Hastings, Kansas 
Adams & Kelly Co. 
1218 Nicholas St. 
Omohe 2, Nebraska 


KENTUCKY 
Byron Sh. & Dr. Co. 
1519 South Brook St. 
Louisville 8, Kentucky 
Combs Lbr. Co. 
P.O. Box 359 
Lexington, Kentucky 
LOUISIANA 
Tulane Hdw. Lbr. Co., Inc. 








4200 Tulane Ave. 
New Orleans, Lovisiano 
MARYLAND 
Delmarva Sh. & Dr. Co. 
Barclay, Maryland 
The Sanders Company 
1021 N. Montford Ave. 
Baltimore 5, Maryland 
MISSOURI 
Carr-Adams Mfg. Co. 


Adams & Kelly Co. 
1218 Nicholos St. 
Omoho 2, Nebroske 
NORTH CAROLINA 
Binswanger & Co., Inc. 
Foyetteville, N. Carolina 
Binswanger & Co., Inc. 
P.O. Box 1680 
Greensboro, N. Carolina 
Miller Millwork Corp. 
P.O. Box 3364 
Charlotte, N. Carolina 
OKLAHOMA 
Reints Sash & Door Co. 
P.O. Box 672 
Oklohome City }, Okla. 


114 F. Ave. 
Lawton, Oklahoma 





Mexico, Missouri 
Carr-Adams Mfg. Co. 
134 Branch St. 

St. Lovis 7, Missouri 


SOUTH CAROLINA 
Binswanger & Co., Inc. 
1800 Lourel St. 
Columbia, S. Caroline 


1. C. Morgan Sh. & Dr. Co. 





Binswanger & Ce., Inc. 
723 Keith Dr. 
Greenville, S. Carolina 


TENNESSEE 
Tennessee Bidg. Prod., Inc. 
621 Murfreesboro Rood 
P.O. Box 7166 
Nashville 10, Tennessee 
Warren Bros. Co. 
P.O. Box 1101 
Nashvilie 4, Tennessee 


VIRGINIA 
Binswanger & Co., Inc. 
P.O. Box 1539 
Richmond 12, Virginio 
Building Supplies Corp. 
P.O. Box 477 
Norfolk 1, Virginio 
Roanoke Sh. & Dr. Co. 
P.O. Box 896 
13th St., S.W. 
at Memorial Bridge 
Roanoke, Virginie 
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Super 
double-hung windows 


Super-hold 


with ingenious sash-holding 
device for budget homes. 


e 
Super-lift 
with fingertip operation for 

medium priced homes. 


Super-therm 


with double insulating gloss 
for custom built homes. 


Casement Windows 


Sleek, trim, double-weather- 
t=, stripped casements with con- 
K') ¢ealed hinges and hardware. 
‘je Unitized sill permits side-by- 

™ side installation in long rib- 
bons. 











Awning Windows 


New releasable hinge per- 

mits removal of sash for easy 

: cleaning. Lever, jointed bar, 

rigid bor or gear operator 

aq available. Use these windows 

“@s cosements, awning, hop- 
per or fixed sash. 


Kitchen Cabinets 


Beautiful, streamlined cabi- 
nets of Ponderosa Pine with 


in 3” modules to fit any size 
kitchen. Wide choice of ac- 
cessories. 


Storage Walls 


Economical and practical 
arrangements of door and 
drawer units form complete 
storage walls. Easy to install 
in out-of-the-way corners for 
additional storage, too. 








BILT-WELL Products 
by CARADCO, inc. 


Dubuque, lowa 7 
ao” 
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WOOD SIDING COMPARISON 


Forms for dealers and builders to 
compare wood sidings with its sid- 
ing products are available from Ma- 
sonite Corp., Dept. SBS, 111 W. 
Washington St., Chicago 2, IIl. 
Dealers can compare applied costs 
per 1,000 sq. ft. of coverage for Ma- 
sonite lap siding or Shadowvent with 
comparable wood sidings. The 8%” 
x 11” tabulation lists type, width, 
head lap, exposure, cost per thou- 
sand sq. ft. footage required, carpen- 
ter rate and average man-hours, 
painter rate and average man-hours, 
painting labor and cost of primer. 
Write K25 on reply card, page 107. 


MANAGEMENT MANUAL 


Comprehensive management guide, 
“How to Operate a Profitable Mod- 
ernizing Business,” has been publish- 
ed by Home Improvement Council, 
Dept. SBS, 87 Madison Ave., N. Y. 
16,: Nu ¥. 


Written by Don Moore, whose 
New York marketing and public re- 
lations firm counsels number of lead- 
ing modernizers, manual contains 
more than 200 fact-filled pages on 
every management phase. Chapter 
headings include: “Market Analy- 
sis,” “Organization,” “Merchandising 
and Advertising — How to Get Live 
Leads,” “Selling,” “Estimating, Pric- 
ing and Cost Control,” “Contracts 
and Related Paperwork,” “Financ- 
ing,” and “Performing — How to 
Keep Customers Happy.” 

Price of manual is $10 for HIC 
members, $25 for non-members. 
Write K26 on reply card, page 107. 


ALUMINUM GUTTER LINE 


Quality line of aluminum gutters 
and downspouts in soft-luster fin- 
ishes and rugged metal gauges is 
announced by Reynolds Metals Co., 
Dept. SBS, Richmond 18, Va. 

Made of high strength aluminum 
sheet encased in glare-reducing, 
high-purity aluminum coating, 
equipment is embossed for addition- 
al beauty. The .032” gutter and .024” 


downspout thicknesses exceed FHA 
requirements by almost 20 per cent. 

Gutter is available in 5” ogee style 
and in lengths up to 20’ with lap 
joints to save installation time, elim- 
inate soldering, provide weathertight 
seal, and allow for seasonal contrac- 
tion and expansion. Reportedly, it 
cannot rot or rust and never needs 
painting. 

Write K27 on reply card, page 107. 


FISSURED TILEBOARD 


Acoustical tileboard product has 
been developed by Insulite Div., 
Minnesota and Ontario Paper Co., 
Dept. SBS, 500 Investors Building, 
Minneapolis 2, Minn. 

Fissurlite has combination of fis- 
sures, plus tiny perforated holes 
carefully clustered to present most 
inusual tileboard. Through new 
process, each Fissurlite tileboard is 
slightly different. Some tiles have 
deep fissures, others have mere sur- 
face impressions. Other tiles have 
combination of both shallow and 
deep fissures, 

Fissurlite has multiple coating of 
durable, high-brightness paint that 
provides super-white tile with ex- 
ceptionally high light reflectivity. 
Tile is easily cleanable. 

Available in 9/16” thickness, size 
12” x 12”, with flanged tongue and 
groove joint for convenient applica- 
tion with either staples or nails. 
Write K28 on reply card, page 107. 


FOLDING WOOD RULES 


Line of 
portedly 


folding wood rules that re- 
embody revolutionary new 
design and construction improve- 
ments is announced by Evans Rule 
Co., Dept. SBS, Elizabeth, N. J. 
Model X40 and X40F “Gold Tip” 
extension rules are 6’ folding rules 
in boxwood finish, with machine- 
graduated brass extension and extra 
heavy slats. Each comes on colorful 
card with free holster and belt clip 
prominently featured as extra value 
to keep rule conveniently at hand. 


Model 060 and 060F “Silver Tip” 
wood folding rules are 6’ profession- 
al quality rules with triple-dipped 
white finish. Model, too, is made 
with extra heavy rock maple slats, 
and inset graduated brass tips to 
protect ends, and special scuff-proof 
finish. 

Write K29 on reply card, page 107. 
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BUILT-IN DOUBLE OVEN 


Broilmaster electric built-in ovens 
are distributed by Mt. Vernon Fur- 
nace & Mfg. Co., Dept. SBS, Mt. 
Vernon, IIl. 


Models 2405EC and 2406EC have 
automatic temperature controlled 
oven broiling, automatic clock con- 
trolled oven broiling, automatic 
oven baking, two separate controlled 
ovens in one unit, and removable 
oven doors and racks. 

Reportedly easy to install, ovens 
fit most standard 24” oven wall cab- 
inets. Opening size is 224%” x 44%”. 
Comes in seven decorator colors, 
satin chrome and porcelain shades — 
white, coppertone, pink, black, yel- 
low, and turquoise. 

Write K30 on reply card, page 107. 


FIBERGLASS WINDOW SILL 


Fiberglass window sill — with ap- 
pearance of marble — is manufac- 
tured by Glassill Co., Dept. SBS, 
P. O. Box 4025, Dearborn, Mich. 
Cost is purportedly less than half 
of marble’s, It is also claimed easier 
to install and more resistant to chips, 
stains. Glassill reportedly resists all 
household stains, including cigarette 
burns, and never needs painting. 


PACE FOR 
ADKINS 





Formulation of glass fiber, sill can 
be cut with hacksaw or abrasive disc, 
and is installed with adhesive. Comes 
in 9’0” lengths and in two widths, 
4%” and 5%”. Presently made in 
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grey marble color only, it will soon 
be available in brown marble. 
Used as jamb liner, it can be run 
around entire window, eliminating 
all wood trim or plaster returns. 
Other uses include back splash on 
kitchen counter tops, etc. 
Write K31 on reply card, page 107. 


WOOD BLOCK FLOORING 


Par-Tile, natural wood block floor- 
ing, is now available in %-inch 
thickness with tongue-and-groove 
edges and high-lustre _ prefinish. 
Flooring is product of Pacific Ply- 
wood Co., Dept. SBS, P. O. Box 78, 
Dillard,: Ore. 

Tongue-and-groove wood blocks, 
designed to interlock, eliminate in- 
dividual tile from loosening after 
application. Par-Tile is made of wood 
particles, blended with synthetic 
binders and compressed to high den- 
sity under great pressure and heat. 
Said resistant to marring, staining, 
and denting. 


Its flexo-grid purportedly insures 
greater resiliency and adherence to 
any surface. 

Write K32 on reply card, page 107. 


ALUMINUM SOFFIT SYSTEM 


Simpler-to-install ventilated alumi- 
num soffit system, developed through 
extensive research and job-site tests 
by builders, is offered by Reynolds 
Metals Co., Dept. SBS, Richmond 18, 
Va. 

Prefinished with durable baked-on 
enamel, soffit system eliminates peel- 
ing and warping of vulnerable eave 
overhangs and need for frequent 
repainting. 

System is installed by cutting sof- 
fit material (in 50’ rolls) to exact 
length required and slipping it into 
place through aluminum supporting 
channels nailed to building. Flexible 
plastic rod pressed into place holds 
edges of soffit sheet. Aluminum sup- 
porting channels serve as fascia and 
frieze boards. 

Soffit material is crimped and stuc- 
co-embossed for additional beauty 
and is available in perforated and 
non-perforated form. Material comes 
in 12”, 18”, 24”, 30” and 48” widths. 

Write K33 on reply card, page 107. 


ALUMINUM RAILING 


Adjustable aluminum railing for res- 
idential use is announced by Versa 
Products Co., Dept. SBS, Tifton, Ga. 


Product is said to fit any platform, 
any size step, and can be used in- 
doors as well as outdoors. Made of 
aluminum supplied by Aluminum 
Co. of America, railing reportedly 
never needs painting. 

Features include heavier top rail, 
stronger newel post, and interlock- 
ing method of joining top and bot- 
tom rail with newel post. Interlock- 
ing method reportedly eliminates 
need for separate fittings and assures 
proper spacing. 

Line contains ornamentation, step 
and platform newel posts, 3’ and 5’ 
rail sections, three different column 
designs, and all necessary hardware. 

Write K34 on reply card, page 107. 


BUTT HINGE ADDITION 


Butt hinge with %” radius corners 
— designed to cut mortising time in 
half — is offered by C. Hager & Sons 
Hinge Mfg. Co., Dept. SBS, 139 Vic- 
tor St., St. Louis 4, Mo. 

Medium weight butt hinge, #8741, 
has rounded corners with 5” radius. 
With 1%” router bit, mortise is com- 
pleted in one sweep, saving time in 
volume installations. 

Hinges, unassembled and bulk 
packed, are available in all standard 
finishes. They are machined to close 


tolerance for complete interchange- 
ability on production line — and for 
smooth, silent swing. Knuckles are 
full size. Screw holes are deeply 
countersunk. Comes in two sizes: 3% 
x 3% and 4x 4. 

Write K35 on reply card, page 107. 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 





HORIZONTAL SIDING 


Four-inch horizontal siding has been 
added to line of residential siding 
products manufactured by Alumi- 
num Co. of America, Dept. SBS, 
1501 Alcoa Bldg., Pittsburgh 19, Pa. 

Product combines two 4” wide 
clapboards on each siding panel. 
Available in white, grey, green, yel- 
low, charcoal grey, and maroon, 
panels are applied by conventional 
interlocking installation system. 
They reportedly will cover any type 
surface permanently, including 
wood, stucco, shingle, and concrete 
block. 

Four-inch siding is coated with 
Alumalure finish and is constructed 
of Alclad aluminum sheet for super- 
ior corrosion-resistance, 

Write K36 on reply card, page 107. 


WOOD WINDOW DIVIDER 


Windo-Bar, removable wood window 
dividers to add charm of traditional 
or Swiss design while making clean- 
ing and painting easy, is marketed 
by Zegers, Inc., Dept. SBS, 8090 S. 
Chicago Ave., Chicago 17, IIl. 


Entire set of bars from either up- 
per or lower sash can be snapped out 
for quick window cleaning. Painting 
of windows, outside or inside is said 
greatly simplified. Muntins are made 
of selected wood, contoured and fin- 
ished. Tiny metal clips hold bars in 
place on inside of window, very close 
to glass, but not in contact with it. 

Sets are available to fit variety of 
window sizes, Traditional styles in- 
clude six and eight “light” sash; and 
Swiss, seven or twelve “light” dia- 
mond-shaped designs. 

Tedious job of painting individu- 
al stationary muntin bars eliminated. 
Since dividers are on inside, they 
are protected from weather by glass. 
In painting, there is no possibility of 
getting brush marks on glass. 

Write K37 on reply card, page 107. 


SLIDING DOOR HARDWARE 


Sliding door hardware set — featur- 
ing no-jump aluminum track with 
trough under nylon wheels to elim- 
inate wedging, chattering, and dirt- 


obstruction — has been developed 
by Medalist Hardware Div., National 
Lock Co., Dept. SBS, Rockford, III. 

Zinc-plated steel hangers and ny- 
lon floor guide are adjustable. One- 
size screw is standard for all parts. 


Anodized and non-anodized track 
offered, with or without fascia. Dou- 
ble-wheel hangers have serrated- 
plate adjustment; single-wheel han- 
gers, slot adjustment. Accessories 
include variety of pulls, and steel- 
and-rubber bumpers. 

Write K38 on reply card, page 107. 


WALL HEATER-VENTILATOR 


Wall heater-ventilator combination 
operated simultaneously or separate- 
ly is introduced by NuTone, Inc., 
Dept. SBS, Madison & Red Bank 
Rds., Cincinnati 27, Ohio. 

At the same time full heat is on 
during bath, damaging moisture is 
removed. If desired, wall light 
switch controls ventilator where 
local codes require this type opera- 
tion. 

Two radiant-type heating ele- 
ments, totaling 1600 watts, reported- 
ly provide instant draft-free warmth. 
By turning off one element, constant 
and economical heat level is main- 
tained. Unit can be wired to either 
120 or 240 volts, three-wire service. 


J 
mel 


I 
Spring-mounted exhaust fan said 
to assure unusually quiet operation. 
Styled in anodized aluminum, Heat- 
A-Vent is also ideal for other rooms 
where extra heat and moisture re- 


moval are desired. 
Write K39 on reply card, page 107. 
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ACOUSTICAL CEILING TILE 


Kleentone acoustical ceiling tile has 
been developed by United States 
Gypsum Co., Dept. SBS, 300 W. 
Adams St., Chicago 6, IIl. 

It has tough vinyl-plastic surface 
specially treated to resist dirt and 
grease, but allows sound to pass 
through. Behind plastic shield are 
hundreds of perforations in wood 
fiber tile that purportedly absorb 
up to 70% of noise that reaches ceil- 
ing. 

Kleentone comes in both textured 
and smooth surfaces, and is white in 
color. Soap and water cleans. 

Tile is made in two sizes: 12” x 12” 
with beveled-butt or tongue-and- 
groove edge, and 12” x 24” with 
tongue-and-groove edge. Latter is 
scored to make it appear 12” x 12” 
Write K40 on reply card, page 107. 


WALLBOARD ADHESIVE 


High strength, fast drying, water 
resistant adhesive — for installing 
hardboard or wallboard to existing 
plaster, plasterboard, wood, concrete 
or other smooth wall surfaces — is 
now available from Adhesives, Coat- 
ings and Sealers Div., Minnesota 
Mining and Mfg. Co., Dept. SBS, 
900 Bush Ave., St. Paul 6, Minn. 


Designated 3M brand wallboard 
adhesive, mastic-type rubber base 
adhesive has high initial wet 
strength before drying and resulting 
fast strength gain and good ultimate 
strength. Average shear strength of 
270 psi is reportedly obtained when 
bonding pre-finished hardboard to 
existing wood walls. Because of 
paste type consistency, adhesive fills 
and levels any slight irregularities to 
insure complete contact between 
wallboard and existing wall surfaces. 

Adhesives may be applied by 
either “floating” or “buttering” 
method. Wall surfaces must be clean, 
dry and free of contaminating ma- 
terial, before bonding wallboard, 

Write K41 on reply card, page 107. 
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CALIBRATED RULER 


West German plastic 12” combina- 
tion triangle, T-square, and parallel 
ruler is marketed by Rol-Ruler Co., 
Dept. SBS, P. O. Box 164, Riegels- 
ville, Pa. 


Said to draw vertical, horizontal, 
and angular parallel lines in auto- 
matically measured distances. Built- 
in rollers reportedly allow smooth, 
easy movement up or down when 
drawing lines. Spiral index window 
automatically indicates distances 
between horizontal and angular lines 
as close as 1/16”. Lines can be spaced 
same or varied distances apart. 

Vertical lines are made by plac- 
ing ball point or pencil in any hole 
and rolling ruler up or down. Cir- 
cles and arcs can be scribed up to 
22” diameter. Fits in brief case as 
portable drafting tool. 

Write K42 on reply card, page 107. 


SWIMMING POOL FILTERS 


Safe, pure water in family swimming 
pools is purportedly insured by low- 
cost filters made by Wallace, Davis 
Co., Dept. SBS, Hamden, Conn. 

Housed in 16-galion steel drums, 
units provide high-volume filtration 
and reportedly trouble-free perform- 
ance. Electric pump sets up vacuum 
within drum, drawing dirty water 
from pool upwards through earth 
filters. Cleaned water is discharged 
back into pool from outlet at drum 
top. 

To clean filter elements within 
drum, water flow is simply reversed. 
Steel drum has welded side seams 
and double-seamed bottom for me- 
chanical strength. Lever-lock ring 
cover supplied with drum permits 
easy access to filter elements within. 
Drums are either hot-dipped gal- 
vanized or phenolic-lined inside and 
painted outside, depending on filter 
model and intended service. 

Write K43 on reply card, page 107. 


RIGID VINYL SHEETING 


Rigid vinyl sheeting which provides 
both light diffusion and balanced 
sound absorption has been develop- 
ed for over-all ceiling lighting sys- 
tems by Contrex Co., Dept. SBS, 
Chelsea, Mass. 


Adaptable to most existing over- 
all lighting equipment, Soundsheet 
consists of vinyl sheet perforated 
with tiny holes. To both sides of 
sheet is laminated thin layer of 
paper saturated with Geon vinyl 
latex. This latex enhances vinyl 
sheet’s flame resistance and stability 
to light exposure. 

Latex-saturated paper, in com- 
bination with perforated vinyl sheet, 
provides sound absorbing qualities. 
Tests reportedly show that Sound- 
sheet provides more balanced sound 
absorption throughout entire fre- 
quency range than do other types of 
acoustical treatment. 

Soundsheet is available in both 
translucent or opaque sheets in cor- 
rugated or flat form and in decora- 
tive preformed units. Lightweight 
and easy to install, sheets are avail- 
able in variety of colors. They are 
easy to maintain since Geon coating 
helps provide smooth, washable sur- 
face. 

Write K44 on reply card, page 107. 


NAILABLE STEEL STUD 


Development of nailable steel stud 
system called Bam-A-Nail is an- 
nounced by Alabama Metal Lath Co., 
Dept. SBS, 3245 Fayette Ave., Bir- 
mingham, Ala. 


Studs are precision punched and 
roll formed from piece of 25-gauge 
steel, painted with hard finish, rust- 
inhibitive zinc chromate coating. 
Studs are simply placed into track 
with twist of wrist. Tap with chisel 
indents track into nailing flange, 
locking stud in position. 

For faster erection, nailing flanges 
can receive serrated nails and sta- 
ples. Openings provided 4” on cen- 
ters have folded, hemmed edges for 
smooth passage of electrical conduits 
and wires. Shoe extensions and 
splicers easily crimped into position 
with pliers. 

Available in stock sizes 2%”, 3%”, 
354”, 4” and in stock lengths 8’4”, 
18’, 19’, 20’, 21’, 22’, 23’, and 24’. 

Write K45 on reply card, page 107. 


WROUGHT IRON COLUMN 


Unique ten-foot column that adjusts 
to 8’ has been developed by Adjust- 
A-Rail Co., Dept. SBS, Lodi, Ohio. 

With limited stock of Ajust-A-Rail 
columns, market can be serviced for 


any application that measures 6’ 10” 
through 10’. Strong, quick, and easy 
to install, these columns are phos- 
phated and painted both inside and 
out to prevent oxidation damage. 
Companion line of adjustable iron 
railings is made of heavy-gauge 
tubing and strong weld formation. 
Exclusive electronic-weld construc- 
tion fuses spindles electronically to 
top and bottom rails to produce 
super-strong, integral unit. This 
process eliminates welds, as well as 
rusting action that usually follows 
weld flake-off. 
Write K46 on reply card, page 107. 


HEAVY DUTY DOOR CLOSER 


Heavy duty Dialmatic door closer 
for jalousie, prime doors, and all in- 
terior doors is introduced by Dexter 
Industries, Inc., Dept. SBS, Grand 
Rapids, Mich. 

Closer No, 88 is exceptionally 
rugged unit, with extra large (15%” 
diameter) steel tube and heavy tor- 
que spring power. Its mounting 
brackets are heavier than usual, 
with extra bracket attaching to top 
jamb of door frame. Unit, finished 
in baked aluminum enamel, is de- 
signed for inswinging or outswing- 
ing doors. 

Patented dial regulates closing 
speed with twist of wrist and special 
by-pass valve gives extra power to 
assure positive latching. It is also 
equipped with foolproof hold-open 
device and exclusive mounting 
spacer to assure fast, correct instal- 
lation. 

Write K47 on reply card, page 107. 


LIFTING TAILGATE 


Flat bed dump with lifting tailgate 
mounted on curb side has been de- 
veloped by H. S. Watson Co., Dept. 
SBS, 1316 67th St., Emeryville 8, 
Calif. 


Elevating gate, known as “Hide- 
A-Gate,” folds up underneath body 
when not in use. It has 1,200 Ibs. 
capacity, is electric-hydraulic, and 
can operate independently from 
P.T.O. driven dump body. 

Write K48 on reply card, page 107. 
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DIxIRID 
PERMA-COL PANELS 
add New Beauty and Versatility to URC Lae BUILDINGS 


Your DIXISTEEL Building can be as bright and beautiful as you 
want it. Six modern, compatible col ffer unlimited opportuni- 
ties in style and appearance. And th: tinctive design of DIXIRIB 
Panels takes full advantage of lis reflection and shadows to 
further enhance the beauty of DIXISTEEL Buildings. 

D1xiRis Perma-Color Panels are roll-formed from 26-gauge 
galvanized coiled sheet. They are 100°% plumb and true every 
time, fit together easily and perf« The two-coat, baked-on 
vinyl enamel finish will last for yea resists corrosion, weather, 
rust, and abrasion. 

DIXISTEEL Buildings offer you a low-cost, quick way to have 
a modern, colorful building for an irpose. Get the facts from 
your nearest DIXISTEEL Building 


TEAR OFF AND MAIL THIS COUPON FOR FULL INFORMATION 


LD Yea / 
Please send me data and information on DIXISTEEL Buildings 


NAME 





COMPANY 





STREET ADDRESS 





CITY : ZONE STATE 





—_—  _—_— — 
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There are 183 basic designs in the DIXISTEEL Building 
line from which any combination can be made to pro- 
vide buildings of any size or type, with either standard 
4:12 or Lo-Line 1!4:12 roof pitch. All are clear-span, 
free from columns or posts. Standard lengths are based 
on inside dimensions to provide maximum interior floor 
space and simpler adaptations for masonry fronts. 
There are many outstanding features your DIXISTEEL 
Building dealer can tell you about. 


CHEAPER THAN RENT—LOW COST FINANCING AVAILABLE 


DIXISTEEL Buildings cost so little, more often than not 
it is cheaper than renting. DIXISTEEL Building dealers 
can arrange for complete financing at low cost with as 


little as 25% down and the balance payable over a 


period of 10 years. 














Atlantic Steel Company 
Steel Building Division 
1300 Mecaslin Street, N.W. 
Atlanta.1, Georgia 











The distinctive design of DixiRib Panels not only adds to the 
beauty of DIXISTEEL Buildings, but provides greater strength 
and rigidity, and improved drainage. Ribs are one-third higher 
than previously. Wall panels can be any length, and roof panels 
up to 20 feet, eliminating unsightly overlapping. An improved 
drain groove in the side lap provides drainage of moisture 


created by capillary action. 


DIXISTEEL BUILDINGS 
are backed by the makers of 


ATLANTIC STEEL COMPANY 
ATLANTA, GEORGIA 





SEE YOUR NEAREST 


BUILDING DEALER 


ALABAMA 


Anniston 
Le Concrete Products 


oO. 
520 be tg J. 
P.O. 

A, XD ? 7091 
Birmingham 

Atlantic Steel Co. 
Steel Bidg. Division 
P. O. Box 3067 
Avondale Sta. 

4230 Ist Ave., South 
Phone: WO 1-2147 
Dothan 

Hollis & Spann, 
Contractors 

202 S. Alice St. 
Phone: SY 2-139] 
Huntsville 

Putman Const. Co. 


120 Leeman Ferry Rd., 


Phone: JE 6-6337 
Montgomery 
American Alli-Steel 
Bidg. Co. Inc. 

P. O. Box 3182 
1701 Owens St 
Phone: AM 4-3207 
Piedmont 

Ellis-Allen Tractor Co. 
104 N. Main St 
Phone: GI 7-456] 
Tuscaloosa 

Charles Temerson & 


Sons 

P. O. Box 378 
2104 4th St 
Phone: PL 2-1506 


FLORIDA 
Gainesville 


05 
Phone: FR 6-774] 


Jacksonville 

Atlantic Stee! Co. 

P. O. Box 2614 

1641 Landon Ave. 
Phone: EX 8-5231 
Largo 

Bailey Builders, Inc 
420 Indian Rocks Road 
Phone: JA 4-1454 
Ormond Beach 

Tom Daugherty Steel 
Bidgs. 

666 Buena Vista Ave 
Phone: OR 7-1868 
Riviera Beach 
Wambaugh Stee! Bidgs. 
333 Linda Lane 

P. O. Box 86 

Phone: VI 4-1995 
Sarasota 

Atlas Construction, Inc 
1027 Washington 
Bivd. 

P. O. Box 1418 
tain RI 7-0727 
Tom 

Atlantic Steel Co. 
4126 N. Armenia Ave 
Phone: RE 6-3563 
Tallahassee 

J. H. Dowling & Son 
705 W. Madison 

P. O. Box yr 
Phone: 2-2616 


GEORGIA 
Albany 
Dixie Const. Co 
216 S. Mock Road 
Phone: HE 5-4011 
Atlanta 
Atlantic Steel Co 
Steel Bidg. Div. 
1300 Mecaslin St., NW 
P. O. Box 1714 
Phone: TR 5-344] 
Augusta 
M. H. McKni ht & 
Son Const. 
1490 Wrightsboro Rd. 

. Box 63 

Phone: PA 4-8208 
een n 


P. O. Box 960 
Phone: AM 5-2641 
Macon 

Dixie Metal Co 
2014 Riverside Dr. 
P. O. Box 1002 
Phone: SH 3-7437 
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Savannah 

— Iron & Fence 
Cor 

East Bresident St. 
Extension 

P. O. Box 509 

Phone: AD 4-5188 


Thomasville 

H. & H. Const. & 

Supply Co., Inc. 

P. 6 ox 576 

Phone: CA 6-5533 
Maryland-Hagerstewn 
Callas Contractors, Inc. 


P. O. Box 1065 
Phone: RE 9-8400 


NORTH CAROLINA 


Charlotte 

Roebuck Bidgs. Co. 
P. O. Box 8012 
2400 Wilkinson Bivd. 
Phone: FR 5-1294 


Winston-Salem 
True Wall Steel Co. 
738 East 28th St. 
P. O. Box 4024 
Phone: PA 3-2494 


SOUTH CAROLINA 


Charleston 
C. C. Rhodes Lumber 


°. 

441 Maybank Highway 
P. O. Box 3315 - St 
Andrew Brn 

Phone: SN 6-1656 


Columbia 

Roebuck Bidgs. Co. 
726 S. Edisto Ave. 
Phone: AL 4-2942 


Roebuck Bidgs. Co. 
P. O. Box 128 
Highway 221 
ee 


TENNESSEE 
Chattanooga 
Southern Sales & Export 
Co,, Inc. 
627 Shallowford Rd. 
Phone: OX 8-2315 


Clarksville 
Thomason & Reece 
coleoe at Second St 
0. Box 733 
picts Ml 7-5245 


Columbia 

L. S. White & Co. 
1118 S. Garden 

P. O. Box 582 
Phone: EV 8-9123 


Dyer 

Stuckton Iron Works 
Highway 45 W., North 
Phone: 3428 


Jackson 

— M. Owen Const 
Co., Inc 

373 N. Cumberland St. 
Phone: 2-3321 


Johnson City 

J. E. Green Co. 
Division St 

P. O. Box 270 
Phone: 707 


Memphis 

John Cassidy Const. Co. 
801 Roland St 
Phone: BR 6-734] 


Nashville 

Herndon & Merry, Inc 
510 39th Ave., N 
Phone: CY 8-3303 


VIRGINIA 


Portsmouth 

James T. Copley, Inc. 
2618 New Suffolk 
Highway 

Phone: HU 8-253] 


WEST VIRGINIA 


Beckley 
— 


In 
P. 0. Box 1571 


Lumber Co., 


701 S. Eisenhower Dr.| 
887 


Phone: CL 3-5 





DOOR MACHINING SYSTEM 


System for machining and assem- 
bling door units has been developed 
by Cole Mfg. Co., Dept. SBS, 789 S. 
4th St., Memphis 2, Tenn. 

Called “Colebilt” door unit ma- 
chinery, system consists of two ma- 
chines and two tables. Sizing and 
boring machine accurately sizes 
door, bevels it to desired width and 
degree of bevel, sands edges smooth- 
ly with follow-up head, then com- 
pletely bores for lock. Simple ad- 
justment by operator reverses door, 
routs for and applies hinges. 

Second stage, doors are routed for 
inside and outside jambs separately 
to eliminate any variances in door 
thicknesses. Press of button simul- 
taneously miters and kerfs pair of 
casings. 


ain 
bea rr 


Final assembly is made at air- 
operated table adaptable to any type 
jamb, casing or nailing operation. 
After frame and casing are applied, 
jamb is automatically squared. 

Write K49 on reply card, page 107. 


CERAMIC TILE ADDITIONS 


Vico glazed Buckshot and Vico large 
random ceramic tile are newest ad- 
ditions of Amsterdam Corp., Dept. 
SBS, 285 Madison Ave., N. Y. 17, 
WN. &. 








Glazed Buckshot tile is backed 
with “Perfo-Mesh” mounting fabric. 
“Perfo-Mesh” eliminates removing 
and soaking off paper-covering, as 
well as advantage of moving and 
straightening individual tile align- 
ment during application. Simply 
press tile into place and grout after 
setting. Available in 2’ x 1’ square 
sheets of 1-inch square tiles. 

Unglazed large random is assorted 
rectangular and square tiles. Satin- 
smooth, with clearly-luminous fac- 
ing, it is cushion-edged, frostproof, 
and impervious to liquids. Tile 
comes in 2’ x 1’ square sheets. 

Write K50 on reply card, page 107. 


Portable b 

is now available from Markel Elec- 
tric Products, Inc., Dept. SBS, 129- 
149 Seneca St., Buffalo 3, N. Y. 


Model No. 12T is 1000 watt, three- = 


14T, 1500 watt, four foot 
finished in charcoal 


foot unit; 
unit. Case is 
grey and 
plate. Equipped with built-in auto- 
matic thermostat and guide light. | 
Construction incorporates double 

baffle to permit air flow behind, i 

front, and around element. 

Snug to baseboard, cord set, which 
fits standard 120 volt outlet recep- 
tacles, becomes inconspicuous. Heat- 
ing elements and fins, with over 450” 
of radiating surface per lineal foot, 
are guaranteed for five years against 
burn-out. Sheathing elements shock- 
proof, no open wires or coils. 

Write K51 on reply card, page 107. 


HARDWOOD FLOORING 


Hardwood floors — said to be sy- 
nonymous with construction excel- 
lence are recommended by Na- 
tional Oak Flooring Manufacturers’ 
Assn Dept. SBS, Sterick Bldg., 
Memphis 3, Tenn. 

Oak, flooring wood purportedly 
used most extensively, is noted for 
its grain pattern and rich, warm 
color Floors are said to ab- 
sorb tremendous punishment with- 
out ill effects. Natural, built-in rug- 
gedness is reinforced by modern 
finishes to resist abrasion, scratch- 
ing, and spotting. ‘ 
Claimed to be surprisingly resili- 

has bounce that cushions | 
shock. Occasional polishing | 


tones. 


ent, 


body 


and daily sweeping with untreated 
dust mop are generally sufficient to 
keep floor glistening. 

Write K52 on reply card, page 107. 
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white with brass control ® 








RIGHT-ANGLE SANDER 


Lightweight, compact right-angle 
sander with speed of 9000 rpm — 
especially made for standard 5” 
sanding disc or any 5” disc cut from 
7” or 9” sizes — is announced by 
Doeden Tool Corp., Dept. SBS, 
Hicksville, Ohio. 

Weighing only 2% pounds, Model 
2AS9 is designed for one- or two- 
handed operation to achieve maxi- 
mum production with minimum 
operator fatigue. Supporting handle 
is easily removable, further reducing 
tool’s weight. 

Compact design permits use in 
reaching inaccessible work areas 
since its overall height is only 3%”, 
length 656”. 

Higher torque is result of closer, 
tighter tolerances in four-vane rota- 
ry air motor. Cool-running, vibra- 
tion-free motor reportedly reduces 
operator fatigue, cuts maintenance 
downtime, and has low air consump- 
tion. Contour design with machined 
serrations makes it easy to grip, 
even with oily hands. 

Write K53 on reply card, page 107. 


DUCT LINER FASTENING 


Simplified method of fastening duct 
liner to sheet metal, utilizing Grip- 
nail, is introduced by Owens-Corn- 
ing Fiberglas, Dept. SBS, National 
Bank Bldg., Toledo 1, Ohio. 


Gripnail is held by special ham- 
mer and driven with one solid blow 
to penetrate sheet metal surface 
without causing puncture. It is said 
actually to grab firm hold in metal 
and lock in place. Set solidly, it will 
withstand 50 to 90 lbs. of pull. 

Available in sizes to attach %” 
and 1” thick liner. Permanent flanges 
automatically space head for thick- 
ness used, eliminating quilted effect 
which impedes air flow. 

Write K54 on reply card, page 107. 


SWIVEL NUT SPLITTER 


Stubborn “frozen” and rusty nuts 
now are said to be reached, split, 
and removed easily and quickly with 
HKP Swivel Jaw Nut Splitter in- 
troduced by H. K. Porter, Inc., Dept. 
SBS, 74 Foley St., Homerville 43, 
Mass. 
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Designed to cut nuts up to, and 
including, %” across flats, item’s 
swivel blade is placed against side 
of nut, power screw is turned man- 
ually until jaw is tight against nut, 
and then tightened with hand or 
power wrench until enough pressure 
is applied to split nut. Reportedly, 
tool will not damage bolt from 
which nut is removed, and entire 
procedure takes only a few second’s 
time. 

Tool made of finest heat-treated 
alloy steel, with power screw tip 
hardened and tempered to pre- 
vent “mushrooming” under pressure. 


Hand grips are of plastic, for com- 
fort and no slipping. 
Write K55 on reply card, page 107. 


BUILT-IN LAUNDRY BOX 


Wall saving, built-in laundry box 
— trade named Laundry-Guard — 
is marketed by Butler Engineering 
Co., Dept. SBS, Mineral Wells, Tex. 

Unit designed to keep walls and 
floors dry, preventing rotting caused 
by leaking washer connections. Can 
also be used as safety drain for at- 
tic mounted air conditioning sys- 
tems. 


Drain incorporated in center of 
sloped bottom of box to freely drain 
leaking water directly to main laun- 
dry drain. Tail pipe fits into regular 
one and half-inch main drains. 

Dimensions are 11” x 9%”, not 
including 2” flange. Box itself is 4” 
deep. Standard unit features white 
baked enamel mar-resisting finish. 

Write K56 on reply card, page 107. 


PICNIC LINE ADDITIONS 


Three additions to Bar-B-Nic picnic 
table line are announced by Olson 
Mfg. Co., Dept. SBS, Albert Lea, 
Minn. 

Backrest attaches to picnic table. 
Can be assembled in minutes, using 
do-it-yourself hardware kit, plus 
ordinary lumber. Reportedly rust- 
resistant, it has plated finish, com- 
plete with all necessary bolts, 
screws, and clips. 

All-purpose bench folds compactly 
for storage. Easy to move, it will 
not tip. Said to have sturdy, life- 
time construction. 

Kiddie picnic table is buiit exact- 
ly like regular sized Bar-B-Nic. Ad- 
vantages claimed include walk-in 
design, sled-type legs, flat fold, stur- 
dy construction, rust resistance, and 
plated finish. 

Write K57 on reply card, page 107. 


BATHROOM FIXTURES 


Line of bathroom fixtures with con- 
cealed mounting is announced by 
Mirra-Cote, Dept. SBS, 120 El Se- 
gundo Blvd., El Segundo, Calif. 

All fixtures — including soap dish, 
towel rack or bar, glass holder, robe 
hooks, and paper holder — have 
simple break-away base to permit 
unit to be easily affixed to wall with 
either concealed screws, or with ad- 
hesive. Both glue and screws includ- 
ed with each unit in individual bub- 
ble-packed cards. Glue-on, screw-on 
features permit installation on tile, 
glass, plaster, wood, metal or plastic. 


Bathroom line made of unbreak- 
able nylon, metalized with gold, 
copper and chrome fixtures. 

Write K58 on reply card, page 107. 
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TAG Quality’s WAAYooc 


it runs all the way through the line 


As proof of quality—Fry offers long-term bonds guaranteeing 


performance on every weight and type of shingle in its line. Costs customers 
less per year; means greater consumer satisfaction, less service-calls for you. 
Sound reasons why more and more roofers buy Fry. 


New Fry Bonded 3-tab 12” x 36” 


asphalt shingles; 3 different ; 
weights—3 different bonds. : , 
290 Ibs.—20-year bond; 255 Ibs. 


—17-year bond; 220 Ibs.—15-year bond. 
For full details, see your local ’ 

Fry Distributor, or write Dept. S-10, 3401 @) I Lc | ad 4 @) DUCTS 
Lloyd A. Fry Roofing Company, 

5818 Archer Road, 

Summit (Argo P. O.), Illinois. 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 For more details on above items, use Coupon on Page 107 





STRAPPING TENSIONERS 


Two new strapping tensioners, TH34 
and TH114, are distributed by Sig- 
node Steel Strapping Co., Dept. SBS, 
2600 N. Western Ave., Chicago 47, 
Tl. 

Tensioners apply principle of self- 
energize] feed wheel to manual 
heavy-duty strapping operations. 
High speed strap take-up of TH 
heavy-duty tensioners, teamed with 
unlimited take-up of feed wheel tools 
and flexibility of manual strapping, 
makes models particularly important 
to lumbermen whose operations do 
not lend themselves to stationary or 
semi-stationary strapping stations. 

Strapping can be tensioned and 
sealed as high on pile as man can 
reach or next to ground. Self-ener- 
gized feed wheel uses strap’s own 
recoil tendency to lock it into tool 
during tensioning. 

Tools’ grip enables them to apply 
1 to 1% tons of tension per strap. TH 
tools take %” and 144” strapping in 
gauges from .028” to .050”. 

Write K59 on reply card, page 107. 


AUTOMATIC RELIEF VALVE 


Automatic reseating pressure and 
temperature relief valve is available 
from Queen City Valves, Inc., Dept. 
SBS, P. O. Box 915, Covington, Ky. 

Temperature relief designed to 
begin at 200° F, with full opening 
at 210° F. After proper amount of 
water has been discharged and tem- 
perature falls, valve closes automat- 
ically. It has red brass body, stain- 
less steel control spring, test lever, 
and five-inch exposed extension tube 
with Vernatherm power element. 
Power element is securely assembled 
to tube by thread and solder. 

Valve has %” inlet and %” outlet, 
with pressure settings available from 
100 to 150 psi. Seat opening is said 
adequate to deliver 95,000 Btu’s 
per hour. 

Write K60 on reply card, page 107. 
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BASEBOARD HEATING PANEL 


Sunnybase baseboard heating panels 
— designed for comfort and styled 
for beauty — is development of 
Crane Co., Dept. SBS, 836 S. Michi- 
gan Ave., Chicago 5, IIl. 

Panels are readily adaptable to 
existing and new homes. Incon- 
spicuous, they simply replace ordi- 
nary baseboard, fit flush against 
wall, save valuable floor space, and 
provide comfortable perimeter heat 
diffusion. Installation cost is said un- 
usually low because of simplicity of 
construction, and flexibility of styles. 

Write K61 on reply card, page 107. 


STEEL CELLAR DOOR 


Steel cellar door which reportedly 
can be installed up to 50 per cent 
faster than other basement hatch- 
ways is introduced by Gordon Man- 
ufacturing Co., Inc., Dept. SBS, 
Farmington, Conn. 

Only six nuts and bolts are claim- 
ed to assemble door. All holes for 
securing to foundation may be drill- 
ed with door in place, and no caulk- 
ing on door itself is said to be neces- 
sary. 

Other features include large un- 
obstructed opening, ventilators in 
side panels to reduce condensation, 
safety catch released by hand or 
foot, extra deep flanges on header 
and side panels for protection against 
rain and snow, and latch for tamper- 
proof locking. 

Three sizes are available in 12- 
gauge steel, one model in 16-gauge 
steel. 

Write K62 on reply card, page 107. 


CEILING COVE MOLDING 


Metal step-ceiling cove molding for 
use with gypsum wallboard con- 


struction is distributed by National 
Gypsum Co., Dept. SBS, 325 Dela- 
ware Ave., Buffalo, N. Y. 

Ceiling cove reportedly customizes 
gypsum wallboard construction 
throughout every room of modern 
home. Installing cove over wallboard 
gives two-step effect. Installing it 
against studs and then butting wall- 
board panels against it gives single 
step. 

All cove joints sealed and faired 
by joint compound and tape in man- 
ner that wallboard panels are sealed. 

Write K63 on reply card, page 107. 


DRY-WALL CEMENT 


No exposed nailing or shoring is 
reportedly required with Acorn dry- 
wall cement, product of Wilhold 
Glues, Inc., Dept. SBS, 4600 W. Erie 
St., Chicago 44, Ill. 


“RMI or 6OARD 
APPLIED With DRY 
WALL CEMENT >“ 


Work is done in one continuous 
operation — laminated jobs tape 
quickly and easily to form tight 
smooth surface. Walls are stronger 
and solid. Cement forms film of rub- 
ber between plies, said to contribute 
greatly to solid, stronger, and sound- 
proof wall. Can be applied with 
long-handled paint roller applicator. 

Write K64 on reply card, page 107. 


VERSATILE FLAKEBOARD 


Smooth surface flakeboard, Dura- 
flake, is announced by Wood Fibre- 
board Co., Dept. SBS, Albany, Ore. 

Duraflake has practical and eco- 
nomial uses from furniture to sliding 
doors, floor underlayment, and mo- 
bile homes. Manufacturer imported 
resin blending machine and board 
forming machine from Germany to 
use in Bison system for processing 
flakeboard. In Bison system, all par- 
ticles are passed through forming 
machine, making progressively grad- 
uated board. Then, resin is applied 
to wood particles, insuring uniform 
coverage of largest as well as small- 
est particles. Manufacturer claims 
process results in highest possible 
internal bond. 

Bison system also said to give 
Duraflake surface that prevents tele- 
graphing as well as excellent screw- 
holding qualities and uniform den- 
sity. 

Write K65 on reply card, page 107. 
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World’s largest manufacturer of fibre tubes offers 
a stronger fibre pipe at NO extra cost! 


COMPARE! 22%!"® sreti exceeds gatty test requirements o DUROPIPE is produced through an exclusive new process 
oe called Fipre-Lok. Sonoco’s mors than 60 years’ experience 








cs 16-54 CS 22659 | OUROPIPE-- in the manufacture of fibre products, plus extensive re- 
TEST* Homogeneous Laminated Laminated 


Fibre Pipe Fibre Pipe Fibre Pipe search and development, made possible this new method. 
Crushing Strength 1100 1 per 1250 Ib per 2370 Ib per Many layers of tough, uniform fibres are laminated together 
t min ft min ft min a 


0% gain 0% gain 0.55% gain with a superior bonding agent during the FiBRE-LOK pro- 


max max 


2200 tbs 200 Ibs 2920 ibs cess and the result is a fibre pipe with unexcelled crush and 


Beam Strength 
mn mn 


Flattening (change in dia) 30% max 0% max 0.74% beam stre ngth. 
Not 13,000 'bs 

16,250 Ibs . ’ . 

soe x..¥ Compare and you'll choose DURopiPE— your best buy in 


Coupling Crush Strength ph a 198 Ibs fibre pipe. 


*Using nominal Size of 4 inch Pipe 


**Results obtained by nationally-recognized, independent testing laboratory. 
ORDER THE SIZE YOU NEED ‘ y , 
(All pieces shipped in full standard H - 
length specified . Sonoco ; 
DUROPIPE comes in standard 10’ ‘ 
lengths of 2”, 3”, 4”, 5”, 6”, and 
8” diameters — also 5’ lengths of . 
4” dia. only. One tapered sleeve } ® 


coupling with each length. Per- 


dahon saw crping ts ; 4 BITUMINIZED FIBRE PIPE 


each length) 





Water Absorption 


Axia! Crushing Strength 




















(complies with Commercial Standard CS 226-59) 


1460 SONOCO PRODUCTS COMPANY « HARTSVILLE, S.C. 
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SILENT SALESMEN 





ALUMINUM SIDING LINE 


Measuring 60” x 32”, display features 
three types of aluminum siding in 
all 10 “color-keyed” colors. Siding 
styles displayed are: eight-inch hor- 
izontal, vertical, and “Double 4,” 
narrow horizontal siding. 

Display also features aluminum 
accessory items, such as inside and 
outside corner posts, back-up strips, 
starter strips, and other related 


items. Bound in leather-like, long- 
wearing material, it has _ built-in 
literature rack. 

Contact: Lifeguard Industries, Inc., 
Dept. SBS, 2425 Gilbert Ave., Cin- 
cinnati 6, Ohio. 


RE-INSULATION FILM 


How to bring attic insulation up to 
today’s insulating standards is sub- 





CALL 
HUTTIG 
FIRST... 


they'll have it! 


HUTTIG HAS IT 
IN 14 CITIES.. 


just pick up 
your phone 


ATLANTA 
JA 5-3477 


BIRMINGHAM* 
AL 4-3276 


CHARLOTTE 
ED 2-2146 


Huttig assembly plants and warehouses, in 14 
cities, always ready for you with quality 
building products, kept at peak of completeness. 


On-time delivery is one of many advantages 
of dealing with Huttig. In each city, 
experienced representatives are ready at your 
call to assist with your customers’ problems. 
Pick up your phone... now! 


MANUFACTURERS: ail types of quality millwork, Satin Brand 
Door Units, Satin Seal Window Units, Satin Brand By-Passing 
and Pocket Door Frames, Windows, Frames, Louver 

Doors and Blinds. 


DISTRIBUTORS: nationally known building products... 
Andersen Windowalls, General SSS Doors, Twindow, 
Thermopane, Berry Stee! Garage Doors, Marlite, Upson 
Products, Armatol Wood Preservative, Prefinished Hardwood 
Plywoods, Miami Bathroom Cabinets, Coffman Ornamental 
Iron, Weis2r Locks, WelBilt By-folding Doors, WPP and Fir 
Mouldings, Fir Plywoods. Fir & WPP Doors 


HELPING YOU 
BUILD THE 
SOUTH 


COLUMBUS 
HU 6-4367 


DALLAS 
FL 1-3231 


JACKSONVILLE 
EL 3-8607 
KANSAS CITY + 
BE 1-7080 


KNOXVILLE 
2-6126 


LOUISVILLE 
SP 8-2724 
MEMPHIS * * 
BR 2-2541 

MIAMI 

NE 3-6375 


NASHVILLE 
CY 2-1025 


ROANOKE 
Di 4-6201 


ST. LOUIS 
HA 7-6800 


SASH & DOOR CO. 


Since 1885 ¢ St. Louis 10, Mo. 


* Birmingham Sash & Door Co. ** Memphis Sash & Door Co. 


Fer more details on above items, use Coupon on Page 107 


tAmerican Sash & Door Co. 


ject of 35 mm color sound slide film. 
Brief (nine minute) story, titled 
“Thief in the Attic,” shows danger 
points in attics where added insula- 
tion is needed, and illustrates simple 
steps in re-insulating. Film is claim- 
ed equally suitable for consumer 
audiences or as dealer training tool. 

Contact: Zonolite Co., Dept. SBS, 
135 S. LaSalle St., Chicago 3, Il. 


ALUMINUM SHUTTER UNIT 


Low cost shutter display — No. SR-1 
— is designed to merchandise 1600 
series aluminum shutter line. Dealers 
reportedly can sell shutters along 
with their siding, offering customers 
“package deal.” 

Display is extremely compact and 
lightweight — only 16” x 21” high, 
weighs only 5% lbs. Easy to carry 
by salesmen and perfect for display 
rooms. Actual-size shutter section in 
gloss green is included on display, 
together with color samples of other 
three available baked enamel finish- 
es — red, white, and black. Shutters 
claimed not to warp, peel, or rot. 
Sizes to fit every window. 


f 


BBre% 0. 1000 atuminum suurtens 


Contact: Leigh Building Products 
Div., Air Control Products, Inc., 
Dept. SBS, Coopersville, Mich. 


LAMINATED PLASTICS 


Selector-Visualizer is handy, com- 
plete guide to Formica laminated 
plastic engraving stock for signs, 
nameplates and specialty items. 
Pocket-size folder shows nine colors 
and patterns stocked for immediate 
delivery, including new signal red, 
brown, and Prima Vera woodgrain. 

Charts give at glance information 
on finishes, thickness, sheet sizes, 
properties, plus listing of coast-to- 
coast fabricating facilities, Printed 
acetate overlay enables user to visu- 
alize finished appearance of engrav- 
ed Formica. 

Engraving stock is available with 
black or white core or white sub- 
core over black core for legible, at- 
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Piywall 


lair 


ditterence 
! 


Flair! Fashion! Plywall's new High-Pressure Laminex door skin 
introduces a whole new concept in door design. Distinctive, bold 
wood grain pattern. Subtle neutral coloring. Complements or 
accents any wall, any decor. 

This dynamic advance in door finishes is available to you in the 
new Bellwood/Laminex interior door. Poly-Clad protected against 
mars, scuffs, stains. Guaranteed against fading—-in writing! 

Prefinished—ready to hang. And economical, too. Adds un- 
matched beauty and quality without adding costs. Standard height, 
6’8”. Selection of widths: 2'0”, 2’4”, 2’6”, 2’8”, 3’0”. Also available, 
on order, in finishes to match Poly-Clad Plywali wood paneling. 

See the Bellwood/Laminex door now. It's your newest—and 
best—opportunity for increased door sales and profits! Call your 
distributor, or write: 


PLYWALL PRODUCTS COMPANY, INC. 
Dept. S + Fort Wayne, Indiana + Corona, California 


A SUBSIDIARY OF EVANS PRODUCTS COMPANY, PLYMOUTH, MICH. 





- HIGH-PRESSURE 
= Veelial-> ¢ 


BELLWOOD/LAMINEX DOORS 





tractive, durable signs and name- 
plates. 

Contact: Formica Corp., Dept. SBS, 
4554 Spring Grove Ave., Cincinnati 
32, Ohio. 


NAIL SAMPLE BOARD 


Sample board showing nearly 50 
types of Stronghold line of improved 
fastenings is free to dealers, distrib- 
utors, and architects. Nails report- 
edly make tight fastenings that stay 
tight. 

Claimed to make structures strong- 
er, permit advanced nailing tech- 





niques, virtually eliminate popping 
nail heads, and cut maintenance and 
repair costs. 
Contact: 
Packing Co., 
water, Mass. 


Independent Nail & 
Dept. SBS, Bridge- 


PADLOCK DISPLAY 


Padlock and accompanying padlock 
display highlight No. 955, construct- 
ed with solid brass case and chro- 
mium plated, hardened steel shackle. 

Rekeying and cylinder changes 
are reported quickly accomplished 
by removing entire cylinder assem- 











UPPER 
SASH STOP 


Protects head parting 
stop ... saves labor 
and adds to quality. 


BOWED JAMB 
Self-adjusts to conform 
to sash contraction and 
expansion, assuring 
continuous air seal. 


SPRING 
MOUNTING HOLE 


Centers spring in spring 
cover to insure quiet 


operation. 


i, COATED 

, NAIL FASTENER 

v Driven through spring 
cover, picks up loop in LOWER 

SASH STOP 
Adjusts to 
cottage type 
windows. 


spring to prevent 
spring unhooking. 


re — Es 


FLOCKED 

SPRINGS 

Assure noiseless 
window operation. 


RAISED 
PARTING STOP 
Ci 
ears 





You Dont Have To Lay:'Your Troubleg Are Ov 
THEY NEVER BEGIN If Windows 
Have GRAND RAPIDS HARDWARE 


Take the STILE-MATE Aluminum Weather-Jamb Balance Combina- 
tion for double-hung windows. It’s been test-operated — literally hundreds 
of thousands of times — under the most rugged weather conditions. Result? 
Trouble-free performance and service calls eliminated. STILE-MATE’S 


features are shown above. 


Insist on them, and you'll insist on STILE- 


MATE when you buy double-hung windows. 


Are your salesmen servicing instead of selling? Reduce the grief of 
costly service calls as you increase your list of satisfied custemers. Look 
for STILE-MATE, made only by America’s oldest and largest manufac- 
turer of residential window operative hardware. 


Write For Illustrated Catalog Showing Our Complete Line 
of Window Operative Hardware and Weatherstripping 


GRAND RAPIDS HARDWARE CO. 


QUALITY LEADERS IN SASH HARDWARE FOR OVER 60 YEARS 


560 —Tith STREET 


For more details on above items, use Coupon on Page 107 


GRAND RAPIDS 2, MICH. 





bly from lock bottom. Product has 
same five-pin tumbler security built 
in all other Weiser locks. Nine inch 
chain is also available. 

Display, woodgrained with sales 
message silk screened on it, features 
padlock cutaway. 

Contact: Weiser Co., Dept. SBS, 
4100 Ardmore Ave., South Gate, 
Calif. 


CLOSET POLE SOCKETS 


Retail self-display package contains 
36 pairs of “Pol-Socs,” plastic closet 
and drapery pole socket. Made from 
tough, Hi-Dx polyester plastic, “Pol- 
Socs” are neutral in color and can 
be used without paint or stain finish. 

Installation is claimed fast and 
easy. Each pair has connecting gate 
that can be separated with simple 
twist. User screws socket to wall 
using countersunk screw. Once in- 
stalled, “Pol-Socs” will reportedly 
support any type of “overworked” 
closet pole up to 1%” thick. 


f 


(PoL-socs}} 


a aa ae 


) | 


“Pol-Socs” in two-color retail self- 
display are packed in bulk, 36 pairs 
to carton including screws and nails. 

Contact: Hardware Designers, Inc., 
Dept. SBS, South Hackensack, N. J. 


SOUTHERN BUILDING SUPPLIES for OCTOBER, 1960 





Oth ANNUAL 
* BUILDING MATERIALS * 
EXPOSITION = 


SAN FRANCISCO 
CIVIC AUDITORIUM, BROOKS HALL 


NOV. 13-16 
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It’s a date well-kept—one that will keep your yard 
profitably up-to-date next year, and in years to come. 
This year, your exposition will be the biggest ever. 
You’ll see more exhibits, more new product previews. 
You’ll hear authoritative advice from industry experts 
covering such subjects as: How to Sell Architects, 
Builders, and Contractors; How to Develop a Home 
mprovement Center; How to Sell, Finance, and Profit 
in the Second Home Market; | six other informative 
‘“‘How-to” management sessions. These, and other benefits 
you in San Francisco. 
Gate today! 
n closes November 2. 


Lu ay! 


—plus plenty of pleasures—aw 
Make your date with the Golden 
Money-saving advance registr 
So mail coupon below—do it rig/ 


NATIONAL RETAIL LUMBER DEALERS ASSOCIATION 


Frank E. Heard, Attendance Chairman 
NRLDA EXPOSITION 

302 Ring Bidg., Washington 6, D. C. 
Please send: () Hote! Reservation Forms 

) Exposition Registration Forms 


)} Exposition Tour Information 


Name____. 





Firm 





Address__. 








= Hncecteter 
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FOLDED RULE DISPLAY 


Limited time introductory offer 
brings retailers dozen rules, six X40 
and six 060, plus two free demon- 
strator rules, along with free display 
rack, adaptable to pegboard, wall 
or counter. Unit yields retailer re- 
ported profit of 43 per cent. Any 
order of six rules during introduc- 
tory period will include free demon- 
strator rule. 


Evans Rule Co., Dept. 
Elizabeth, 


Contact: 
SBS, 400 Trumbull St., 


SIDING MERCHANDISER 


Features of Masonite’s new “X” sid- 
ing and free vacation in glamorous 
Hawaii are featured in floor display 
to interest builders in product, as 
well as in contest. 

Two laps of 12” lap siding in new 
7/16” nom. thickness are incorporat- 
ed in unit. Entry blanks for “Name 
*X’ Siding” contest, which closes 
Dec. 21, appear in dispenser at side. 
Cartoon figures point out siding’s 
characteristics and qualities. 


Contact: Masonite Corp., Dept. 


Progressive builders prefer naiJ-Jess 
GANG-NAIL trusses. They know GANG-NAIL. 
trusses are sturdier, steadier, tighter 

and truer. They tote easier and stack better. 
Only genuine GANG-NAIL connectors, 

bearing our trademark, are used by our more 
than 70 licensees, located from Florida to Alaska. 


SBS, 111 W. Washington, Chicago, 
Ill. 


PRE-FINISHED PANELS 


Display, 18” x 36”, featuring new 
line of Idaho white pine pre-finished 
panels is now available free to 
wholesalers and dealers. These se- 
lect panels of Williamsburg & Drift- 
wood finishes are available in both 
4’ x 7’ and 4’ x 8’ sizes. 


Contact: Industrial Plywood Co., 
Inc., Dept. 217-SBS, 105-15 180th St., 
Jamaica 33, N. Y. 


the 

ULTIMATE 

in TRUSS 

& PANEL 
FABRICATSON 


VISIT OUR BOOTH No. 1812 
NRLDA SHOW 
SAN FRANCISCO 


iP | 
a 
UAGANG-NAIL Wall 
wv” Panels, too are in the 
builders’ spotlight. 
They’re rigid, fit 
exactly, because 
they’re engineered. 


Profitable Gang-Nail franchises open in some areas! $3,475 buys all the Gang-Nail equipment 
you need to produce 240 trusses per day. Dept. SBS-10 


GANG-NAIL SALES CO. Inc. 


For more details on above items, use Coupon on Page 107 


7525 N.W. 37th Ave., Miami, Florida 
Tel: OXford 6-0930 
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STRICTLY 
WHOLESALE 





MEMPHIS, TENN.: Standard 
Builders Supplies, Inc., is con- 
structing 50,000 sq. ft. warehouse 
here at investment of about $400,- 
000. E. B. McCool is firm president. 


MEMPHIS, TENN.: Memphis 
Sash and Door Co. recently an- 
nounced plans for its $1,350,000 
expansion program here. Com- 
pany, affiliate of Huttig Sash and 
Door Co. of St. Louis, Mo., will 
construct 100,000 sq. ft. plant and 
offices on five-acre site in Oakville 
section. 


SPOKANE, WASH.: Donald 
Mast has become associated with 
Northwest Lumber Sales. He was 
previously sales manager for West- 
ern Pine Manufacturing Co., divi- 
sion of Herbert A. Templeton 
which merged with Boise-Cascade. 


MOBILE, ALA.: McPhillips Mfg. 
Co., Inc., has been chosen distribu- 
tor for kitchen cabinets, manufac- 
tured by Kitchen Kompact, Inc., 
of Jeffersonville, Ind. Other dis- 
tributors named include Riverside 
Lumber Co., Cape Girardeau, Mo.; 
Braid Electric Co., Nashville, 
Tenn.; and Sash, Door & Glass Co., 
Richmond, Va. 


GREENVILLE, S. C.: Southern 
Sash and Door Co. has been named 
distributor for DuPont polyethy- 
lene film in South Carolina and 
southwestern North Carolina. Firm 
will stock plastic film in types 
specially designed for construc- 
tion and agricultural uses. 


BIRMINGHAM, ALA.: James P. 
Dobbins Sr. will lead nine Kiwanis 
Clubs in Division II of Alabama 
district as lieutenant governor. 
Member of Shades Valley Kiwanis 
Club, Dobbins was elected at State 
Kiwanis convention in Montgom- 
ery. Senior partner of Dobbins 
Brothers Lumber Co., he has been 
in wholesale lumber business 38 
years. 


CARTHAGE, MO.: Four States 
Supply Co. will hold its fifth open 
house on October 15. Ample space 
will be provided for merchandise 
displays, and cash prizes and mer- 
chandise will be given to dealers. 


KNOXVILLE, TENN.: J. B. Hol- 
lingsworth, salesman for Huttig 
Sash & Door Co., has been elected 
president of newly formed Carter 
Optimist Club. 


~e 
For the newest innovation in 
indoor and outdoor cookery, it’s 


Feastmaster 
BARBECUES 


For Mincit opening PRIZE WINNING FIREPLACE Complete barbecue units, 


fireplace. DESIGNS BUILT AROUND ready for EASY INSTALLATION. 


es | He somely styled of sturdy steel 
-S|HEATFORM|=— construction. Maximum simplicity 
of operation and maintenance. 
BEFORE YOU BUILD OR REMODEL, ob- . y 
tain all the information on HEATFORM 
which captures and circulates through 
the home —with LESS FUEL CONSUMPT- 
ION, a large volume of heat lost up the 
chimney by the ordinary fireplace. 
No modern convenience contributes 
more to comfortable living. 





HEATFORM is a complete unit hearth 
to flue, ASSURING PROPER CON- 
STRUCTION and ELIMINATING SMOKE 
TROUBLE. 


HEATFORM SAVES LABOR AND MA- 
TERIAL necessary in the construction of 
the ordinary fireplace and the small : 

extra cost of a HEATFORM fireplace is ODEL PT-500 and CT-400 for use in 
returned many times over in fuel saved hen, patio, or outdoor pit. Crank 
and added comfort. aises or lowers fire, grill remains sta- 


BECAUSE HEATFORM is available in five Chereeel ar: ggparaanmnerans 


models and various sizes the 
. ARCHITECTURAL DESIGN of 
the fireplace is UNLIMITED. 


(Model “D” for the “look- 
through” fireplace and 


Model “M” open front and 
MODEL “S” two sides, not shown.) 
For corner fireplace 
with view of fire INSIST UPON ae 
from front and HEATFORM clectric motor * 
either side. y ; ; : 
For heating efficiency | 9¢ spit avail- | 
. "H) and durability — Sle for all 
IT HAS NO EQUAL. 


| WRITE TODAY | cop FREE DETAILED IN- 


. FORMATION ON ALL MODELS OF HEATFORM AND 
FEASTMASTER or enclose $1 for 52 page (11” x 8%”) 
BOOK, containing 88 BEAUTIFUL PRIZE WINNING 
FIREPLACE DESIGNS, and other valuable 


fireplace information. 
Sold through leading building material and lumber dealers everywhere 


won ae SUPERIOR FIREPLACE COMPANY 


Complete with Dept. SBS Dept. SBS 
copper-hammertone 4325 Artesia Avenue 601 North Point Road 
hood. Fullerton, California Baltimore 6, Maryland 


3 
$ 
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MANUFACTURER NEWS 





DAN B. SEDGWICK, merchandising director 
for Douglas Fir Plywood Assn. since 1953, 
has joined George W. Fotis and Assoc., Inc., 
management consultant firm, as director of 
institutional services. Sedgwick, who created 
DFPA’s extensive merchandising program, 
will provide services in field of executive 
recruiting, with headquarters in New York 
City. Orne of major DFPA promotions originat - 
ed by Sedgwick is production of home plans 
series designed around Lu-Re-Co system. 


KNOXVILLE, TENN.: Rusco 
Window Co. will erect new manu- 
facturing plant with 15,000 square 
feet of floor space in Pleasant 
Ridge Industrial District. It has 
purchased two-acre tract as site. 
In disclosing its expansion plan, 


company announced that it had 
changed its name to Solar Supply 
Co. Expansion program is report- 
edly made necessary by long range 
plans to manufacture galvanized 
steel windows and storm doors 
with color finish. In addition, com- 
pany is exclusive manufacturer of 
Flexalum aluminum awnings and 
Venetian blinds, and is area dis- 
tributor of Rexalum aluminum sid- 
ing. 


CHICAGO, ILL.: Price reduction 
in Masonite Corp.’s line of Royalcote 
cherry woodgrained hardboards be- 
came effective September 1, east of 
the Rockies. Also, woodgrained cher- 
ry panels are now offered in seven- 
foot lengths at no premium in price to 
meet demand for such length in 
basement and attic remodeling. Wal- 
nut woodgrained hardboards in 100 
series will be available in seven-foot 
lengths at no price premium. 


NEW YORK, N. Y.: Robert D. 
Spurgeon is newly-named sales rep- 
resentative for Ruberoid Co. in Ma- 
ryland and Washington, D. C, 


CHICAGO, ILL.: Thomas H. Plun- 
kett has been appointed sales 
representative for Kansas City dis- 
trict of Celotex Corp., serving build- 
ing material dealers in greater Kan- 
sas City area. An eleven-year 
veteran in building industry, he was 
previously salesman for Pittsburgh 
Corning Corp. 


MISSOULA, MONT.: New Van- 
Evan Plywood Co, is making exten- 
sive use of Western larch, hitherto 
unimportant species that will ac- 
count for about 65 per cent of its 
production. Plywood operation is 
largely automated and geared to 
production of about six-million sq. 
ft. per month, to be reached by end 
of November, Plant is laid out to 


EARL L. NAFF has been appointed Southern 
district sales representative for Morgan Co., 
with headquarters in Atlanta, Ga. His terri- 
tory will cover Alabama, Florida, Georgia, 
Mississippi, North Carolina, South Carolina, 
and Tennessee. Naff has 31 years experience 
in millwork sales and related fields, having 
first joined E. L. Bruce Co. in Memphis, Tenn. 





sales 


ant 


offices 


throughout the world 


ussell, inc. 


GENERAL OFFICE: PORTLAND 1, OREGON 


Garage and house doors are among the items available 


from your D & R representative. 


DOMESTIC, EXPORT & IMPORT - RAIL & WATER 
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RONALD O. ANDERSON has been named 
factory sales representative for Andersen 
Corp., covering territory in and adjacent to 
Kentucky and Tennessee, served by com- 
pany’s Louisville, Knoxville, and Nashville 
Windowalls distributors. He replaces John 
Montgomery, who resigned. 


include additional ten-foot produc- 
tion unit throughout, which will 
eventually increase production to ap- 
proximately 10-million sq. ft. per 
month. Van-Evan is joint venture 
of Evans Products Co. of Plymouth, 
Mich., and Vancouver (Wash.) Ply- 
wood Co. Frost Snyder, Van-Ply 
president, heads new company and 
Evans President E. S. Evans Jr. is 
executive vice-president. Eugene 
Maw is vice-president and resident 
general manager. 


TAMPA, FLA.: Bennett S. Krup- 


kin, 37-year roofing industry veter- 
an, has assumed full control of 
Gardner Asphalt Products Co., pro- 
ducer of roofing, flooring, and water- 
proofing compounds. Krupkin report- 
edly will innovate unusual features 
which have been “time-proven-and- 
tested” in many areas of nation. 
There will be no change whatever 
in policy — wholesale distributors 
exclusively will be served, it is 
claimed. 


NORTH MIAMI, FLA.: Frank I. 
Stetson has been appointed sales 
representative here for Stanley 
Building Specialties Div., Stanley 
Works. He will cover St. Petersburg, 
Fla., area from Sarasota _ branch. 
Stetson was previously associated 
with ABC Windows as sales repre- 
sentative. 


COVINA, CALIF.: Phifer Wire 
Products of Tuscaloosa, Ala., has 
opened Western branch plant here. 
Plant, to be known as Phifer West- 
ern, Inc., will be under supervision 
of David Lockwood, vice-president 
and general manager. Other officers 
are Reese Phifer, president; and 
Gordon Lawless, secretary-treasurer. 
Plant will be engaged principally in 
weaving of aluminum insect screen 
wire. 


GRENADA, MISS.: Binswanger 
Glass Co. recently held formal open- 
ing for its enlarged and remodeled 
mirror manufacturing facilities here. 
According to company officials, 
equipment and additional space make 
this plant one of largest and most 
modern mirror manufacturing oper- 
ations in country. Binswanger Mir- 
ror produces quality mirrors distri- 
buted throughout country under 
“Tru-Flect” label, as well as sup- 


WILLIAM H. ZEGERS has been appointed 
president of Zegers, Inc., of Chicago, manu- 
facturers of window weatherstripping and 
balancing equipment. From 1954 through 
1956, Zegers coordinated company’s sales 
and advertising activities. For past three 
years, he has been vice-president in charge 
of marketing. As president, Zegers will de- 
vote personal attention to company’s current 
expansion program in both new products and 
facilities. New plant has already been com- 
pleted in Peotone, III, which will be devoted 
to strip coating of aluminum and steel. 


plying custom mirrors for furniture 
manul 


turers, 

DECATUR, ALA.: Warehouse con- 
taining 14,000 sq. ft. of space has 
been structed by Harbor Plywood 
Corp.. division of Aberdeen Ply- 
woods and Veneers, Inc., of Aber- 
deen, Wash. The $40,000 building 
will be wholesale outlet for Wash- 





are represented by over 150 
men in sales of West Coast lumber products. 


DANT & RUSSELL OFFICES IN 
WASHINGTON, D. C. 
FORT LAUDERDALE, FLORIDA 
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West Coast Lumber Association 


SUGAR PINE- PONDEROSA PINE 


DOUGLAS FIR - WHITE FIR 


CALIFORNIA INCENSE CEDAR 


Our large timber resources and thor- 
oughly modern plants enable you to 
get the lumber you want when you 
want it. 

Standard lumber items, mouldings, cut 
stock, glued panels, interior trim, window 
and door frames, venetian blind slats and 
furniture parts. 


Expert finger jointing. 
Fast service on mixed cars. 


Cooperating fully with 
the National Wood 
Promotion Program 


The Ralph L. 


SMITH 


Lumber Company 


ANDERSON, CALIFORNIA 


Member: Western Pine Association 


Ponderosa Pine Woodwork 








LOOK FOR 
THE 
3) BRAND 
ON THE END 


é 
New WARNER 


Sales Kfiliin 


COMPLETE TOOL CENTER 


An entire paint tool department in one compact display! 





Rotates for easy viewing! 

Sells 35 different tools! 

Only 5 feet high—26” across! 

Every tool within easy reach! 
Available as floor or counter display! 
Full 40% discount on all tools! 


TOOL CENTER FREE WITH ASSORTMENT #1023 
Here’s the BIG PROFIT PICTURE! 


Total retail value 
Assortment 1023 costs you 


YOUR PROFIT 


[_] Send Assortment 1023 and FREE Tool Center and bill me 


$121.52. 
[] Send literature on New Warner COMPLETE TOOL CENTER. 


Company 





Name 
Address 
Jobbers Name: 














WARNER MANUFACTURING CO. 


819 - 16th Avenue S. E. M olis 14 a 


The Post That’s 


FARM-TESTED 








V 


Since 1915 over 60 million 
of these straight, strong, 
durable LONG-BELL posts 
have been installed on the 
farms and ranches of 
America. 

Pressure-treated with 
100% creosote or with 5% 
Penta solution they guaran- 
tee years and years of trou- 
ble-free fenceline service. 

Stock the famous L-B post 
for real customer satisfac- 
tion. 


manufactured only by 
* 
Wood Preserving 
6 oe e 
Division 
of 
International Paper Company 
Kansas City, Mo. & DeRidder, La, 





RICHARD J. ENGLISH has been appointed 
to sales force of Fry-Holbrook and Assoc., 
Inc., manufacturers’ representatives of At- 
lanta, Ga. English will do dealer sales pro- 
motion work for Evans Rule Co., Elizabeth, 
N. J.; Devcon Corp., Danvers, Mass.; and 
Gilmour Mfg. Co., Somerset, Pa. He attend- 
ed the University of Georgia. 


ington company’s plywood products, 
servicing north Alabama and middle 
Tennessee. Company now has ware- 
houses in Memphis and Atlanta. 


CHICAGO, ILL.: E. David Bossier 
has been named sales representative 
for Zonolite Co., miner and proces- 
sor of vermiculite. Bossier will serve 
engineers, architects, and building 
supply dealers in portions of Louis- 
iana and Mississippi. Company mar- 
kets insulation products for home 
and industry, fireproofing and acous- 
tical materials, and lightweight ag- 
gregates for plaster and concrete. 


CORPUS CHRISTI, TEX.: Charles 
Allison has been appointed senior 
sales representative here for Texas 
district of Celotex Corp. He will 
serve building material dealers here 
and in Rio Grande Valley. Veteran 
of eight years in building materials 
field, Allison was most recently with 
Corpus Christi wholesale firm. He 
has been president of Hoo-Hoo Club 
No. 58. 


PORTLAND, ORE.: Oregon-Paci- 
fic Forest Products Corp. will be 
new corporate designation of two 
firms formerly doing business under 
one roof as Oregon-Pacific Lumber 
Co. and Oregon-Pacific Plywood 
Corp. Henceforth, former lumber 
and plywood companies will operate 
as divisions of new corporation. 


RALEIGH, N. C.: William G. Pol- 
ley has been reappointed senior sales 
representative for Atlanta district 
of Celotex Corp. Polley will serve 
building material dealers in Durham, 





Used with precision DUO-FAST staples... 


these tackers keep working 
»e. or we service them FREE! 


Yes, that’s the deal with Duo-Fast. All your customers do is 
keep their Duo-Fast Staple Guns or Hammer Tackers (which 
you supply) on a steady diet of quality Duo-Fast Staples 
(which you also supply). Under our famous FREE SERVICE 
GUARANTEE, your nearby Duo-Fasr Distributor keeps these 
tools in top working condition . . . without cost to you or your 
customers. They gain time and money—you gain time, money 
and good will. 

You'll like dealing with DUO-FAST. You'll like the quality Tack- 
ers... the precision Staples in 5M and 1M packs... the free 
sales aids. Let us prove it. Send today for the dealer facts... 
including FREE Bulletin FT-26. 


NEW S-762 


STAPLE NAILER 


drives 1/2” staples 


If you operate a sash and 
millwork shop, or if you 
do home prefabrication 
work, you'll find the S-762 
a real time and money 
saver. Send today for com- 
plete information. 


FASTENER CORPORATION 
FAS? 3708-02 River Road 
Franklin Park, Ul. 
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one giant 
triangular 
louver 

— accommodates 


Here’s the ventilating louver the build- 
ing industry has been waiting for... 
one giant triangular aluminum louver 
which will accommodate any roof pitch 
from 2-12 to 10-12! It can be quickly 
and simply adjusted in a matter of seconds. 
In addition, the new LoManCo Full- 
Range Vari-Pitch offers another big plus 
—regardless of pitch setting, whether 
used with modern low pitched 2-12 or 
3-12 roofs (7-12, 8-12, or even 10-12 pitch 
roofs)—this amazing new LoManCo 
Louver still delivers maximum free area 
of ventilation. No other triangular venti- 
lating louver on the market gives you 
this amazing combination of versatility 
and ventilating capacity! 
@Most versatile louver on the market— 
unequalled for adaptability 
@Provides more free area of ventilatién per 
dollar invested : 
@ Gives constant, maximum weather protection 
@3 sizes will satisfy a wide range of users .. 
eliminates stocking problems for dealers 
and builders 
@Comes completely assembled ready to install 
with 8 x 8 mesh aluminum bug screen 
e@Center spacer bar with clips eliminates sag- 
ging slats 
@Heav gauge rustproof aluminum construc- 
tion throughout 


0-12 roof 


pitches! 











Unique Automatic 
Slat Adjustment Feature 


Slats are attached to louver frame 
by means of ‘‘pivots"’ which auto- 
matically adjust blade settings as 
you change pitch of the louver. 
Drawings above show position of 
slats when louver is set for 2-12 
pitch and 10-12 pitch roofs. 


Ask your jobber about the new LoManCo Full-Range Vari- 
Pitch or write for information and our complete line catalog. 


wa 


OUVER Manufacturing Co. 


World’s largest manufacturer of ventilating louvers 
3603-SB Wooddale Avenue e Minneapolis 16, Minnesota 
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PHILIP SHEEHAN has been appointed to 
newly-created position of coordinator of ad- 
vertising and promotion in Caloric Appliance 
Corp.’s Southeastern division. Sheehan, who 
joined company a year ago, was sales repre- 
sentative prior to his appointment. 


Salisbury, Fayetteville, Lumberton, 
and Burlington. Employed as Atlan- 
ta district salesman from 1953 to 
1958, Polley was most recently sales 
manager for Thomason Plywood 
Corp. He has ten years experience 
in building materials field. 


GARLAND, TEX.: Jack Barker 
has been named sales representative 
for Texas-Louisiana territory by 
Pecora, Inc. In his new position, 
Barker will be responsible for serv- 
icing all sales contacts in that area 
and will endeavor to open new 
channels of distribution for Pecora 
products. 


MUSKEGON, MICH.: Clarke Floor 
Machine Co. is now division of 
Studebaker-Packard Corp. Clarke is 
one of nation’s leading manufactur- 
ers of floor maintenance equipment. 


NEW YORK, N. Y.: National of- 
fices of Mastic Tile Division of Rub- 
eroid Co., formerly located at 99 
Park Ave., here, have been consoli- 
dated with those of parent company 
at 500 Fifth Ave. Move—designed to 
effect closer liaison between Ruber- 
oid and its tile division — is tem- 
porary, pending completion of 21- 
story building which Ruberoid will 
occupy next spring. 


LOCKLAND, OHIO: Production 
facilities are being set up in Philip 
Carey Mfg. Co.’s plant here to dou- 
ble manufacturing capacity for Ca- 
reytemp, industrial heat insulation 
material. Facility is scheduled for 
operation early in 1961. Plans are 
now under study for further ex- 
pansion of Careytemp production 
capacity, as required, in Philip Carey 
plant at Lennoxville, Quebec. 
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INFORMATION CENTER 


BOOKLETS @ NEW PRODUCTS © ADVERTISEMENTS 


Help yourself to free literature 
and more details on any prod- 
ucts or advertisements in this 
issue. 


Instead of writing a dozen different manufacturers for free 
literature and more information on new products, just insert 
in the appropriate space provided on one of these postage- 
free cards the key numbers of the items in which you are 
interested, and drop the card in the nearest mail box. 

Use the cards also to get details on any advertisement— 
just insert the name of the company and page number in the 
space provided. 


Southern Building Supplies pays the postage! 


OCTOBER, 1960 


L 
t 
i 
! 


: Send information on these NEW PRODUCTS (fill in key numbers): 


Send free information on these ADVERTISEMENTS: 
sicie PD scciranienncistnmiiiinmuasiin 
Address (number and ‘street) senor slias ilceeeil aia a aia oe 
Neer eee Ae _ Lone ies - State icaiaaaunens = 


be I IIIE..inrsosiniseinsieconsmeitiindstesteset 
| Address (number and street) 





se, 


These cards 


you get 
valuable 
information 


Will be Paid 
by 
Addressee 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 662, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Building Supplies 


806 PEACHTREE ST, N. E 
ATLANTA 8, GEORGIA 


Postage No Postage 
Will be Paid Stamp Necessary 
If Mailed 


by z 
in the 
Addressee United States 


BUSINESS REPLY CARD 


FIRST CLASS PERMIT NO. 562, SEC. 34.9, P. L. & R., ATLANTA, GA. 


Southern Building Supplies 


806 PEACHTREE ST. N. E 
ATLANTA 8, GEORGIA 





104 Wrought Iron Railings, Columns 
— Four-page catalog shows simplic- 
ity of new heavyweight Phos-Fused 
railing section, plus variety of col- 
umn designs, in addition to different 
line of lantern posts and lanterns. 
Catalog shows what Phos-Fused is 
and what it does for home-owners. 
Complete dealer program is also dis- 
cussed. Versa Products Co., Dept. 
SBS, Lodi 4, Ohio. 


106 Hardboard Uses — A new eight 
page booklet, “How to Use Weyer- 
haeuser Hardboards” includes detail- 
ed drawings and descriptions on 
structural practices and principles. 
Photographs and drawings show uses 
and application procedures of Weyer- 
haeuser Weytex, Weylite, and Wey- 
base Cardhanrd in typical new 
building, remodeling, attic, garage, 
and farm use. Silvatek Div., Box S, 
Weyerhaeuser Co., Dept. SBS, Ta- 
coma 1, Wash. 


107 Redwood Paneling — Practical 
technical booklet prepared by John 
Reno, “Proper Specs for Redwood 
Paneling,” tells how to specify, in- 
stall, and finish interior paneling for 
trouble-free service. Pacific Lumber 
Co., Dept. SBS, 35 E. Wacker Dr., 
Chicago 1, Il. 


108 Aluminum Siding — Descriptive 
folder, titled National “Pittsburgh 
Lock,” gives sales pointers and ap- 
plication instructions on low-cost 
siding with premium features. Na- 
tional Metal Products Co., Dept. SBS, 
. Gateway Center, Pittsburgh 22, 
a. 


109 Window Sash Balances — The 
Spiralflex weatherstrip-sash balance 
is described in a catalog sheet. The 
unit does not need individual part- 
ing bead and assures plumb installa- 
tion. It has spiral balances. Caldwell 
Manufacturing Co., Dept. SBS, 64 
ee Street, Rochester 14, 


112 Home Buyer’s Guide — Booklet 
gives helpful information on house- 
buying, including such considera- 
tions as neighborhood, lot, roofing, 
insulation, kitchen, hot water, bath- 
room, plumbing, electrical system, 
basement, attic, heating, cooling, and 
financing. Southern Pine Assn., Dept. 
SBS, Box 1170, New Orleans 4, La. 


113 Decorative Door Lights — Cata- 
log describes and gives specifications 
for Royalite packaged, glazed flush 
door inserts, aecorative moldings and 
lights, Royalouvers, and oak thresh- 
olds. Southern Door Lite Co., Dept. 
SBS, 46 Westland Boulevard, S. W., 
Atlanta 10, Ga. 


114 Polyethylene Sheeting — Cata- 
logs, prices, and samples of pure 
polyethylene sheeting in four thick- 
nesses, widths from 3’ to 32’, are 
available from Warp Bros., Dept. 
SBS, Chicago 51, Il. 


116 Masonry Fill Insulation — Data 
sheet gives complete information on 
Zonolite’s new water-repellent in- 
sulation for concrete block and cavi- 
ty wall insulation. Tables show re- 
ductions up to 50 per cent in heat 
transfer, resulting in lower heating 
and air conditioning costs. Zonolite 
Co., Dept. SBS, 135 S. LaSalle Street, 
Chicago 3, IIl. 


HELPFUL 


BOOKLETS 


(Use reply card on page 107) 











117 Plaster Reinforcement — A 20- 
page research booklet reports “The 
Crack Resistant Properties of Gyp- 
sum Lath and Plaster Angles Form- 
ed by the Intersection of Walls and 
Walls with Ceilings Reinforced With 
Various Types of Metal Reinforce- 
ment.” It shows the superior per- 
formance of Keycorner wire mesh. 
Keystone Steel & Wire Co., Dept. 
SBS, Peoria 7, Ii. 


118 Aluminum Siding — Literature 
describes and shows Reynolds alu- 
minum Lifeguard weatherboard sid- 
ing. Siding is available in horizontal 
and vertical panels and finished in 
ten baked enamel colors. Reynolds 
Aluminum Supply Co., Dept. SBS, 
P. O. Box 1367, Atlanta 1, Ga. 


119 Plastic-Finished Panels — Full- 
color catalog covers Marlite’s line of 
plastic-finished hardboard wall and 
ceiling panels. It shows a full varie- 
ty of colors and patterns — Hi- 
Gloss, Marble Panel, Woodpanel, 
plank, block, and Korelock. Marsh 
Wall Products, Inc., Dept. SBS, 
Dover, Ohio. 


120 Asphalt Roofing Materials — 
Four-page catalog insert gives com- 
plete specifications, descriptions of 
uses, and directions for both cold 
and hot applications. It covers as- 
phalt roofing and coatings and ce- 
ments. Lion Oil Co., Asphalt Sales, 
Dept. SBS, El Dorado, Ark. 


121 Fir Plywood Facts — Available 
to dealers and their employees is a 
48-page pocket-size fir plywood guide 
which includes basic grade-use data, 
advantages, and much “know-how.” 
Douglas Fir Plywood Assn., Dept. 
SBS, 1119 A Street, Tacoma 2, Wash. 


122 Plastic Water Putty — Catalog 
sheet shows home uses for Durham’s 
Rock-Hard water putty, explains 
how to color it, and lists types of 
customers who find it “indispens- 
able.” Donald Durham Co., Dept. 
SBS, Box 804-0, Des Moines, Iowa. 


123 Recessed Oven and Range Units 
— A full-color brochure gives in- 
formation and specifications for Mod- 
ern Maid built-in ovens and top 
units. It includes distributor proposi- 
tions to dealers of sales display space 
and salesmen to call on builder trade. 
Tennessee Stove Works, Dept. SBS, 
Chattanooga 1, Tenn. 
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125 Masonry Wall Reinforcement — 
Bulletin gives specifications and 
shows Dur-O-waL masonry wall 
reinforcement with cavity, bonded, 
coursed, or stacked course masonry 
wall, and wall with plaster. Dur-O- 
waL Products of Alabama, Inc., 
Dept. SBS, P. O. Box 5446, Bir- 
mingham 7, Ala. 


126 Hardwood Flooring — “The 
Hardwood Flooring Handbook,” a 
manual for retail lumber dealer 
salesmen, and “How to Install Hard- 
wood Strip Floors Over Concrete 
Slabs” contain essential information 
on hardwood flooring. The Atlanta 
Oak Flooring Co., Dept. SBS, 920 
earwent Avenue, S. E., Atlanta, 
a. 


130 Sash Balance and Metal Weath- 
erstrips — Southern Metal’s one- 
piece sash balance and weatherstrip 
is described and illustrated in Cata- 
log 57J. Catalog 57B has pictures 
and specifications for a complete 
line of thresholds and weatherstrips. 
Southern Metal Products Corp., Dept. 
SBS, 1775 Airways Blvd., Memphis 
14, Tenn. 


131 Pressure-Treated Lumber — 
“Safeguard Building Dollars With 
Wolmanized Pressure-Treated Lum- 
ber” is a 16-page brochure illus- 
trating applications of lumber treated 
against deterioration from rot-pro- 
ducing fungi and termites. Koppers 
Co., Inc., Dept. SBS, 750° Koppers 
Building, Pittsburgh 19, Pa. 


137 Builder Products — Fully-illus- 
trated 32-page booklet describes 
complete line of Insulite building 
materials, including sheathing, prim- 
ed siding, roof deck, shingle backer, 
ceiling tiles, interior wallboards, 
hardboards, and insulating wool. 
Also, handy application tips are of- 
fered. Insulite Division, Minnesota 
& Ontario Paper Co., Dept. SBS, 500 
ee Building, Minneapolis 2, 
ViInN 


139 Steel Frame Buildings—Twelve- 
page brochure shows standard sizes, 
details, accessories, and varied uses 
of Dixisteel rigid-frame and Lo-line 
buildings. It also presents all-steel 
canopy units for shelter or display 
uses. Atlantic Steel Co., Dept. SBS, 
P. O. Box 1714, Atlanta 1, Ga. 


144 Self-Sealing Asphalt Shingles — 
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Color folder describes and illustrates 
Ruberoid’s self-sealing asphalt strip 
shingles. Special sealing agent re- 
portedly is factory fused to each 
Shingle, with sun’s heat activating 
sealant and securely sealing each 
shingle. Written wind-warranty 
against blow-offs. Ruberoid Co., 
Dept. SBS, 500 Fifth Ave, New 
York 36, N. Y. 


145 Western Lumber Sources — A 
ee booklet gives mill person- 
nel, capacity, and facility informa- 
tion on mills producing Douglas fir, 
West Coast hemlock, Western red 
cedar, and Sitka spruce lumber. 
West Coast Lumbermen’s_ Assn., 
Dept. SBS, 1410 S. W. Morrison 
Street, Portland 5, Ore. 


150 Fiber Roof Coating — “The Easy 
and Low Cost Way to Repair and 
Renew Roofs” is a folder covering 
the uses of Gardner asphalt-asbestos 
roof coating. Gardner Asphalt Prod- 
ucts Co., Dept. SBS, P. O. Box 5776, 
Tampa, Fla. 


151 Wood Shutters and Doors — 
Descriptive catalog shows beauty, 
uality, and outlines profits on Wing- 
jne Fit ‘n’ Finish shutters, Wing- 
Crest interior shutters, and Wing- 
Line a doors. Sam A. Wing 
Co., Inc., Dept. SBS, 5035 Willis 
Avenue, Dallas 6, Texas. 


152 Wood Paneling — Full-color 
brochures and a folder illustrate and 
describe plywood, Ripplewood, and 
California redwood wall paoeting. 
Georgia-Pacific Corp., Dept. SBS, 
Equitable Building, Portland 4, Ore. 


154 Metal Building Products — Cata- 
log 57 gives specifications and shows 
uses of Vestal fireplace circulators, 
dampers, accessories, steel lintels, 
bridging, wall ties, mortar boxes, 
garbage receivers and access doors. 
Vestal Manufacturing Co., Dept. 
SBS, Sweetwater, Tenn. 


159 Aluminum Nails — Colorful 
folder includes A.A. file giving 
specifications on Nichols Never-Stain 
aluminum nails in the complete line 
of 24 types. Packing data and indiv- 
idual use applications also are in- 
cluded. Nichols Wire & Aluminum 
Co., Dept. SBS, 1725 Rockingham 
Road, Davenport, Iowa. 


160 Builders Hardware — Colorful 
“All Through the House” brochure 
features Dexter locksets for every 
door in the house, plus screen and 
combination door locks, door closers 
and matching cabinet hardware. 
Dexter Lock Div., Dexter Industries, 
Inc., Dept. SBS, 1601 Madison Ave., 
Grand Rapids, Mich. 
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163 Window Glass — A _ 15-page 
booklet describes and illustrates the 
L. O. F. process of sheet drawing flat 
glass, the types and general uses, 
and gives selection and physical 
specification data. Booklet also shows 
dealer sales aids, such as signs and 
display-storage racks, and gives 
pointers for glazing and proper cut- 
ting of glass. Libbey-Owens-Ford 
Glass Co., Dept. SBS, 608 Madison 
Avenue, Toledo 3, Ohio. 


165 Asphalt Shingles — Color-illus- 
trated catalog gives descriptions and 
specifications for Barrett asphalt 
shingles, asbestos-cement sidings, 
prepared roofing, protective prod- 
ucts, and insulation products. In- 
dividual folders are available on 
Ever-Fast shingles and wide-tab 
Ranchline asphalt shingles. Barrett 
Division, Allied Chemical Corp., 
Dept. SBS, 40 Rector Street, New 
York 6, N. Y. 


166 Woodwork Products—Four color 
booklets include photographs, de- 
scriptions, and specifications for the 
Bilt-Well Super 7 removable win- 
dow, Bilt-Well casements, awning 
windows, and cabinet units. Two 
folders are available giving details 
on the Bilt-Well glass panel Bel- 
vedere door and Bilt-Well cabinet 
units with birch fronts. Caradco, Inc., 
Dept. SBS, Dubuque, Iowa. 


167 Spun Wool Insulation — Litera- 
ture is available explaining the ad- 
vantages and savings in the use of 
insulation with improved Insulaire 
Spun Wool. Made by a new mineral 
fiber process, the permanent min- 
eral wool insulation comes in fully 
guaranteed bags or tubes in stand- 
ard and odd sizes. Industrial Prod- 
ucts Co., Inc., Dept. SBS, Mt. Pleas- 
ant, Tenn. 


168 Wood Specialty Products — Lit- 
erature contajning information about 
Bradley-Southérn wood products is 
now available. Trim, moldings, thres- 
holds, panels, stair treads, and floor- 
ing in oak and pine are covered. 
Unit wood blocks in beech and pecan 
are also produced by the company. 
Bradley-Southern Division, Potlatch 
re gear. Inc., Dept. SBS, Warren, 
rk. 


171 Machine-Made Screens — Liter- 
ature is available on Rudiger-Lang 
Tru-Frame, Tension-Tite and Roll- 
Away window screens. The auto- 
matic machine production is said 
to afford the advantages of greater 
uniformity, better — control, 
and lower cost. Rudiger-Lang Co., 
Dept. SBS, 2701 Eighth Street, Ber- 
keley 10, Calif. 


172 Modern Wood Paneling — Col- 
orful literature describes Long-Bell’s 
varieties of Flakewood paneling for 
quality interiors, and Ven-O-Wood 
paneling species. Other brochures 
show hardwood plywood featuring 
Super Satin-Surface, and Long- 
Bell Flakewall. Long-Bell Div., In- 
ternational Paper Co., Dept. SBS, 
Longview, Wash. 


173 Vitrified Clay Pipe — Circular 
describes the Oconee wedge lock, 
a factory-made plastic joint that 
reportedly snaps together instantly. 
Information also is available on 
Oconee’s line of burned clay prod- 
ucts, including vitrified clay pipe, 
vitrified clay fittings, vitrified flue 


liners, drain tile, and face brick, 
Oconee Clay Products, Dept. SBS, 
Milledgeville, Ga. 


174 Aluminum Weatherstrip — Lit- 
erature is available describing the 
efficiency and durability of Meta- 
Lane weatherstrip on window units. 
MetaLane reportedly never loses its 
resilient weather-tightness, will not 
corrode or wear, will not discolor 
masonry or woodwork, and always 
keeps windows operating freely. 
Monarch Metal Weatherstrip Corp., 


Dept. SBS, 6343 Etzel, St. Louis 4, 
Mo. 


175 Fiberglass Panels — Promotion 
material, including newspaper mats, 
displays, booklets, folders, posters, 
and streamers for plasticoated panels 
and Barclite fiberglass panels are 
now available from Barclay Manu- 
facturing Co., Inc., Barclite Corp. of 
America, Dept. SBS, Barclay Build- 
ing, New York 51, N. Y. 


176 Gypsum Wallboard — Descrip- 
tion of Bestwall fireproof psum 
wallboard — reinforced wit lass 
fibers for simpler application, clean 
scoring and snapping, and crack re- 
sistance — is included in material 
offered by Bestwall Gypsum Co., 
Dept. SBS, Ardmore, Pa. 


177 Drawer Slides — Information 
cg KV drawer slides is avail- 
able. Five slides, ranging from the 
lightweight extension slide to the 
extra heavy-duty model, are de- 
scribed. The slides are said to be so 
constructed as to prevent drawers 
from sagging or sticking. Knape & 
Vogt Manufacturing Co., Dept. SBS, 
Grand Rapids, Mich. 


178 Roofing Shingles — Based on 
just ten colors, the “Color-Tuned” 
line of roofing shingles is the subject 
of informative material offered by 
the manufacturer. Such advantages 
as reduced inventory, freeing capi- 
tal, and faster sales are pointed out. 
Certain - teed Building Products 
Corp., Dept. SBS, Ardmore, Pa. 


179 Redwood Lumber Products — 
Dealers may obtain informative lit- 
erature concerning Noyo redwood 
sidings and moldings. The company 
prides itself on careful milling, ship- 
ping, and high quality maintenance 
of its certified KD, treated, or nat- 
ural redwood. Union Lumber Co., 
Dept. SBS, Fort Bragg, Calif. 


180 White Fir Lumber — Details on 
kiln dried TW&J white fir lumber 
are available, covering its qualities, 
uses, sizes, and delivery information. 
Information also covers TW&J white 
fir lineal moldings and fiush door 
cut stock. Tarter, Webster & John- 
son, Inc., Dept. SBS, P. O. Box 3498, 
San Francisco 19, Calif. 


182 Millwork Products — Informa- 
tion concerning all types of mill- 
work products—Satin Seal door and 
window. units, by-passing and pocket 
door frames, windows, frames, lou- 
ver doors and blinds — may be ob- 
tained from the Huttig Sash & Door 
Co., Dept. SBS, St. Louis 10, Mo. 
Also catalogued are addresses of 
representatives, assembly plants, 
and warehouses. 


183 Fireplace Units — Construction 
information is available for five 
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Heatform models of various sizes 
—each reported to accommodate 
any design of single or multiple 
opening fireplace. Also available at 
nominal cost is a 52-page book con- 
taining information about 88 Heat- 
form fireplace designs selected from 
national competitions. Superior Fire- 
place Co., Dept. SBS, 4325 Artesia 
Avenue, Fullerton, Calif. 


185 Extra-White Cement — Informa- 
tion on uses, advantages, and spec- 
ifications of Trinity White portland 
cement — claimed to be the whitest 
of all cements — is available from 
Trinity White Division, General 
Portland Cement Co., Dept. SBS, 
Chicago, Ill. 


186 Millwork Products — Informa- 
tion concerning manufacture, treat- 
ment, finger jointing, and shipping 
of its standard items, plus mold- 
ings, interior trim, and og panels, 
is available from the Ralph L. Smith 
Lussier Co., Dept. SBS, Anderson. 
alif. 


188 Cedar Shakes and Natural Stone 
— Twenty-page book shows how 
Shakertown cedar shakes and sil- 
vara natural stone add beauty and 
charm to any architectural style. 
Shows various applications of cedar 
sidewall shakes, genuine silvara 
stone, handsplit cedar roof shakes. 
Stone can be used on interiors or 
exteriors. Shakertown Corp., Dept. 
SBS, 20310 Chagrin Blvd., Cleve- 
land 22, Ohio. 


190 Adjustable Louvers — Descrip- 
tive folders are available on Leslie 
Adjust-A-Pitch series LX king-size 
louvers, fixed triangular louvers, and 
Leslie’s rotary turbine ventilators, 
stationary-type, or revolving head- 
—_ ventilators. Literature includes 
illustrations, specifications, sizes and 
dimensions. Leslie Welding Co., Dept. 
SBS, 11241 W. Melrose St., Franklin 
Park, III. 


191 Shellac and Primer — Folder 
gives description and simple in- 
structions for using Fulton Pure 
Shellac to finish new or scraped 
floors, to finish unpainted furniture, 
cabinets, paneling, shelving, and to 
prime and seal walls and woodwork. 
It also describes Fulton Q-Dee Prim- 
er — said to prime, seal, and kill 
stains on any type surface. Fulton 
ye Co., Dept. SBS, Sumter, 


192 Window, Door Screen Frames — 
“Manufacturing Methods and As- 
sembly Order Manual” gives step- 
by-step illustrated information on 
Aluma-Fab window and door screen 
frames. Detailed specification sheets 





and, Man, how it sells! 
We can hardly meet the 
demand for this terrific 
line of barbecue built-ins! 





Model 55G 
GAS MODEL 
SHOWN 





CHAR-GRILL 


gas ¢ electric * charcoal 
BUILT-IN BARBECUE GRILLS 


It’s the moving-est line you’ve ever handled! Architects, 
builders and custom home owners across the land love the 
appeal of an indoor, year-round barbecue nook and prove 
it by buying Char-Grill. Models for wood or metal cabinets, 
or masonry. Installs in kitchen, recreation room, even out- 
doors on the patio. High-capacity vent-hoods and a full line 
of accessories including grille covers and electric cooking 


spits. Write for complete information 


F \ Majestic 414 Erie Street, 
¥ e Co., Inc. Huntington, Ind. 
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are included on aluminum window 
and screen door frame and acces- 
sories, aluminum combination storm 
window materials, triple-track and 
triple-tilt storm window materials, 
and aluminum storm door frames 
and accessories of the Southeastern 
Tool & Die Co., Dept. SBS, P. O 
Box 263, Birmingham 2, Ala. 


194 Plastic Finished Paneling—Full- 
color booklet describes uses of dec- 
orative wallboard, showing its in- 
stallation in kitchens, bathrooms, 


and playrooms, in tile and pearltone 
finishes, as well as wood-grained 
and marble-tone hardboard. A spe- 
cial section is devoted to company’s 
new perforated hardboard. Panel- 
board Manufacturing Co., Inc., Dept. 
a; 222 Pacific Street, Newark 5, 
ide 


195 Builders’ Lock Information — 
A new eight-page “Builders Book- 
let” No. 688 illustrates beauty, con- 
venience, and dependability of 
Schlage locks. It includes complete 
selection of lock and escutcheon de- 
signs, exploded views of lock assem- 
blies, and concise installation in- 
structions. Schlage Lock Co., Dept. 
SBS, P. O. Box 3324, San Francisco 
19, Calif. 


198 Plywood Sales Aids — William- 
ette Valley Lumber Co. offers folders 
describing dependability and other 
features of Teco-tested plywood. One 
folder shows all Teco grade stamps, 
giving uses. Additional folders fea- 
ture other Willamette products. Wil- 
lamette Valley Lumber Co., Dept. 
SBS, Dallas, Ore. 


205 Sash Hardware — Illustrated 
catalog available to dealers includes 
basic material on sash hardware. 
Grand Rapids Hardware Co., Dept. 
SBS, 560 11th St., N. Grand 
Rapids 2, Mich. 


207 Aluminum Louvers — Details 
contain specifications on complete 
line of aluminum and galvahized 
LoManCo louvers. Catalog also con- 
tains information on alunijnum win- 
dow shutters, adjustable closet rods, 
and exhaust fan vent hoods. Louver 
Mfg. Co., Dept. SBS, 3603-SB, Wood- 
dale Ave., Minneapolis, Minn. 


208 Hardware Brochure — Fourteen 
page brochure features eye-catching 
exterior and interior hardwaré in- 
stallations to help home-owner- 
builder select proper decorative and 
functional pieces. Full-color illustra- 
tions simplify selection of correct 
hardware for various architecture. 
Medalist Hardware Div., National 
Lock Co., Dept. SBS, Rockford, I11. 
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209 Roof Truss Hardware — Ad- 
vantages available in United Truss 
hardware are outlined in a booklet, 
furnished on request, detailing all 
popular-size trusses. Truss Connec- 
tors of America, Dept. SBS, 7100 
Coral Way, Miami 55, Fla. 


211 Sliding Door Hanger — Catalog 
sheet describes firm’s revolutionary 
Micro-Cam hanger for sliding doors, 
sqid to be first and only low cost 
sliding door hanger to provide easy 
adjustment for plumbing or level- 
ing sliding doors. John Sterling 
Corp., Dept. SBS, Richmond, III. 


212 Home Insulation — Eight-page 
booklet tells what to look for in 
insulation, giving coverage, proper- 
ties, and installation suggestions on 
three ed pry of Zonolite: Masonry 
Fill, Insulating Fill, and Glass Fiber. 
Zonolite Co., Dept. SBS, 135 S. La- 
Salle, Chicago 3, Ill. 


213 Fiber Pipe — Three booklets are 
offered, one each on bituminized fi- 
ber pipe, fiber duct, and fiber forms. 
Sizes, weights, plus pictures and 
blueprints for installations, give 
complete information on products 
applicable to farm, industrial, or 
residential usage. Sonoco Products 
Co., Dept. SBS, Hartsville, S. C. 


214 Polyethylene Film — Brochure 
features barrier film of virgin poly- 
ethylene — said to be tough, light- 
weight, durable, resistant to tearing, 
permanently flexible, and resistant 
to chemical attack. Reportedly it can 
be used for dust partition over sub- 
flooring, heat loss barrier, water- 
proof wrapping, drop cloths, protec- 
tive canopies, closing-in breezeways, 
and winterizing porches. Also con- 
tains specifications and application 
information. Gering Plastics Div., 
Studebaker - Packard Corp., Dept. 
SBS, Kenilworth, N. J. 


215 Aluminum Screen Doors — Lit- 
erature and prices available describ- 
ing low-priced all-aluminum screen 
door, Jayhawker Model 50. Door 
complete with kickplate, two push- 
bars, hinges with oilite bushings, and 
top-quality knob latch. Most impor- 
tant feature is ease of installation. 
Anyone reportedly can hang Model 
50 Jayhawker in short time, whether 
experienced or not. Modern Prod- 
ucts, Inc., Dept. SBS, 1031 W. Kan- 
sas Ave., McPherson, Kan. 


216 Ornamental Iron — Complete 
catalog shows both custom design 
and stock railing and design in 
wrought iron work. Illustrated in 
detail to show intricate designs in 
lacy filigree, friezes, etc. Practical 
charts for builders give support 
loads, specifications, and other per- 
tinent data. Excellent for smaller 
companies who cannot stock supply 
of ornamental wrought iron. Davis 
Iron Works, Dept. SBS, P. O. Box 
7335, Waco, Tex. 


217 Fiberglass Panels — Free kit 
contains complete outline of “dol- 
lars-to-dealers” advertising program 
for Filon fiberglass panels. Describes 
Filon’s dealer promotional plans, 
available sales literature, and dis- 
play material. Complete guide to 
Filon “Class A” dealer profits. Filon 
Plastics Corp., Dept. SBS, 333 N. 


Van Ness Ave., Hawthorne, Calif. 


218 Closet Fronts — Brochure gives 
various closet front designs, speci- 
fications, and other information per- 
tinent to installation. One man re- 
portedly can set assembly in place 
by driving four nails through at at- 
tached cleats into studs. Plumbs 
front, wedges and nails jambs to 
studs. Removes factory braces. Pre- 
cision Parts Corp., Dept. SBS, 400 
N. First St., Nashville 7, Tenn. 


219 Wood Bow Window — Window 
fully described in booklet, with com- 
plete construction details and Sjm- 
plified Selector Chart included. Ten 
standard sizes usable in all types of 
construction. Standardization, mass 
production, and exclusive Marvel- 
Lok joint makes this window easy 
to install and inexpensive to buy. 
Lee Millwork Corp., Dept. SBS, P. O. 
Box 506, Fairlawn, N. J. 


220 Polyethylene Film — Folders 
describe and illustrate varied con- 
struction and farm uses of Dure- 
thene polyethylene film. Durethene 
is available in three thicknesses, up 
to 40’ in width. Koppers Co., Inc., 
Durethene Plant, Dept. SBS, 7001 
W. 60th St., Chicago 38, Il. 


221 Indoor-Outdoor Particleboard — 
“Par-Wood” interior particleboard 
is described as versatile, new indoor 
work horse in illustrated brochures. 
Shows uses for finished or unfinish- 
ed products. Literature also available 
on wood flooring tile, wood floor 
underlayment, all-weather exterior 
board and duo-faced paneling. Pac- 
qua, Inc., Dept. SBS, P. O. Box 78, 
Dillard, Ore. 


222 Cabinet Hardware — Matched 
sets of cabinet hardware shown in 
full color in No. 215 catalog. As- 
sortment of knobs, pulls, hinges, and 
catches shown in variety of finishes. 
Catalog arranged so that hardware 
is grouped by function. Also includ- 
ed is convenience hardware, such as 
bottom mounting, center mounting, 
side mounting drawer slides, disap- 
pearing and revolving shelf hard- 
ware. Amerock Corp., Dept. SBS, 
Rockford, IIl. 


223 Pallet Trucks — Folder describ- 
es Anco pallet trucks for easy trans- 
portation of such building materials 
as roofing, siding, and gypsum lath. 
Slight pull on two handles reported- 
ly tilts and aligns 1,000 lb. load of 
loose sacks into balanced position 
for improved handling. Anthony 
Truck Co., Dept. SBS, Paducah, Ky. 


224 Insulation Products — Eight- 
page booklet tells what to look for 
in insulation, showing proper usage 
of three Zonolite rab, A xi products. 
Guide features product advantages 
of insulating fill, glass fiber, and 
masonry fill, plus specifications. In- 
sulating fill comes with a lifetime 
guarantee. Zonolite Co., Dept. SBS, 
135 S. LaSalle St., Chicago 3, IH. 


225 Paint Rollers — Catalog and 
price list is available for Bestt Rollr 
professional and consumer paint 
rollers. It also includes displays of- 
fered, plus magazine reprints on 
articles pertaining to various types 
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of rollers, their application, and ad- 
vantages. Other products manufac- 
tured by company and described in 
catalog are trays, extension poles, 
and paint mitts. Bestt Rollr, Dept. 
SBS, Fond Du Lac, Wis. 


229 Aluminum Railing — Two bro- 
chures provide information on alu- 
minum railings and columns, plus 
aluminum screen-storm door com- 
bination. Railings, applicable to both 
interior and exterior installation, re- 
portedly easily installed and rust- 
resistant. Also said to need no 
maintenance, lasting lifetime. Lox- 
creen Co., Inc., Dept. SBS, 4983 S. 
Peachtree Rd., Chamblee, Ga. 


230 Built-In Ovens — Full-color 
brochures feature both gas and elec- 
tric built-in ovens and surface units. 
Matching refrigerator, dishwasher, 
and ventilating hood available. Blue- 
print specifications offer detailed in- 
stallation information. Complete 
measurements of different models 
included. Preway, Inc., Dept. SBS, 
Wisconsin Rapids, Wis. 


232 Bathroom Vanities — Material 
includes descriptive literature on 
Sunrise, Rainbow and Decorator 
models. Actual pictures, plus sketch- 
es and detailed specifications, promi- 
nently featured. With exterior sur- 
face in Formica, Micarta, or equal, 
product reportedly offers color, beau- 
ty and utility at prices comparable 
to wood. Topform, Inc., Dept. SBS, 
New Orleans, La. 


233 Wall Panels — Exa-Bord with 
HSC (Hard Seal Color) is hard, flex- 
ible, waterproof, plastic-finish wall 
paneling. Available in five patterns 
— tile, woodgrain, linen and lintel, 
starlite, and zodiac. Brochure fea- 
tures full-color photos and sketches 
of various applications, as well as 
specification data. Deka Corp., Dept. 
SBS, P. O. Box 8026, Station F, At- 
lanta 6, Ga. 


234 Door Hardware — Brochure fea- 
tures sound-conditioned Kennatrack 
gliding door hardware for interior 
gliding doors and folding doors, plus 
packaged units and full line of ac- 
cessories. Contains illustrations, typ- 
ical methods of installation, and 
architects specifications for different 
series. Kennatrack Corp., Dept. SBS, 
Elkhart, Ind. 


235 Self-Storing Storm Doors — Lit- 
erature describes new aluminum 
self-storing combination storm-screen 
door, fast-selling lumberyard item 
in both new construction and home 
improvement departments. Insulat- 
ing glass sash raises and lowers at- 
finger-tip touch. Manufacturer claims 
year-around insulation, plus con- 
venient between-season ventilation. 
Comes plain or pre-hung. Gallatin 
Aluminum Products Co., Inc., Dept. 
SBS, Gallatin, Tenn. 


236 Hardboard — “A Pig in a Poke 
Is Not for You” is new 14-page bro- 
chure outlining three-fold benefits 
of quality, dependability, and serv- 
ice which accrue to building materi- 
al dealers and manufacturers who 
use brand-name “American-Made” 
hardboard in preference to unknown 
imported hardboard. American Hard- 
board Assn., Dept. SBS, 205 W. 
Wacker Dr., Chicago 6, IIl. 
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237 Timber Fabrication — ‘Rosboro 

Timber Fabrication” is illustrated 

brochure which tells story of Ros- 

boro Lumber Co. and its step-by- 

step fabrication of lumber. Rosboro 

ae Co., Dept. SBS, Springfield, 
re. 


238 Floor Tile — Brochures, sample 
boards and display pieces feature 
Misceramic’s complete line of floor 
and wall tile, trim, accessories, ad- 
hesives, grout and tools. Misceramic 
Tile, Dept. SBS, Cleveland, Miss. 


239 Painters’ Tools — Carded paint- 
ers’ tools are vacuum-packed in 
transparent plastic for minimum 
trouble. Two money-making displays 
available — one for floor, one for 
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counte! showing painters’ cutlery, 
wood scrapers, glass cutters, lino- 
leum knives, etc. Red Devil Tools, 
Dept. SBS, Union, N. J. 














Today, delivery to your yard 
| Cuts handling costs 
of Dickey Pipe 


Delivering Dickey Perma-Line® 
Clay Pipe direct to your yard saves 
time ... cuts material handling 
costs. Now, in just one operation 
you unload the truck, stack the pipe 
and it’s ready for sale. The Dickey 


Providing improved s 


Clay Pipe you sell today is longer 
and stronger, too... better in many 
ways. And it has the modern joint- 
ing method on it . . . the Dickey 
Coupling. More good reasons it pays 
to be a Dickey Dealer. 


tation for better living 


ICKE Y 


sanitary salt-glazed clay pipe 
Ww. S. DICKEY CLAY MFG. CO. 


Birmingham, Ala. 
St. Louis, Mo. 


If it's made of clay it's good...if it's n 


Chattanooga, Tenn 
San Antonio, Tex 


Kansas City, Mo. Meridian, Miss. 


Texarkana, Tex.-Ark. 


y Dickey it's better 
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DEALER NEWS 





LOUISIANA 


ALEXANDRIA: Independent Re- 
tail Building Material Dealers of 
Central Louisiana has recently been 
chartered. Clyde Messer of Pineville 
is president; and John Carroll and 
Eric Harris, both from here, are 
vice-president and _ secretary-treas- 
surer, respectively. Organization 
members include: Alexandria—Cap- 


pel Lumber Co., Carroll Lumber Co., 
Couvillion Building Materials, L. E. 
DeSelle and Co., Hill, Harris and 
Co., R. J. Jones and Sons, Latimer 
Lumber and Hardware, and H. W. 
Palfrey, Inc.; Pineville — Builders 
Lumber and Supply, Central Lum- 
ber Co., and Pineville Lumber Co.; 
Boyce Building Supply, Boyce; Dru- 
co Lumber Co., Mansura; and Tioga 
Building Supply, Tioga. 


call asad for 
WEST 


TARTER, WEBSTER & JOHNSON 


ARE MANUFACTURERS AND DISTRIBUTORS OF 


Sugar and Ponderosa Pine 
Shop and Selects 

Sugar and Ponderosa Pine 
Boards 

v Douglas and White Fir 
Shop and Selects 

¥ Douglas and White Fir 
Dimension and Boards 

V Incense Cedar Boards 

Redwood Commons and 
Selects 

- Ponderosa Pine and Fir 
Mouldings 


V Readymade Fence 


TW&J sawmills manufacture lumber products 
from six Western Woods. To give the trade 


A $7,000 SWIMMING POOL — A. G. Mit- 
chell of Jefferson Lumber Co., Jefferson, 
Ga., has been selected winner of first prize 
—$7,000 swimming pool—in Barclay/Barclite 
Sweepstakes contest. Mitchell’s winning entry 
was chosen from these 100,000 other dealer 
entries. Second place winner was Mel Breegle 
of Breegle Construction Co., Wichita Falls, 
Tex., who won fully-decorated kitchen. 


= 
NORTH CAROLINA 


SYLVA: Kelly Hall Lumber Co. 
sawmill has been totally destroyed 
by fire. Replacement value of equip- 
ment and building was estimated at 
$40,000. Kelly Hall, plant owner, 
plans to put in sawmill as replace- 
ment. He is also owner with son, 
Claude, of sawmill near Tuckasegee. 


TENNESSEE 


MURFREESBORO: Unusual meth- 
od to promote interest in its new 
plant and office open house was re- 
cently initiated by Builders Supply 
Co. here. From registered visitors, 
names were drawn and each allowed 
to select key. Each key opened a box 
containing a money certificate, rang- 
ing from $5-$100. In total, the com- 
pany awarded $1,000 in such prizes. 
Officers of Builders Supply are Car! 
Hickerson, president; Gordon Lynch, 
vice-president; Gilbert McClanahan, 
vice-president; and Harold Garland, 
secretary-treasurer. 


complete one-call service on all West Coast 
lumber products TW&J have buying offices 
in producing areas to handle the cut of 
additional major Pacific Coast sawmills. 


TEXAS 


SAN ANTONIO: Douglas Van Bu- 
ren, Van Buren Lumber Co., is a 
$500-winner in Southwest Division 
of Weldwood Dealer Merchandising 
Contest in vacation-time project pro- 
gram. Contest, sponsored by U. S. 
Plywood Corp., included remodeling, 
additions, vacation-time houses, etc. 
Van Buren is past-president of Retail 
Lumber Dealers Assn. here. 


1960 is TW&J’s 50th YEAR in the LUMBER BUSINESS 


Tartrer.Wensster & Jounson, IN. 


P-O. BOX 3498 QD 
1 “ 


San Francisco 19, California 
PRospect 6-4200 Teletype SF 21 
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ALABAMA 


SCOTTSBORO: Patrick Lumber 
Co. recently was swept by fire, 
which destroyed sawmill, causing 
damages estimated at $25,000. R. C. 
Patrick Sr. is lumber company own- 
er. 


GEORGIA 


DUBLIN: Flames engulfed Cordell 
Lumber Co. yards recently, touching 
off explosion and causing more than 
$200,000 damage. Cause of fire has 
not been determined. Explosion oc- 
curred in storage building housing 
number of inflammable materials. 


JEFFERSON: A. G. Mitchell of 
Jefferson Lumber Co. recently won 
first prize — a $7,000 swimming pool 
— in the $200,000 Barclay/Barclite 
Sweepstakes, sponsored by Barclay 
Manufacturing Co., Inc. Mitchell’s 
winning entry blank was chosen 
from almost 100,000 other dealer en- 
tries. 


WEST VIRGINIA 


BERKELEY SPRINGS: Fire, ap- 
parently caused by faulty electrical 
system, did between $8-$10-thousand 
damage to Michael’s Lumber Co. 
near here. Building was owned by 
Irvin Michael. 





OBITUARIES 





WALTER BENNETT, 65. President 
of Winston Building Supply Co., 





TRUSS HARDWARE 


We can help you cash in on the ever 
increasing demand for roof trusses and 
building components. 


The best truss connector on the market! 


Write or call today for information on 
how to get started in the big business of 
manufacturing roof trusses and building 
components. 


Truss Connectors of America 
7100 CORAL WAY, MIAMI, FLA. 
Mo-7-1081-Miami, Florida 

Sales Office & School 
4010 N. WESTSHORE, TAMPA, FLA. 
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Louisville, Mississippi. 


WILLIAM CHRISTIAN COCKRILL, | 
65. President of Tennessee Lumber | 
Co., Nashville, Tenn., and its sub- | 


sidiaries, Putnam County Lumber 
Co., Monterey, 
County Lumber Co., Franklin. 


JOHN WILSON JONES, 59. Owner | 


and operator of J. W. Jones Lumber 
Co, in Elizabeth City, N. C. 


J. O. (JIMMY) McDONALD JR., 34. | 
Principal owner and general man- 


ager of Tylertown Lumber and 
Building Supply Co. in Tylertown, 
Miss. 


HARRY L. RYAN SR., 77. President | 


of Rucker Lumber Co., Rosslyn, Va. 


JOHN HANCOCK WOOD, 48. Own- | 
er of Parsons Lumber Co. in Deca- | 


tur, Ala. 


FRANK EDWARD LUTHY, 68. Re- | 
tired lumberman of San Antonio, | 


Tex. 


E. C. JOHNSON, 88. Owner of John- 
son Lumber Co., Piggott, Ark. 





Three Southern Dealers 

Given USP Ownership 

For Merchandising Skill 
Three Southern lumber dealers, 


among a group of eight nationally, 
were given ownership in United 


States Plywood Corp. as reward 
for “outstanding merchandising ef- | 


forts.” 

Receiving awards 
PLY stock — 
dealer presentations 
company’s recent Weldwood Va- 
cation Time Projects promotion — 


were Bailey Lumber Co., Bluefield, | 


W. Va.; Van Buren & Co., San An- 
tonio, Tex.; and Montgomery 
Woodworks, Tuscaloosa, Ala. More 


than 1,500 dealers participated in | 
promotion, with nearly 100 sub- 


mitting results of their efforts. 


Among 19 dealers who will re- | 
ceive certificates of merit as rec- | 


ognition for their achievements 


are: H. J. Munnerlyn, Inc., Ben- | 


nettsville, S. C.; Maynor Lumber 
Co., Houston, Tex.; Tennant Broth- 
ers, Inc., Tampa, Fla.; Holsinger 


and Williamson | 








of $500 in | 
made on basis of | 
following | 


Lumber Co., Staunton, Va.; Frank | 


B. Powell Lumber Co., Rolla, Mo.; 


and Haynes Brothers Supply Co., | 


Murfreesboro, Tenn. 


Wilderness Land Increases 


Some 666,300 additional acres of | 
national forest land have been set | 
aside and classified as wilderness | 


and scenic areas. 








Nokt- Nok2-but 


HIGH-IN-DEMAND 
FEATURES 


Give you faster turnover 
on- 


Mel Jadlbeics 
ALUMINUM PRODUCTS 


P4 a 


1. Classic Beauty 
2. Traditional Charm 
3. Durable Anodized Finish 


Nothing so effectively or economically 
individualizes any type home — from a 
showplace to a modest low-cost sub- 
division house —as Sterling Factories 
Aluminum Products. Nor, because of its 
super anodizing treatment, so happily 
retains a lasting showroom beauty in 
spite of climate or weather conditions. 


RAILINGS for porch, stoop, and steps 
—designed and produced in easy, quick 
assembly units and installations. Un- 
matched in charm, beauty, safety, and 
the economy that comes with long years 
of like-new service. 


COLUMNS that add character, dig- 
nity and distinction to any installation. 
Extra strong, beautifully designed. Cor- 
ner or flat styles in several patterns — 
all super anodized. 


GRILLES in the widest variety of 
graceful, practical designs, fabricated 
from prime aluminum, and super ano- 
dized for maximum protection from out- 
door exposure. 


AWNING BRACKETS of alumi- 
num, in a broad range of styles and 
sizes to fit doorways and windows. Easy 


to install, rust free. 


For eye-appeal, buy-appeal, and high 
profits, feature the Sterling Factories line 


—write Dept. SB for complete catalog 
and prices on all Sterling 


Factories Aluminum Products. 
a, Bi 


it] Jactovies 


2620-40 CHERRY ST., ERIE, PA. 
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BIG PROFITS for 


Dealers and Jobbers! 


ee 


77 The HERMITAGE 


{  Self-Storing Combination 


\. Aluminum Storm Screen 





e Completely self-storing 


@ Raise sash for ventilation — 
lower for full insulation. 


e Bottom sash tilts for cleaning. 


@ Shipped complete with lock, 
hinges, closer, Z-bars, guard chain 
and installation screws 


@ Available plain or pre-hung 


OTHER GAPCO PRODUCTS INCLUDE 
© STORM WINDOWS e@ DOORS AND ACCESSORIES 


Fast Delivery Service! 


GALLATIN 


ALUMINUM PRODUCTS CO., INC. 
Box 469 Gallatin, Tenn. 


Send complete information on lines of aluminum 
doors, windows, accessories ond hardware, to: 


Name 
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CLARENCE J. DeCEAULT has been ap- 
pointed manager of architectural service for 
Kennatrack Corp. of Elkhart, Ind. He has 
been associated with Kennatrack for seven 
years and has served as a consultant to 
architects and contractors abroad in adapta- 
tion of space-saving gliding and folding 
doors. DeCeault most recently was export 
sales manager. 


R. B. Kennedy Listed as Suicide 


Russell Beverly Kennedy, re- 
tired president of New Orleans 
Sash & Door Co., Inc., was found 
recently in his New Orleans home 
dead of a gunshot wound. A cor- 
oner’s report disclosed that Ken- 
nedy, an invalid, had been de- 
spondent following his wife’s 
death. 


Deka Elects 7 Directors 
At Stockholders Meeting 


The Deka Corp. of Atlanta, Ga. 
— producers of Deka-Bord and 
Exa-Bord — elected seven direc- 
tors at a recent stockholders meet- 
ing. 

They include Melvin A. Brown, 
Lee S. Brown, Curtis H. Bryant, 
Marvin F. Druckenbrod, Rawson 
Haverty, Charles A. Rawson Jr., 
and Alex W. Smith Jr. 

Druckenbrod was re-elected 
president; Smith, board chairman; 
and Rawson, secretary-treasurer. 

According to Druckenbrod, firm 
sales have increased approximately 
50 per cent over the previous 12 
months. 


Delaware Shows 61% Gain 
In July Building Contracts 


Delaware led five other South- 
ern states in future construction 
contracts in July, with an increase 
of 61 per cent over July, 1959, ac- 
cording to F. W. Dodge Corp. 

District of Columbia followed 
close behind, with increase over 
like ’59 period of 53 per cent. Also 
topping last year’s mark was Tex- 
as, up five per cent. 

States falling below the level 
were Oklahoma, down 30 per cent; 
Kansas, 23 per cent; and Georgia, 
10 per cent. 


$10,000 VACATION HOME — L. B. Olmsted, U. S. Plywood vice-president, presents replica 
of vacation home to Charles Rohmann and family of Louisville, Ky., prize winners in 
nationwide contest sponsored by USP. Panelbild Holiday House — one-story, 24’ x 24’ struc- 
ture — will be built in components on West Coast and shipped to site Rohmann chooses. 
Panelbild Systems, Inc., of Seattle, manufacturer of house components, was acquired earlier 


this year by USP. 
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MAJOR METAL LATH MANUFACTURER 
desires manufacturers representatives in the 
Carolinas, Georgia, Louisiana and Mississippi 
area. Highest commission paid, prompt delivery, 
will remain competitive. Reply Box 120, South- 
ern Building Supplies, 806 Peachtree St., N. E., 
Atlanta 8, Ga. 





SALES JOB WANTED 





Experienced building material salesman with 
national manufacturer of building products and 
also with background of successfully managing 
and operating building material yards in Georgia 
is anxious to become affiliated with a national 
manufacturer of building products. 


Excellent references and work background to 
be furnished upon request. Reply to Box No. 
122, Southern Building Supplies, 806 Peachtree 
St., N.E., Atlanta 8, Ga. 





FOR SALE 





25.000 bd ft 2” x 4” - 2’, 3’, 4, 5S’, 6’, 7 
lengths KD and AD Douglas Fir. 50% Std and 
Btr, 45% Utility, 5% Economy, No Whitespeck. 
$40.00 per thousand FOB Tuscaloosa. Send 
replies to Friday Lumber Co., P. O. Box 244, 
Tusealoosa, Ala, 





WANTED TO LEASE OR BUY 





Retail lumber building supply yards in 
Tennessee, Virginia, West Virginia, 
Kentucky, Maryland, Alabama, Penn- 
sylvania, and Ohio. 


We are ready to deal immediately, and 
can arrange tax-shielded terms. 20,000 
sq. ft. of storage required. We are 
AAA-1 long established company. 

Address replies in confidence to: Box 
121, Southern Building Supplies, 806 
Peachtree St., N.E., Atlanta 8, Ga. 





WON'T SHRINK 


This modern plastic in 
powder form makes 
lasting repairs in tile, 
wood or plaster. Pays 
dealers a bigger profit. 


WILL NOT SHRINK SELLS BETTER because 





( Here's the one that 





STICKS AND STAYS pu it WORKS BETTER. 


Most dealers report: 
“Our sales of Dur- 
ham’s Rock - Hard 
Water Putty keep 
doubling, year after 
t’s more, 

m’s Rock- 

Hard Water Putty 


Des Moines, 


gives you by far the , i lowa 


t profit margin on 

any product of this : 

nature. Use it yourself, and you'll quickly 
see why it sells so fast, and pects $0 regu- 
larly. y patching materials may shrink, 
fal! out or chip off. Durham’s Rock-Hard 
Water Putty does not shrink. Absolutely 
not. It sticks and stays put. You can saw or 
chisel it, paint or polish it to a velvet smooth 
finish. _ to use. Keeps indefinitely. So 
economical. Just mix with water as 
needed. « Packed twelve 1-lb. cans or six 
4-lb. cans to case. Keep some of each on dis- 


play. Available in vo ag 100-lb. drums for 


users. Order from your jobber. 
The PLASTIC Repair Material 
in POWDER Form 
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Florida Dealers Build 


(Continued from page 65) 


plies, but no more. They enjoy a 
pleasant place at which to shop 
as well as the most finicky house- 
wife. 

(5) Service—The crux of the en- 
tire sales appeal. When a customer 
does not get service, all the other 
expensive sales promotions go for 
naught. 

One has only to drive around 
Florida, through cities, towns and 
villages, to see how well Florida 
dealers have accomplished their 
new look in merchandising. They 
have put a lot of thought, hard 
work and money into the change, 
which is not as formidable as it 
might seem. The Florida industry 
has had the motivation of both 
opportunities and competition. 

Naturally, the final outcome, the 
future size of sales and profits, 
remains to be seen, but the Florida 
industry is hopeful and optimistic. 
At least, it is prepared for an all- 
time peak winter season. 


Plywood Zoo Pleases Pops 
(Continued from page 63) 


Parts can be cut out with a 
coping saw, band saw, jig saw, 
keyhole saw, or saber saw, and 
the Association recommends offer- 
ing a package that includes plans, 
construction materials, and per- 
haps, a saber saw. Precutting of 
parts at a small additional cost 
also would be a logical part of this 
promotion. 

These plans are new, but the 
Association still offers the Christ- 
mas patterns many dealers have 
sold successfully in the past. The 
five Christmas card patterns are 
available to dealers at 35 cents 
each and $3 per dozen, and the 
nativity scene, at $1 per set or 
$10 per dozen sets, all from the 
same address. 


SWFPMaA to Promote Wood Fiber 


To foster and maintain high 
standards in industry and to in- 
form more adequately the building 
trade and public about structural 
wood fiber products and their uses, 
the Structural Wood Fiber Prod- 
ucts Manufacturing Assn. recently 
was formed by six major compa- 
nies in Washington, D. C. They in- 
clude the Flintkote Co., Insulrock 
Div.; Fireproof Products, Inc.; Con- 
crete Products, Inc.; Martin Fire- 
proofing Corp.; Porete Manufactur- 
ing Co.; and Tectum Corp. 








leaping 


in sales 


® 


WOOD Finish 
BaR TOP 


America's Busiest 
Interior Gear Finish 


. . . belongs on your shelf. 


96? e--="1959. 


Deft sales continue their up- 
urd swing . . . everywhere. 

More users are demanding 

Deft, more architects are speci- 
ying Deft, and more dealers 
e featuring Deft. 


a 
~~ ¢ 
%¢ 


Deft is the original complete 

nterior wood finish in one can, 
rouble-free, fast dry, easy to 
pply and always resulting in 
finer clear finish. A tremen- 
ous, continuous, all-inclusive 
lvertising program PRE-SELLS 

Deft for you. It’s a_ high 
ility, high profit, fast sell- 
¢ product that belongs on 
yur shelf. 


27 '956>s Lawn '9s, 


lon 

ions, quarts, pints, 
half-pints and 16 
oz. aerosol spray 
caa 

See your 
distributor 


DESMOND BROS. 


Factories: Alliance, Ohio, Torrance, Calif. 








For more details on above items, use Coupon on Page 107 117 





SS 


PLYWOOD PROMOTION — Methods of selling and promoting new product line of Douglas 
fir plywood were outlined at recent meeting of executives and sales members of Pacific Lum- 
ber Co. of Chicago, Ill. DFPA Regional Manager Don Lockridge, assisted by Harold Schadt, 
points out plywood characteristics to group. Pacific's Vice-President-Sales Carl W. Bahr 
stated that Palco-Ply, new brand name for Palco plywood products, will enable company 
to broaden its service of mixed car specialties for lumber trade. Pacific recently acquired 
plywood manufacturing plant formerly operated by Hampton Plywood Co., as further step 
in its plans for full utilization of timber stands and wider diversification of forest products. 





W. S. Dickey Completes 
New Birmingham Facility 


The W. S. Dickey Clay Mfg. 
Co.’s ultra-modern $5-million Bir- 
mingham-Bessemer, Ala., plant has 
been completed, and full produc- 
tion is expected to be reached 
shortly. All new equipment, in- 
cluding one of the world’s largest 
tunnel kilns, has been installed in 
the new facility. 

The 820’, two-unit plant, located 
some 15 miles southwest of Bir- 
mingham, will have an initial rat- 
ed capacity of 55,000 tons a year. 
A complete line of vitrified clay 
pipe in 4” through 36” diameters 
and related clay products will be 
produced when the entire plant is 
in operation. 





WILH OLD orassfraster 


WHITE & L u a 


Completion of the Birmingham- 
Bessemer plant coincides with the 
observation this year of Dickey’s 
75th anniversary. 


Dealer to Get Acting Chance 


The Kaiser Aluminum and 
Chemical Corp., sponsor of the 
nationally-televised program, 
‘“‘Maverick,” will select a lumber 
dealer attending the NRLDA ex- 
position in San Francisco to award 
a bit part in an upcoming ‘“Maver- 
ick” TV presentation. Dealer must 
be registered at convention. Along 
with the “casting” goes a one- 
week, all-expense paid vacation 
for two in Hollywood where pro- 
gram is filmed. 


Stronghold Nail Catalog 
Furnishes Technical Data 


Catalog covering complete 
Stronghold line of improved nails 
has been issued by Independent 
Nail & Packing Co. of Bridgewater, 
Mass. Company is pioneer develop- 
er of nails made with scientifically 
engineered threads to increase 
holding power. 


Stronghold line catalog is 24- 
page book, printed in two colors 
with quick-reference thumb index- 
es. Sized 8% x 11 inches to fit 
standard files and binders, it gives 
complete technical data — includ- 
ing lengths, gauges, head sizes and 
counts per pound — on 372 sizes 
and types of Stronghold, Screw- 
Tite, and other improved nails. 
Contains information on packaging 
and other special features, as well. 


Fall Fatal to George Buchanan 


George L. Buchanan, president 
of Cumberland Lumber Co. in 
Cumberland, Md., died recently of 
injuries suffered in a fall near his 
cottage on the Potomac River. 
Buchanan, 67, was also president 
of Buchanan Lumber Co. 





PARANA 


SPREADS FURTHER! 
SANDS EASIER! 


AMAZINGLY: STRONG! 


OVER 3000 PSI 


DRIES QUICKLY * DRIES CLEAR 


WILHOLD 
AMAZING WITH WOOD GLUES INC. 


PAPER * LEATHER * TABLE-TOPS Z ee Aas 3, Ccne 4 
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LUMBER—PLYWOOD—DOOR SKINS—VENEER-BOX SHOOK 


Tropical hardwood logs for use as veneer or stock lumber. 


Call: 
BRIMBLE BROTHERS LUMBER COMPANY 


1238 Texas National Bank Building + Houston, Texas 
Phone: CA 4-6709 


All types of Millwork, domestic and imported hardwoods 
plywoods —hardboards available. 
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More Dignity for Hoo-Hoos 
(Continued from page 67) 


and forest products,” he continued, 
“have we considered what we owe 
wood in return?” 

Then after discussing the Na- 
tional Wood Council and its work, 
he said: 

“It is good to know that Hoo-Hoo 
officers have accepted the responsi- 
bilities of this wood promotion 
program. We individually have a 
responsibility to assume when we 
get home, for what we do will be 
noted more than what we say. 

“Never has there been such an 
opportune time for this fraternity 
to pick up the ball and run with 
it. We must work for one, over-all 
wood promotion program.” And he 
added significantly: 

“We have the miracle of produc- 
tion, we now need the miracle of 
distribution.” 

Following this luncheon, dele- 
gates were taken by buses for a 
tour of nearby Dierks Forest mills. 

Addressing the second business 
session, Donald D. Lockhart of 
Toronto, editor of “Timber in Can- 
ada,” told the convention that the 
prime job of Hoo-Hoo is to pro- 
mote the use of wood. 

“There is no doubt that Hoo- 
Hoo is and must be a grass roots 
organization to carry out this 
work,” he continued. 

“No one else can do it — Hoo- 
Hoo can and must, but not with 
the present membership. We have 
a potential of 100,000 members. 

“We need more education in our 
industry as our people cannot com- 
pete with the highly-trained spe- 
cialists of other industries.” 

Following his talk, he presided 
as moderator over a delegate-par- 
ticipation discussion. 

Hoo-Hoo Pilgrimage. That after- 
noon and part of that evening, 
actually, were devoted to a pil- 
grimage to the shrine of Hoo-Hoo 
at Gurdon. Five bus loads of peo- 
ple made the 110-mile round trip 
to rededicate the monument erect- 
ed to Hoo-Hoo near the site of its 
founding — a hotel no longer there 
— on Jan. 21, 1892. Others made 
the trip by private vehicle to join 
about 30 Hoo-Hoos of Gurdon. 

For the occasion this Arkansas 
town roped off one street, turned 
out the high school band and flew 
a giant banner welcoming Hoo- 
Hoo. Harold Cabe, of the Gurdon 
Lumber Co., made the address of 
welcome before introducing the 
principal speaker, John B. Egan, 
a past snark of St. Paul, Minn. 
After reviewing the ups and downs 
of Hoo-Hoo in the past, Egan said: 
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“We should rededicate our ef- 
forts to help Hoo-Hoo grow and 
prosper by strict adherence to the 
four basic objectives of the order. 
In other words, we should be 
judged by what we do, not what 
we say. 

“The science of getting along 
with people has not kept up with 
the technology of things. Hoo-Hoo 
helps us get along with people.” 

He had enumerated the four 
basic objectives as: 1-Friendship 
and fellowship. 2-Wood promotion. 
3-Education. 4-Charity. 

“We in Hoo-Hoo are obligated 
to help younger men as they enter 
our business,” he pointed out. 

Following Egan’s address there 
was one of the few public concat- 
enations with 11 kittens and a 
degree team from Memphis, Tenn. 
Degree team and kittens were po- 
sitioned within a few feet of the 
monument, site of which was do- 
nated by the Missouri Pacific rail- 
road, whose tracks are within a 
hat-toss of the monument. During 
this ceremony the railroad got into 
the act with a mile-long freight, 
stopping the concat cold. 

Following the ceremonies, dele- 
gates were conducted on a tour of 
the Gurdon Lumber Co. flooring 


unit and, after that, there was a 
barbecue by courtesy of Gurdon 
Hoo-Hoo club No. 120. 

Presiding for the third business 

was Jack S. Berry, na- 
wood promotion chairman, 
who reviewed in detail the me- 
chanics of creation of National 
Forest Products Week. 

“Our big objective is local level 
action, and in ten months we have 
gone a long way toward that goal,” 
he assured his audience. 

He was followed by Leslie G. 
McKimmey who reported as chair- 
man for Canada. Thereafter, a 
number of clubs reported how they 
had proceeded with organization 
locally for National Forest Prod- 
ucts Week. 

Reports of committees, election 
of the Supreme Nine and Snark of 
the Universe and the ceremony, 
“embalming” of the retiring snark 
brought the convention to a close 
68 years and eight months to the 
day after founding of the interna- 
tional order. 

First organized activity on the 
program was on Sunday evening 
in the form of a sherry party hon- 
oring Snark Scott. This was fol- 
lowed by some surprise presenta- 
tions 


session 
tional 





wholesalers. 


P. O. BOX 954, ATLANTA 1, GA. 





HUNTING 


. . . for a steady, reliable source of the finest in building materials? 


Shoot a letter or a call to Bruce Byrd or Bill Zuber 


the South’s oldest 100% 


WRITE OR CALL 
BILL ZUBER OR BRUCE BYRD 


320 JACKSON ST., ALBANY, GA. 
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ORNAMENTAL IRON 


Buy DIRECT from the MANUFACTURER 
and POCKET the DIFFERENCE 














CALL WACO Plaza 6-1867 COLLECT AND PLACE 
YOUR ORDER WITH DAVIS, WHOLESALE ONLY. 





COMPLETE CATALOGS AND PRICE 
LIST AVAILABLE UPON REQUEST. 








DAVIS IRON WORKS, INC. 
P.O. BOX 7335 - WACO, TEXAS 





Let Smith’s Colors 


Brighten Your Business 


@ HIGH PROFIT ® FAST TURNOVER 


CEMENT COLORS' 


MORTAR COLORS 
PLASTER COLORS 


BUY DIRECT FROM THE LEADER 


OF THE FIELD FOR OVER 40 YEARS 


Write Today For Full Particulars 


SHIPPED THE SAME DAY RECEIVED 


WE PAY THE FREIGHT—ORDERS 


GEO. B. SMITH CHEMICAL WORKS INC. 


ee i eM el a er Pee 
Established 1920 


We Are Color Manufacturers——Not Merely Blenders 


For more details on above items, use Coupon on Page 107 
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NEW FROM THE WORLD’S LARGEST MANUFACTURER OF FIX-UP, PAINT-UP TOOLS 


SEE IT 
R.P.W.D.A. SHOW 
BOOTH NO. 444 


Fixing and Painting 


TOOLS 


Handy to take-it-off or putit-on 











Take-it- Off 
Put-it-On 
Too! Center 


The most complete, fast selling assortment of Fix-Up, 
Paint-Up Tools ever assembled and merchandised on 
one modern store fixture. This All-American-made prod- 
ucts Center features 25 different self-serve packaged, 
best selling tools for the new or modernized store. The 
Tool Center is of wood construction and finished in pea- 
cock blue and features an attractive and informative 
two-sided identification sign. Tool Center will fit any- 
where on the sales floor in with other fixtures or as an 
end unit for counter or gondola. Write Hyde to obtain 
full particulars on how to get this attractive fixture with 
tool assortment for your store. 


HYDE MANUFACTURING CO. 
Southbridge, Massachusetts, U.S.A. 


ww 


COUNTER 


Ww 


Smorgas-board “'° 


New, versatile No. 400 4-way @ 
Fixture displays 168 fast selling, 
Fix-Up, Paint-Up Tools as a floor 
unit, wall stand, counter topper 

r can be suspended from the 
ceiling. Write for particulars. 


No. C120 Tool Tower 
Hyde Floor Tool Tower with Pop- 
ular Fix-Up, Paint-Up Tool Assort- 
ment, thousands now in use. 








| These Dealers Know 
That it Pays To Advertise WARP’S 


and there are thousands more just like them 


Above, left to right, is Me. Jim Gifford, Gifford Lumber Co., Me. Albert Karsch, 
advertising manager of the Farmington News, and Mr. Paul Gifford, owner of the 
Gifford Lumber Co. ently tied in with Warp’s 


The Giffords say, “Ww 
advertising for the past nine years, and our sales of Warp’s Window Materials 
have increased year after year. Last year we used 6 inch tie-in ods every week 
for ten weeks.” 


YOU WILL INCREASE 
SALES AND MAKE 


MORE PROFITS 
IF YOU “TIE-IN” 
THIS FALL WITH “a 


Cortland, New Meck 
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Shown above is Mr. Lawrence Bickerman one of 
’ 


Co. Mr. Bi 
+ Bickerman 
Materials states, 
Worp’ ke | have mever had a cust ears | have sol 
Ps plastics in stock, whi stomer complaint. Th sold Warp’s Window 
and | get quick ¢ : ich makes it e . @ good jobbers ai 
urn-over thru tie-in ads.” for me to keep an ade. A oe 
° adequate stock 


BIG NATIONAL 
AD PROGRAM 


YOUR FELLOW DEALERS 
SHOWN HERE 

ARE POSITIVE PROOF 
THAT IT PAYS! 


Cortland, New York 


“In all the many : the owners of the Henry Lumber 


Fi 


owner and manager 


Above center with John and Harold Warp is Mr. Bob Keeney, 
Window Materials 


of the Keeney Lumber Co. Mr. Keeney, who has sold Worp’s 
for many years, SOy$, “When | run an ad on Warp’s, folks sure 
want when they come in, and the ad brings them in, too.” 


know what they 
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